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U.S. F. & G. Group to 
Seek Multiple Line 
Underwriting Powers 


Casualty Company \ Would Be Able 
to Write Fire and Fire Carrier 


Handle Casualty 
STOCKHOLDERS WILL ACT 


Each Company Also Will Request 
Right to Issue Participating 
Policies in the Future 





Directors of the United States Fidel- 
ity & Guaranty have adopted a reso- 
lution recommending to the stockhold- 
crs who meet in February that the char- 
ter be amended to permit the company 
to engage in the writing of fire insur- 
ance and allied lines and to issue par- 
ticipating policies. 

Similarly the Fidelity & Guaranty 
Firé, subsidiary of the U. S. F. & G, 
will recommend to its stockholders ap- 
propriate charter amendments author- 
izing it to do a general casualty, and 
surety business and to issue participat- 
ing policies. 


Not to Use New Powers Now 


Kk. Howard Bland, chairman of the 
board of both companies, explained that 
there is no present intention on the 
part of either company to exercise these 
enlarged powers. The only purpose to 
be served by the charter amendments is 
to place the two companies in position 
to meet the conditions if the present 
trend in the direction of comprehensive 
cover continues. 

\ number of states have already made 
changes in their Statutory laws author- 
izing multiple lines of insurance to be 
issued by one company and _ several 
large insurance carriers have amended 
their charters to that effect. The Insur- 
ance Department of Maryland has ex- 
pressed no objection to the proposed 
chat iges. 

What the U. S. F. & G. is proposing 
is something already approved in part 
or in whole by several other groups in 
the fire-casualty fields, and likely to 
be seriously considered by additional 
groups. Some groups in Hartford a few 
years ago secured legislative approval 
of charter amendments broadening un- 
derwriting powers, although little has 
heen done beyond mere securing of cer- 
tain rights. Recent sanctioning of mul- 
‘ple line underwriting in a few states 
has heen followed by company action 
i several cases to take advantage of 
such broadened coverage opportunities. 


(Continued on Page 26) 
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deserve the best 
in protection 


Tomorrow night his “home™ may be a hospital —~ his in 
come entirely eliminated by an accident Especially during 
these days of increased medical costs, your chents* earning 
power deserves the best in protection. 


The broad coverages offered by a company universally 





(Fite Department) ° 


THE LONDON & LANG 
PANY @ LAW UNION & ROCK INSURANCE ¢ 
COMPANY OF NEW YORK . 









make your selling 


known for its strength and service will 
job easy 

It will pay you in bigger premiums and increased business 
to investigate the accident policies available to your clients 
through the London & Lancashire Group 


tHE London ano Lancashire 


GROUP 


ASHIRE INSURANCE COMPANY, LTD. © RIENT INSURANCE M 


YMPANY, LID. © SAFEGUARD INSURANCE 
STANDARD MARINE INSURANCE CC 
LONDON & LANCASHIRE INDEMNITY 


MPANY, LID. 


COMPANY OF AMERICA 














Our underwriter, Wilbur 


that 


population. 


provided many prospects. 


ing a sales talk for farmers. 


production. 


place to say it. 





Disadvantage Into Success 


curious reasons for success in selling life insurance. 
he had so much idle time while in 
prisoners of war. The second was that like a great many other re- 
turnees he was unable to find a house to live in. 


Meckenstock of Kansas, had two 
The first was 
the Army guarding 


Because of the housing shortage he pulled up stakes from his 
home town and moved into another Kansas town with a smaller 
But this town was in the center of a rich wheat belt 
and the farmers there were very prosperous and automatically 


During the time he had been guarding prisoners of war this 
underwriter had time to give considerable thought toward perfect- 
When he got into this new territory 
he began using his improved sales talk on fifteen prospects a week. 
The consequence is that he has better 


The moral of his story is not to be unable to find a house to 
live in and not to have too much spare time to think in. but to see 
an opportunity to learn what to say and, second, to find the right 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 


President 


INDEPENDENCE SQUARE, PHILADELPHIA 


than quadrupled his 























Nashville’s Tribute 
To Cornelius A. Craig 
Presented By Mayor 


Testimonial of City’s Leaders That 
He Has Made It Better Place 
in Which to Live 


WITNESSES OF CEREMONIES 


Include Representatives of Munici- 
pality, Three Colleges, Community 
Chest, Methodist Publishing House 


One of the finest tributes which has 


been paid a man in the insurance business 
A. Craig, chairman of 


came to Cornelius 
the executive committee of the National 
Life & Accident of Nashville, Tenn., when 


he was publicly cited a few days 
Nashville a better place in 


ago as 
“having made 
which to live because of the life, interests 
and activities of this outstanding citizen.” 

The testimonial was given to Mr. Craig 
by Mayor 
of the City 
the City Council, 
of the resolution by the 
ceremony was in Mr. Craig’s office. 
at the 
various organizations and institutions with 


Thomas L. Cummings, on behalf 


Board of Administration and 
following the adoption 
Council. The 
Present 
representatives of the 


event were 


which the veteran insurance man has 
been identified over the years. These in- 
clude the Board of Administration, City 
Council, Vanderbilt University, George 
Peabody College for Teachers, Scarritt 
College, N. C. & St. L. R.R., Methodist 
Publishing House, American Red Cross, 
Nashville Community Chest, Junior League 


Children, Nashville 
the Masons, 
Bank- 


Home for Crippled 


Board of Park Commissioners, 
State Department of Insurance and 
heads of the various depart- 
ments of the National Life & Accident 


With Company Since 1902 


ing and 


successful insurance 
Life & Accident is 
insurance company having its 
in the South. Mr. 
company 


\n extraordinarily 
company the National 
the largest 
Craig has 
1902 when 
1932 he le 
1943 


and 


home oftice 


heen with the since 
he was elected president. In 
the board and in 


came chairman of 


was made chairman of the executive 


finance committees. He is a former presi 


dent of American Life Convention. 

An editorial in the Nashville banner dis 
cussing Mr. Craig said: “In a general way 
all Nashville knows the contribution Mr. 
Craig has made to his city in a lifetime 
of tireless, painstaking, earnest effort for 
its betterment. In far more than a general 
way, those associated with him in these 
many undertakings know that contribution. 
These joined their city—through the Be ard 


of Administration and City Council—in 
paying this tribute. The spirit of it is 
underwritten in every heart. Insofar as 


words can do it, this testimonial conveys 
to Mr. Craig something of the message 
that comes from Nash 


of appreciation 
ville’s heart.” 
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Monthly Premium 
Per $1000 Age 30 
First 15 years $26.40 
Thereafter $23.10 





FAMILY INCOME PLAN (15 YEARS) 
with income equivalent to 3% on 


If death occurs within 15 years after date of issue 


GUARANTEES (If death occurs within 15 years after date of issue) 


Monthly from date of death until end of 15 years from date 
of issue, and then... 


Cash (Payable as income, if preferred) 





GUARANTEES (If death occurs over 15 years after date of issue) 


\tt 
the ] 
Mutu: 
with 


Cash (Payable as income, if preferred) 


GUARANTEES (Age 30 at date of issue) Viet 
$4,575 Cash at age 60 or { Payable as income, wher 
$5,495 Cash at age 65 if preferred ron 

GUARANTEES (If totally disabled for 6 months before age 55) ote 
$50.00 Monthly until death or recovery ae 


Premiums cancelled during disability 


Pays Annual Dividends — 
Attractive 10 and 20-Year Plans also available 


LIFE INSURANCE COMPANY 
Springfield, Massachusgetts 
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State Mutual Life Victory Conference 


The Homestead, Hot Springs, Va. 


ROSS B. GORDON 
Vice President 


g : 


* 


f j 


i. 
& ar 


{ 
ee | 
f 


\iter a lapse of more than five years 
the production leaders of the State 
Mutual Life of Worcester, Mass., met 
with the officers of that company in a 
Victory conference at the Homestead, 
Hot Springs, Va., on November 11-12-13, 
where the progress of the State Mutua! 
Life was shown and the problems con- 
fronting its onward march into the 
early part of its second century of 
existence were presented without any 
attempt at soft pedaling and exhaus- 

y discussed looking to their solution. 

The last previous conference of State 


NELSON P. WOOD 
Secretary 





By W. L. Haptey 


4h rr 


Mutual field men and women with com- 
pany executives and department heads 
was held at the Cavalier, Virginia 
Beach, Va., in mid-year of 1941. Chan- 
dler Bullock, now chairman of the board 
of directors, was then president. The 
mark of his stalwart charz and able 
direction for so many years is indelibly 
graven into the pulsating life of this 
fine institution. When Mr. Bullock was 
relieved of the duties of president he 
vas succeeded by George Avery White 
in that position. Mr. Bullock did not 
make the trip to Hot Springs, Va. He 


RICHARD C, GUEST 
Vice President and Actuary 


44 


did however send a characteristic and 
vibrant message to the State Mutual 
Life folk meeting in the conference. The 
message was read by President White 
at the first general session of the meet- 
ing and was enthusiastically received. 
Chairman Bullock’s message follows: 

“To our Field Partners in Convention 
Assembled: 

“Just a message from your chairman 
of the board which President White 
will read to you. 

“T regret that I feel unable to take 
the long trip to the convention and to 


STEPHEN IRELAND 
Vice President 


GEORGE AVERY WHITE 


President 


"@ 


ee 
, 


carry on during it. Even to have the 
pleasure of meeting old friends and to 
make new ones is quite exciting and 
very pleasurable—but takes a good deal 
of energy for one in his seventy-fifth 
year. 

“This is the first convention of our 
company (with one exception about 
twenty-five years ago) that I have not 
attended. I heartily congratulate you 
and I envy all who will attend. 

“Attendance at this convention is a 
deserved reward for all of you who have 
so well earned it. I am sure it will be 


ROBERT H. DENNY 
Vice President and Supt. of Agencies 
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State Mutual 


Life 





President 
General Agents Association 





TIMOTHY W. FOLEY 

a stimulating occasion, with much profit 
and much pleasure. And speaking of 
pleasure—I [ shall miss some 
of those gatherings after 
sessions Where joy was somewhat un- 
confined—but which are all to the te 
Rubbing elbows and exchanging idea 
in good fellowship with fine woe Micon 
ers from all over our nation-wide field 
will mean much to you. 

“It is still my privilege to attend all 
the inside committees here in the home 
office, of which committees there are 
many. And particularly | am interested 
in the production of our field forces. I 
scan the production slips every day that 
are placed on my desk. 

“You are going on in further progress 
and to greater heights under the wise 
and inspiring leadership of George 


confess | 
little room 


White. 
“May good fortune go along with 
your own energy, persistency and_ fine 


” 


abilities. 
Convention a Working Conference 
This is the second business confer- 
ence of the State Mutual Life the 
writer has been privileged to attend 
and in common with most business con- 
ferences of insurance companies, _ it 
turned out to be a WORKING CON- 
KE si NCE. There were breakfast gath- 
erings of vi urious groups which assem- 
bled as early as 7:30 a.m. and they were 
attended by those comprising the group. 
The Toppers Club, consisting of more 


than fifty of the leaders in) company 
production, who from an economic 
standpoint might avail themselves of 


the privilege of staying in bed at the 
time, DID NOT DO SO. They were 
on hand and continued in session until 


the tocsin was sounded calling the gen- 
eral session to order. 

\ttendance at one of these get- 
togethers will completely dissipate the 
once existent notion that these busi- 


ness conferences are _ jollifications in- 
dulged in at the expense of policyhold- 
ers. When not in conference sessions 
individual agents and general agents 
are to be seen diligently discussing 


some matter of importance in connec- 
tion with which they seek information 
with department heads and official as- 


sociates from the home office. This goes 
on far into the night with the conferees 
passing up purely social opportunities. 
I am sure several of the home office 
contingent must have felt themselves 


(Continued on Page 14) 





Conference 


at Hot 


Springs, 


Virginia 





Normand Tells of Method of Service 


“Service to policyholders and sales, to 
me, have a definite relationship,” H. 
Normand, Worcester, said at 
the recent State Mutual conference at 
Hot Springs in an address on “How 1 
Service My Policyholders.” Continuing 
he said: believe that if our service 
is tops, sales will come naturally and if 
our sales volume runs high it is an in- 


Benjamin 


dication that we are giving good service. 
Service is the most important thing we 
offer the policyowner because 
let’s pour it 


have to 
we deal in intangibles, so 
on. 

“There are many obvious things 
to keep our policy- 
home 


with a population 


which we all do 
holders happy. My town is a 
small industrial citv 
of approximately 40,000. Its smallness 
has advantages as well as disadvantages. 
I must, of necessity, capitalize on the 
advantages. One of the big advantages 
is the fact that it : possible to know 
in some degree all of the business and 
professional peonle. Hence, it is rea- 
sonably easy to learn or hear about 
most everything of imnortance which 
either has taken or will take place. For 
instance, to me the local daily paper 
is my bible. I never go to bed until I 
have scanned its pages for information 
regarding my policyholders, [ am in- 
terested particularly in such things as— 
address changes, deaths, births, mar- 
riages, divorces, new house construc- 
tion, etc. If I notice a nolicvholder has 
purchased a house I immediately fuss 


.have arisen, 


the home office by requesting a change 
of premium notice address. This seems 
ve y petty but the policvholder loves it. 
When he receives his next bill showing 
the correct address he thinks I am look- 
ing out for his interests. Furthermore, 
I have saved him the trouble of notify- 
ing the company. The same good will, 
for instance, is created when I notice the 
marriage of an unmarried client, and 
promptly offer to change the beneficiary 
to his wife, on not onlv his State Mutual 
contracts but also on all of his life in- 
surance. 

“We all know we should periodically 
sit down under favorable circumstances 
with our clients for the purpose of dis- 
cussing their affairs. This should be 
done every year or at least every two 
years. I wonder how many of us rigidly 
adhere to this cardinal principle of good 
service. I know I try to do so, but I 
find myself so hungry for new business 
that I am occasionally apt to forget that 
this is one of the most lucrative ways of 
securing business. Most men are so 
busy with their business dealings that 
they are apt to be less meticulous about 
their personal affairs. As a result, it is 
our duty to sit down with our policy- 
holders to see, for example, if situations 
which require rearranging 
the distribution of the proceeds of their 
policies. 

“We can be of extremely useful serv- 
ice to our policyholders bv helping to 
guide them in their thinking. No one 
of us has the time to become an expert 
on all important subjects, but we should 
keep posted on changing economic con- 
ditions, taxes, the stock market, etc. 
Because of the high Federal Income and 


The Conference Trojan Trio 


ARTHUR F. SISSON 


Advertising Director 





DONALD G. MIX, CLU 


Manager of Conservation 


JAMES E. BRISTOL 


Agency Supervisor 
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ISAAC LOSKOVE 


Taxes, plus low interest yields 
on conservative money, all of which 
most authorities agree are with us for 
a while, it is gradually dawning on peo- 
ple that it is going to be increasingly 
difficult to accumulate large amounts of 
principal honestly. In other 
there will be fewer wealthy men in this 
nation unless they have already ac- 
quired their means. These facts, by 
themselves, will have a profound effect 
on the various methods of accumulating 
money. We should all acquaint our- 
selves with the background of this new 
picture to be of proper service to our 
clients. By so doing, we will not only 
be in a better position to serve, but the 
by-products in new sales of life insur- 
ance will be large. The meat in this 
new concept is simply this: How else 
can a man today hope to leave much oi 
an estate except through the use of life 
insurance, and how can he hope to hav 
sufficient old age income other than by 
using life insurance settlement options, 
plus the purchase of annuities. All o/ 
us are being.asked on an_ increasing 
scale, more and more questions on vatri- 
ous tax problems. It is well to again 
state that we haven’t the time to be- 
come experts, but we should definitel 
have a working knowledge of state and 
Federal income, inheritance, estate, and 
gift taxes. A good tax course, nlus the 
use of one of the several tax services, 
is on the must list. One of the pet 
gripes of life insurance policyholders 
generally is that the underwriter doesn't 
know enough about his business. he) 
hate to hear us say, ‘I will write th 
good old home office’ when we. ar 
asked a question. Reference was ‘ad 
to the stock market. I meant that 
like to know enough about the w ork- 
ings of the market to guide men’s minds 
away from its pitfalls, and be in a post 
tion to talk intelligently to a policy: 
holder who may have some, or muh 0! 
his money invested there. 

“I believe the two most importan! 
principles in good service are wi’ ing 
ness to give service and the promp ness 
with which it is given. It is one ‘hing 
to tell a man you will make an »-to 
date audit of his policies, but it is your 
attitude which is most important. H 
can sense your sincerity, or whether 
you are just going through the motions 
of wanting to help him. It is nece-sar} 
that we be happy to serve, even wher 
sometimes we are not being naid {or it 
If we tell a person we will secure cet 
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Insurance Men Attend 
Eisenhower Dinner 


AN ECONOMIC CLUB EVENT 
Also Hear Renee Snyder of The 
Treasury; Theodore M. Riehle 
President of Club 
Theodore M. Riehle, general agent, 
Equitable Society, and new president of 
The Economic Club of New York, pre- 
sided at the club’s dinner November 20 
at the Astor. Gen. Dwight Eisenhower, 


The Army’s chief of stz iff was presented 


with a special scroll from the club. 
Secretary of the 


Treasury Snyder, 


General Dwight Eisenhower and 
Theodore M. Riehle 


principal spe aker, said that no fair ap- 
praisal of “America today” can justify 
any feeling that a material recession 
is inevitable in “America tomorrow,” 
saying, “We have now the highest level 
of employment ever experienced in peace 
time in the history of the world. We 
have huge accumulation of personal sav- 
unprecedented demand for goods 


ings; 

and services.” He thought the country 
could be assured of continued pros- 
perous business for years to come. Also, 
he declared that the new social con- 
sciousness of our people has created 


safeguards and supports that have basic- 
ally strengthened the foundations of the 
national economy. 

H. W. Prentis, Jr., former president 
National Association of Manufacturers, 
also. talked. 

The Economic Club of New York, 
forty years old, has had the good for- 
tune of obtaining top men of the nation 
as its speakers. Former presidents in- 
cluded Wendell Wilkie, W. W. Aldrich, 


David Sarnoff, and Thomas I. Parkin- 


son, On its board are Mr. Parkinson 
and A. N. Kemp, chairman, Pacific 
Mutual Life. 

Among insurance men at the dinner 
were Edward G. Lowry, Jr., president 
General Reinsurance Co.; R. K. Paynter, 
Jr, treasurer New York Life; Milo 
Wilder, vice president, Mutual Benefit; 
Ivan Escott, vice president, Home Fire; 
Nathan Mobley. U. S. Guarantee; Oliver 
Whipple, vice ‘president, Mutual Life; 
R. P. Dorland, Davis, Dorland & Co., 
Louis Sechtman, general agent, Aetna 
Life; Samuel Mehorter, McDaniel & 
Co.; H. Edward Bilkey, broker. 


The following executives of the Equi- 
table Society attended: Vincent S. 
Welch, Sterling Pierson, William J. 
Graham, Alexander McNeill, Henry 
Greaves, R. I. Nowell, Watson Baumert, 
Arthur M. Browning, Eli Ferguson, 


Charles B. Lunsford and Albert G. 
Borden. 

Following were present from the 
Riehle agency: Louis Resnek, William 
M. Albert, Jay Berkowitz, Henry Hos- 
taller, Ernest Keller, D. L. Mallory, 
Fred Miller, Harold R. Van Siclen, R. 
E. White, Jeremiah Jenkins, 





ALC Medical Section 
To Meet May 28-30 
The meeting of the 
section of the American Life Conven- 
tion will be held at the Grove Park Inn, 
Asheville, N , May 28 to 30. Dr. J. 
Raymond B. Hutchinson, medical direc- 


tor, Acacia Mutual Life 
the section; and Dr. Ennion S. Wil- 
liams, medical director, Life Insurance 
Co. of Virginia, is program chairman. 


annual medical 


is chairman of 





Vesser Heads Agcy. Dept. 


General American Life 


Frank Vesser has been made head of 
General American Life’s agency depart- 
ment, succeeding Vice President Ripley 
E. Bowden who will establish his own 
general agency in another city. 

Mr. Vesser paid his expenses at Uni- 
versity of Missouri by selling insurance 
when a student. After leaving school 
he became a full-time agent; then came 
to St. Louis where for twelve years 
prior to joining General American he 
was manager of Reliance Life in that 
city. 

Mr. Vesser is a graduate of Life In- 
surance Sales Research Sureau’s 
School of Agency Management and is 
a former president, Missouri Associa- 
tion of Life Underwriters, St. Louis 
Association of Life Underwriters and 
St. Louis General Agents and Managers 
Association. He is a former national 
committeeman for NALU. 





UNEMPLOYMENT DISCUSSION 


California Unemployment Insurance 
Pies Article 10, dealing with unemploy- 


ment compensation disability was dis- 
cussed at a recent meeting of the Life 
Insurance Committee of the Los An- 
geles Chamber of Commerce. Speakers 


were Frank M. Keesling, head of the 
tax department, Loeb & Loeb, attorneys, 
and Leslie J. Cooper, associate actuary 
and tax counsel, Pacific Mutual Life. 


Home Life Purchases 
Big Postal Building 


ADJOINS ITS HOME OFFICE 





Deal Obviates Necessity of Erecting 
New Home Office to Take Care 


of Expansion 





One of the largest real estate transac- 
tions of the year in downtown New 
York was the purchase last week by 
Home Life of New 


York from the 


Wurts Brothers 
Building Bought by Home Life 


Trinity Church Corp. of the former Pos- 
tal Telegraph Building at Broadway and 
Murray Street for cash, reported to be 
more than $1,700,000. The building ad- 
joins the home office of the Home Life 
and will be used to provide much needed 
office space for the company after some 
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Ossetia til 
ris) OFFICE 
MONTREAL 





NEVER IN HISTORY 


has it been so necessary 
to take care of tomorrow 
with the resources of 
to-day. Life Insurance 
meets the challenge of 
the unknown tomorrow 
by the insight, prudence 


and resources of to-day. 


SUN LIFE 
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‘OF CANADA 








PRODUCTION SUPERVISOR 
for New Jersey 


Unusual opportunity exists for a 
man with supervisory background 
to join a fast-growing state agency 
of a Canadian life insurance com. 
pany which is now developing the 
state. Liberal salary, expense and 
bonus arrangement for the right 
man. 


This job may lead to a general 
agency of your own. Write in con. 
fidence to— 


Box 1681, The Eastern Underwriter 
41 Maiden Lane, New York 7, N. Y. 











HERMAN REINIS 
Brooklyn General Agent 
The Manhattan Life 


(Founded 1850) 
50 Court St. MAin 4-7951-2-3 














alterations are made. The deal ob- 
viates the necessity of Home Life, build- 
ing a new home office as the old build- 
ing had been outgrown for some time. 

The building was erected in 1893 by 
the Postal Telegraph & Cable Co. for 
its own use the same year the Home 
Life Building was completed. The tract 
on which the buildings stand was part 
of a grant in 1705 from Queen Anne of 
England extending from Morris Street 
to Christopher Street and from Broad- 
way to the Hudson River. The original 
deed is preserved by the Trinity Corpo- 
ration, 





CASHIERS’ 


H. Milburn Easley, New’ England 
Mutual, Indianapolis, Elected; With 
Company Seventeen Years 
H. Milburn Easley, cashier of the 
Indianapolis office of New England Mt 
tual Life, has been elected treasurer of 
the Life Agency Cashiers’ 

of the United States and Canada. 
Mr. Easley, with New England Mt- 
tual for seventeen years, is a_ past 
treasurer of the Indianapolis Associa- 
tion, which was founded in 1944. On 
basis of winning the “Achievement 
Trophy” in national competition on 
points awarded for various chapter ac- 
tivities with twenty-eight chapters |0- 
cated in the largest cities in the cout 
try, Indianapolis becomes national hea(- 
quarters for the ensuing year. 


ASS’N TREASURER 





Association 





W. E. Rapp Joins Savings 
Bank Life Fund in Conn. 


Walter E. Rapp has been appointed 
secretary and general manager of thi 
Connecticut Savings Bank Life [nsur 
ance Fund, succeeding John C. Roeysto. 
who has gone to Japan to join Ceneral 
MacArthur’s staff, where he will be et 
gaged in insurance administration, Mt 
Rapp, who is now executive assistant 1! 
the New York Savings Bank Life I" 
surance Fund, began his banking caree! 
with Williamsburgh Savings Bank @ 
Brooklyn and became field secretary “! 
the New York Savings Bank Insuranct 
Council three years ago. 





APPOINT OOSTVEEN BROT! 1ERS 


Gerald Oostveen has been ap} vinted 
general agent in we Rapids ior th 
Bankers National Life of Moptclai! 
Mr. Oostveen and his brother, 
recently took over the State Au‘) Mt 
tual Agency in Grand Rapids and at 
now operating as Oostveen Brother 
Agency. 
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9)... the besinning of Motion Pictures 


Lr was at Koster and Bial’s Music Hall in 
New York City, on April 27 of 1896, that 
Thomas A. Edison, with his vitascope, started 
\merica’s great motion picture industry with 
the first showing of a moving picture in the 
United States. 

In the same year the New York Life started 
“Nylic for Agents,” a new and unique system 
of benefits for agents which took its name 
from the initial letters, NYLIC, of the New 
York Life Insurance Company. 


The experience of a half-century has 


demonstrated that ‘“‘Nylic for Agents” has 

been an important contribution in elevating 

the standards of life insurance service, for 

it has encouraged and rewarded qualified 

agents to make a career of life underwriting. 
The essential principles of “Nylic for Agents” 

have remained the same for 

the past fifty years although, 

from time to time, the Com- 

pany has made adjustments 

in it to suit changing 


conditions. 


This year, on the Golden Anniversary of 
“Nylic for Agents,” the Company has made 
still further changes in this unique system 
of benefits which make it appeal especially 
to young men and women who contemplate 
making a lifetime professional career in the 


field of life underwriting. 


NEW YORK LIFE 


INSURANCE COMPANY 
51 MADISON AVENUE ¢ NEW YORK 10, N. Y, 








Page 8 























November 29, 194¢ 








Berkshire Life Appoints 
Two General Agents 





Samuel Kravitt 
ROBERT F. OBER 


Appointment of general agents for 
for New 
Harrison L. Amber, 
Robert KF. Ober, 
New Haven, 
general agent and 
general agent, 


Chicago and Haven has been 


announced by presi- 
dent. Berkshire Life. 


formerly general agent at 


becomes Chicago 


Roy G. Nelson, assistant 





ROY G. NELSON 
Thorne Agency, New York, takes over 
at New Haven. 


Wesleyan 
years of 
experience be- 
Berkshire. From 1944 
to 1946 he was a gunnery officer in the 
Navy doing convoy work. Mr. Nelson 
entered the iife insurance business in 
1937 as an agent and supervisor and 
became associated with the Thorne 
agency and the company in 1943. 


Mr. Ober is a graduate of 
University and had 
selling and supervisory 
fore joining the 


several 


Public Law 15 Concerns 
Life Too, Says Dineen 


THEY SHOULD KNOW ABOUT IT 








Tells Local Association If State Laws 
Are Inadequate Federal Super- 
vision May Follow 


Robert E. Dineen, New York State 
Superintendent of Insurance and presi- 
dent National Association of Insurance 
Commissioners, made a talk to 400 
members of Life Underwriters Asso- 
of New York last week 
about the underlying the 
New York law regulating fire and cas- 
ualty rates and the model bills drafted 
All-Industry-Commissioners com- 
having to do 





ciation of City 
philosophy 


by the 
mittees. It was a talk 


with Public Law 15, the so-called in- 
surance moratorium law because of 
which various states are revising their 


insurance laws so that state supervision 
will be protected. 

As Public Law 15 has been almost ex- 
clusively a fire and casualty insurance 
subject and dealing with rating and 
rate organizations there was some spec- 
ulation as to why the Superintendent 
should make an address to the local 
underwriters association on the subject. 


State Laws Must Be Adequate Or 
There May Be U. S. Supervision 


The Superintendent explained that 
when there is thinking of regulation of 
the insurance business the life insur- 
ance business is not separated from the 
fire and casualty business. 

“Now, that insurance is commerce and 
subject to Congressional legislation at 
any time, the life insurance man should 
be just as much interested in the pas- 
sage of adequate rate regulatory laws 
and their proper administration as is 
the fire or casualty man,” said the 
Superintendent. Reason is this: “If the 
laws which are passed turn out to be 
inadequate or badly executed, or both, 
and Congress concludes that the states 
were unequal to the opportunity which 
has been granted to them, the alterna- 


tive is Federal regulation not only of 
the fire and casualty business but of 
the entire business. It is unthinkable 


that Congress would undertake to regu- 
late one part of the business without 
regulating it all. The leaders and many 
other thinking people in life insurance 
have recognized from the first that the 
life insurance business had a vital in- 
terest in seeing to it that every seg- 
ment of the insurance business met its 
responsibilities in such a way as to 
command public confidence.” 


Old Question as Far as New York 
Is Concerned 


Mr. Dineen said that in 1911 the New 
York State legislature was called upon 
to consider the same basic problem 
which confronted Congress in 1945 when 
it enacted Public Law 15. Although 
there was a period of thirty-four years 
between the time that the problem was 
considered in the New York legislature 
and by Congress the record shows that 
both bodies were influenced by the same 
considerations. Back in 1911 the New 
York legislature came to grips with the 
question: Shall insurance companies, 
excluding life companies, have the priv- 
ilege of making rates in concert, or shall 
the state anti-trust law be made ap- 
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the effect of which 
agreements on 


plicable to them, 
would be to prohibit 
rates ? 

“The legislature decided that compa- 
nies should be permitted to make rates 
in concert if they wished to do so, 
provided their concerted activities were 
under the supervision of the Superin- 
tendent of Insurance,” said Mr. Dineen. 
“At the same time, it gave insurers the 
privilege of acting independently if they 
so desired. Since that date our legis- 
lative philosophy has remained un- 
changed and today New York compa- 
nies are permitted at their own option 
to act individually or in concert in the 
field of rate making. 

“The same general question was pre- 
sented to Congress in 1945 although 
presented under different circumstances. 

“The Supreme Court had held in the 
SEUA case in June of 1944 that the 
anti-trust laws were applicable to the 
insurance business. If Congress had 
concluded that agreements to fix prices 
in the insurance business, as  distin- 
euished from business in general, were 
against the public interest, no further 
legislation was required. I say this be- 
cause the Sherman Anti-Trust Act pro- 
hibited agreements in concert and that 
law was applicable to the insurance 
business at that time, without further 
action. The Congressional debate shows 
that Congress concluded that after 
January 1, 1948—the deadline fixed in 
Public Law 15—agreements to fix prices 
would be permitted in the insurance 
business provided they were regulated 
by the states. 

“There is this difference between what 
the New York legislature did and what 
Congress did. The New York State 
legislature prescribed a regulatory pat- 
tern. Congress, on the other hand, left 


the decision squarely up to the states. 
If any individual state concluded that 
agreements to fix prices in the insur- 
ance business were not in the interests 
of the citizens of that state, the state 
was under no obligation to pass legis- 
lation of any kind. Under the terms 
of the bill the Federal anti-trust laws 
would then be applicable to the inter- 
state aspects of insurance company 
price-fixing operations within that state. 
On the other hand, as I stated before, 
Congress also gave the states the op- 
tion of permitting price-fixing combina- 
tions providing they were regulated. 
Under Public Law 15 any state has the 
privilege of arriving at the same funda- 
mental decision which New York inade 
in 1911, a decision which, I repeat, per- 
mits companies to operate independent) 
as well as through the medium of price- 
fixing combinations.” 

Independent Insurance Companies 

is gg Dineen observed that 

e “has no power to compel independ- 
poi to join price-fixing combinations. 
nor to make members of price-fixing 
combinations function as independents, 
nor has he power “to determine lio. 
few or how many compz anies may join 
in the concert of action.” The Supet- 
intendent, under the theory of the law. 
is vested with sufficient power over 
such combinations to protect the inter- 
ests of the public. 

“T have not considered the problem 
in terms of maximum or minimum regu- 
lation,” Superintendent Dineen s ited 
“To me the problem is one of sceing 
to it that a degree of regulation is pro- 
vided for price-fixing combinations 
which will serve as the nearest si)sti- 
tute for competition in producing « sate 
level which is consistent with the pub: 
lic interest.” 
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Prominent Speakers 
On LIAA Program 


MEETING IN NEW YORK DEC. 13 


Ambassador Ray Atherton, Eugene 
M-yer, International Bank President, 
Senator Clyde Hoey Guest Speakers 


‘eturning to its traditional type of 
ering for its annual meeting in New 
Y.-k at Waldorf-Astoria December 13, 
th Life Insurance Association of Amer- 





ic; will have as guest speakers Ray 
\,,erton, U. S. ambassador to Canada; 
Ek: sene Meyer, president of Interna- 
iual Bank for Reconstruction and 


Senator Clyde R. 
jocy of North Carolina. Executives of 
companies in all parts of the United 
Siates and Canada will attend. 

he morning session will be opened 
wih an address by George W illard 
ith, president of the association and 
president of New England Mutual Life. 
He will discuss America’s balance sheet 
and the responsibilities of life insurance. 
The presidential address also will cover 
hizhlights in the association’s activities 
during the year. 


All-Industry Committee 


lhe necessity of meeting the chal- 
lenge laid down by Public Law 15 has 
focused the eyes of the insurance world 
on the activities of the All-Industry 
Committee which is striving to shape 
course of action by which the states 


1 
velopment, and 
I 














Harris & Ewing 
MEYER 


EUGENE 


Nay suitably meet this situation. 


A part 
olf the morning session will be given 
over to a panel discussion of the com- 
mittee’s work and objectives. 

There also will be a report giving 
the results of special surveys being 
tiade by the association to forecast 

iounts of new life insurance pur- 

ased, life insurance in force at the 
close of 1946, and disbursements to 
policyholders and beneficiaries during 
the year. The report also will give the 
lest available data on life insurance 
estments. 

\ feature of the morning program 
will be the address by Eugene Meyer. 

e president of the International Bank 


'l be the concluding speaker at the 
ning session and his talk will be 
aited with keen anticipation by life 
c.mpany executives interest in in- 


stment opportunities for life insurance 
ids in the bank’s obligations. 
uncheon will be served: in the grand 
b llroom of the Waldorf between the 
ming and afternoon sessions. Plans 


being made for an attendance of 
und four hundred. After luncheon 
the program will continue with the 
a dresses by Ray Atherton and Senator 
ey, 


ollowing the address by Senator 








Karsh 
RAY ATHERTON 


Hoey, 


members of its board of directors. 
Careers of Non-Insurance Speakers 


With international relations currently 





Chase-Statler Photo 
R. HOEY 


CLYDE 


overshadowing all other considerations, 
particular significance will attach to the 
message which Ray Atherton will bring 
to the meeting. He is a veteran of al- 
most thirty years’ service in the diplo- 
matic corps and his various assignments 
have literally taken him around the 
world. He has served in China, Japan, 
the Philippines and the Balkans, was 
secretary and later counsellor of the 
United States Embassy in London, and 
was minister to Denmark when the 
second World War broke out. In 1930, 
and again in 1935-36, he was adviser to 
the London Naval Conference. He was 
appointed United States ambassador to 
Canada in 1943, 

His wealth of experience in financial 
and public affairs, as well as the nature 


of his topic, promise a discussion of 
outstanding interest to the life insur- 
ance executives when Eugene Meyer 


addresses the meeting. His appointment, 
last June, as president of the Interna- 
tional Bank for Reconstruction and De- 
velopment climaxed a series of posts in 
which he has taken a leading part in 
the business and economic life of the 
nation. Since 1917, when he gave up 
his highly successful banking business 
to enter Government service, he has 
held such offices as managing director 
of the War Finance Corporation created 
at the time of World War I, Farm 
Loan Commissioner of the Federal Farm 
Loan Board, Governor of the Federal 
Reserve Board, and chairman of the 


Reconstruction Finance Corporation, and 


there will be the election of the 
association’s president for 1947 and five 


New Book on Careers 
Of Leading Producers 


IT CONTAINS NAMES OF 600 


Published by Charles D. Spencer & 
Associates, Chicago; Will Be An 
Annual Edition 


Summaries of the careers of more 
than 600 agents are printed in Promi- 
nent Life Underwriters of America, 
published by Charles D. Spencer & As- 
175 West 


sociates, Inc., Jackson Boule- 


vard, Chicago. This book fills a long- 
felt want. In future editions more 
names will be added. A good start has 


been made. 

A number of men in the book were 
born in foreign countries; many are col- 
with Ph.D. de- 
and those included in the volume 
are former 
had little 
portion made a quick success, the ma- 
jority reached their present stature in 
life insurance through a slower process 
of development. Of the younger mer 
included, a substantial number were 
successful in other fields before enter- 
ing life insurance. 
members of NALU. 

An interesting section of the 
tells what were the former occupations 
of these life insurance men. The fields 
which formerly had the most attention 
of the men listed are advertising, 


lege graduates. some 
erees, 
Some 


While a 


college presidents. 


formal education. 


Practically all are 


be nt k 


sales 
promotion, directing of athletics, banking 
and trust company work, building con- 
tracting, educational, food products, in- 
vestment and mortgage, publishing and 
wearing apparel, The book contains a 
list of the members of the 1946 Million 
Dollar Round Table. 


G. J. MARSH PENNA. SPEAKER 
“Programming in Today’s Market” 
was the subject of a talk by George J. 
Marsh, director of sales methods re- 
search, New York Life, at the Novem- 
ber meeting of the Lehigh Valley Life 
Underwriters Association in Al'entown, 
a. 





las served the country in a host of 
other capacities. Experience in the field 
of journalism also has contributed to 
the perspectives he will bring to the 
platform. He has published the Wash- 
ington Post since 1933, and it was from 
the position of editor and publisher of 
that newspaper that he was called to 
head the International Bank. 


_When Senator Clyde R. Hoey ad- 
dresses the meeting, his audience will 
hear a_ statesman whose service in 


legislative halls extends as far back as 
1898, for it was in that year that he 
took his seat as a member of the North 
Carolina House of Representatives. 
Since then he has served in the Sen- 
ate of his native state, gone to Con- 
gress as representative from its Ninth 
District, and has been one of the most 
able Governors in North Carolina’s his- 
tory. He has served as United States 
Senator from North Carolina since 
January 1, 1945. A lawyer by profession, 


he was admitted to the North Carolina 
Zar in 1899, and from 1913-19 was as- 


sistant United States District Attorney 
for the state’s western district. In 1928 
he was Democratic Presidential elector- 
at-large. He was Governor of North 
Carolina from 1937-41. 


Program Committee 


The committee in charge of arranging 
the program for the mecting is: Leroy 
A. Lincoln, chairman, president Metro- 
politan Life; Frederick D. Russell, pres- 
ident Security Mutual; Raymond Olson, 
president Mutual Trust Life; Morgan 
B. Brainard, president Aetna Life; L. 
Douglas Meredith, chairman finance 
Committee, National Life, Vermont. 





Market Not Saturated, Says 
Johnson of Penn Mutual 


Changing concepts of life insurance 


Johnson, vice 
Life, at its 


Hot 


were discussed by Eric (¢ 
Mutual 


conference in 


president, Penn 


general agents 
Springs, Va. 
man considered 


“The average was 


reasonably well insured if he owned 
$5,000 of life 


century 


insurance a quarter of a 


ago,” he said. “Today, as we 


face new economic horizons and a de- 


mand for greater individual security, 
the public’s concept of value and need 
for life insurance is changing. When 
this had $120 billions of life 


force—which fifteen 


country 
insurance in was 
vears ago—there was talk of saturation. 
Today, including NSLI, 
of $200 billions. 


breaking amounts in force we are in the 


there is a total 


In spite of this record- 


midst of the greatest upswing of busi- 
ness we have experienced i in years. New 
standards of performance for the pro- 


duction field are necessary.” 





APPOINTED EXECUTIVE ASS’T 

Elizabeth Teegarden, formerly office 
manager, William T. Earls Agency of 
Connecticut Mutual Life: in Cincinnati, 
has been appointed executive assistant 
of that agency. Associated with the 
agency since 1933, Miss Teegarden is a 
past president of the Cincinnati Life In- 
surance Cashiers and Secretaries Asso- 
ciation. Robert S. Wenstrup has been 
appointed office manager. His experi- 
association 


ence includes twelve years’ 
with the Cincinnati agency of the Mu- 
tual Life of New York. 





Guardian Official Dead 


9 


Blackstone Studio 
CURTIS ROBERTSON 
Curtis Robertson, general counsel, 
Guardian Life, died last week at the 
Midwood Hospit: il, Brooklyn. His age 
was 47. Mr. Robertson was graduated 
from Columbia U or with an A. B. 
degree and received an ..B from Cor- 
nell Univeristy. After carols law for 
several years he became associated with 
Guardian Life in 1925, as a member of 
the secretary’s department. In 1928 he 
was promoted to assistant secretary, in 
1936 to counsel and in 1940 to general 
counsel. 
Mr. Roberston was a member of the 


Association of Life Insurance Counsel, 
the New York County Lawyers and 
International Claim Associations, the 


Eastern Life Claims Conference and the 
International Association of Insurance 
Counsel. 


He is survived by his widow, Mrs. 
Roxane Miller Robertson; his mother, 
Mrs. William A. Roberston, and two 


daughters, Dorane and Virginia. 
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Lincoln National’s 
Capital Now $5,000,000 


INCREASED FROM $3,500,000 


$1,500,000 Transferred From Surplus 
Accounts to Capital Amount; Com- 
pany Has $300,000,000 Assets 


National Life stockholders on 
voted to increase the 
capital stock from $3,500,000 to $5,000,- 
(0) by a transfer of $1,500,000 from the 
surplus accounts to the capital account. 


Lincoln 


November 25 


Directors will meet December 4 to de- 
clare the stock dividend and set the 
effective date of payment. 

Stockholders also authorized the 
board of directors to provide for frac- 
tional scrip certificates resulting from 
the stock dividend which can be com- 
bined to equal full shares and can be 
exchanged any time within six months 
after declaration of the dividend. If 
such fractional share scrip certificates 
are not so combined or otherwise dis- 


six months the directors 
are empowered to sell the shares of 
represented by these fractional 
certificates on the open market and to 
distribute the proceeds in pro-rated 
shares to holders of any of these out- 
standing fractional interests. 

Assets of Approximately $300,000,000 
The company’s capital has remained 
at $3,500,000 since 1943 despite the 
vrowth of the company from approx- 
imately $1,400,000,000 of insurance in 


posed of after 


stock 


force with assets of $200,000,000 to 
more than $2,500,000,000 of insurance in 
force. with approximately $300,000,000 


of assets. 

Benedict A. J. McAndless stated that 
the stock dividend is in line with the 
company’s progress and is consistent 
with the long-established policy of the 
management for a conservative dividend 
policy and for the retention of a large 
portion of the company’s earnings in 
the business by adding to reserves and 
capital resources. Such a practice, he 
said, contributes to the company’s 
growth and stability and ultimately to 
its earnings. 

As announced earlier, it is expected 
that the next annual cash dividend will 
be at the rate of $1 a share on all stock, 
including the increased shares. No ex- 
tra dividend is contemplated. It is ex- 
pected that the increase in capital will 
not reduce the company’s year-end sur- 
plus and contingency reserves, which 
according to the last quarterly report 
stood at more than $24,000,000. 


OPENS DISTRICT OFFICE 
Prudential Appoints W. H. Cameron 
District Manager at Perth 
Amboy, N. J. 

To provide greater facilities for its 
policyholders in the Perth Amboy, N. J. 
area, The Prudential Insurance Co. of 
America has est ee a district office 
in that city. W. ‘ameron, of Eliza- 
beth, an inspector ae to the com- 
pany’s home office staff, has been ap- 
pointed district manager in charge. 

The new district office replaces the 


detached branch of the New Brunswick 
District Office which heretofore has 
handled the Perth Amboy business. In 


addition it takes over supervision of the 
detached office in Rahway which, until 
now, has operated under the direction 
of the Elizabeth No. 2 organization. 
Mr. Cameron joined the company in 
1928 as an agent in the No. 2 district 
office at Elizabeth. He advanced to as- 
sistant district manager and in 1938 was 


transferred to the home office as an in- 
spector 
HONOR A. LEROY PORTTEUS 


A. Leroy Portteus, vice president, In- 
dianapolis Life, who now is celebrating 
his fortieth anniversary with the com- 
pany, was guest of honor at a recent 
dinner attended by officers and depart- 
ment heads of the company. 


Named Great-West Life 
Ass’t Medical Directors 





Dr. F. H. Smith r. W. F. O'Neill 
Dr. W. F. H. O'Neill and Dr. F. 
Hartley Smith have been appointed 


assistant medical directors of the Great- 
West Life, according to an announce- 
ment by H. W. Manning, vice president 
and managing director. 

Dr. O'Neill graduated in 1937 from 
Manitoba Medical College and holds 
the degrees of M. D. and L. M. ( 
Following a successful private practice, 
he enlisted in 1941 in the Royal Can- 
adian Army Medical Corps, and served 
in England, France, Belgium and Hol- 
land. In February 1945 he was posted 
to First Canadian Army Headquarters 
as deputy assistant director of medical 
services. He retired from active serv- 
ice with the rank of major in July, 1945. 

Dr. Smith graduated from the Mani- 
toba Medical College in 1929, following 
which he was interne of Medi- 
cine. at St. Hospital, at the 
same time carrying on research in blood 
diseases, under a grant from the Bant- 
ing Research Foundation. He holds the 
degrees M. D., L. M. C. C,, and a 


specialist’ Ss certificate in internal medi- 


senior 
Joniface 


cine, Royal College of Physicians and 
Surgeons, Canada. Dr, Smith enlisted 
in the Royal Canadian Army Medical 


Corps in 1940 and was attached to the 


Third Field Ambulance. He retired in 
August, 1945, with the rank of lieu- 
tenant colonel. 

Dr. O’Neill and Dr. Smith will be 


associated with Dr. W. L. Mann, 
cal director of the Great-West 
the head office in Winnipeg. 


medi- 
Life at 





Commissioner Neel Speaks 
At Pa. Fraternal Congress 


Commissioner Gregg L. Neel, Penn- 
sylvania, addressed the annual meeting 
of the Pennsylvania Fraternal Congress 
last week at Harrisburg. Commissioner 
Neel said that if the Fraternal and 
other social leaders of the nation do 
their duty in the days immediately 
ahead, we may look forward with re- 
newed faith in the future of fraternal- 


ism, of our American way of life and 
of this great nation. In the post-war 
period Commissioner Neel prophesized 


for fraternalists in Pennsylvania and 
in the nation—a greater growth and a 
greater usefulness than ever before. 


VT. AGENTS HEAR THOMPSON 


Andrew H. Thompson, director of 
agency training for New York Life an- 
alysed expending fields of activity for 
life agents, at a recent meeting of the 
company’s Vermont agents at Burling- 
ton. He pointed out four developments 
in selling which he expects to become 
increasingly important as sources of 
new business. These are: 1—program 
sales; 2—retirement plans; 3—partner- 
ship and key man insurance; and 4— 
men with greater earning opportunities. 
E. M. Robinson manager of the com- 
pany’s Vermont branch at Burlington, 
presided at the meeting. Also attend- 
ing was J. Frank Burke, inspector of 
agencies for the company’s North East- 
ern department. 


New York Life Buys Block 


For New Housing Project 
New York Life bid $1,600,000 for the 
carbarn property bounded by Second 
and Third Avenues and Sixty-fifth and 
Sixty-sixth Streets, New York, planning 
to erect an apartment housing develop- 
ment on the property. The sale, which 
was said to be the largest real estate 
auction in New York in more than 
twenty years, is subject to acceptance 
by the directors of the Third Avenue 
Transit Corp. 





CANADIANS ST. LOUIS SPEAKERS 


Two Canadian Life insurance men 
were the luncheon speakers at a recent 
meeting of the St. Louis Association of 
Life Underwriters. George Dunbar, su- 
perintendent of agencies, Mutual Life 
Assurance Company, Waterloo, Ont., 
spoke of “The Power to Succeed Is 
Yours,” and A. Gordon Nairn, B.A. BCL, 
executive vice president, Life Under- 
writers Association of Canada spoke on 
“A Blue Print for Successful Life Un- 
derwriters.” Frank M. See, general 
agent in St. Louis for New England Mu- 
tual, was presented with a book of per- 
sonal letters written to him by leading 
producers of Canada in appreciation of 
a recent speaking tour he took through 
the principal cities of Canada. 


Zimmerman Addresses 
Newark Association 


Zimmerman, director of 
institutional relations, Life Insurance 
Agency Management Association. ad 
dressed a meeting of the Newark Asso- 
ciation of Life Underwriters last week 
Mr. Zimmerman was once a_ general 
agent for Connecticut Mutual at New- 
ark and he was introduced at the meet- 
ing by John A. Ramsey, who succeeded 
him as general agent. At the meeting a 
resolution was adopted stating that in- 
surance agents should help veterans un- 
derstand and keep their National Serv- 
ice Life insurance. 


Charles J. 





COLUMBUS ASS’N SEMINAR 


The Columbus Association of Life 
Underwriters held its fourteenth annual 
seminar recently. Emmett W. Millhoi- 
land, president of the association, pre- 
sided at the luncheon, and Joseph io 
Dewey was chairman of the committee 
on arrangements. Speakers included 
Rev. Roy Burkhart, pastor of First 
Community Church; Robert Cull, Union 
Central; Fritz A. Lichtenberg, Jr., and 
Edward J. Kavanaugh, John Hancock. 
Subjects included prospecting, estate 
planning and salary savings. 





ALC ADMITS AMERICAN HOME 

The American Home Life, Topeka, 
Kansas has been admitted to the Amer- 
ican Life Convention bringing the mem- 
bership to 211 companies in the United 
States and Canada. The company was 
organized in 1909 in Kansas, writes only 


Ordinary and operates in Kansas, Mis- ° 


souri and Texas. It is a mutual com- 
pany and, since June, 1942, has written 
participating’ insurance only. Total in 
force as of December 31, 1945, was $15,- 
599,283. President of the company is 
W. M. Hobbs. 





Dollar’s Trusteeship 


Same for Rich or Poor 


Throughout the century life insurance 
has become increasingly expressive of 
the democratic nature of American in- 
stitutions, says Albert W. Atwood in 
his book written in connection with the 
Mutual Benefit’s centenary, and called 
“The Great Stewardship.” Life insurance 
has reached all classes. It is geared to 
the poor, the middle classes and the 
rich, he points out. The poor man’s dol- 
lar receives exactly the same _ trustee- 
ship as that of the rich man. The privi- 
leges of large and small policyholders 
are alike. 





Life Insurance Underwriter 


Leading agency of progressive eastrrn 
company requires the services of (ife 
insurance underwriter to assist in 
eral agency work. Excellent op; 
tunity—salary and commission. 


Box 1682, The Eastern Underwrite: 
41 Maiden Lane New York 7, N. Y, 











W. C. Schuppel Chairman: 
R. R. Brown Now President 


Boychuk Studio 
W: C. SCHUPPEL 

Raymond R. Brown was elected last 
week as president of Standard Insur- 
ance Co. of Portland, Ore. He succeeds 
W. C. Schuppel who has been made 
chairman of the board to serve in an 
advisory capacity. The change will be 
effective January 1. 

Mr. Schuppel has served the company 
continuously since 1916, first as agency 
supervisor and then successively as 
assistant manager, superintendent ot 
agencies, vice president, executive vice 
president and director and president. 

He took a leading part in the mutual- 
ization of the company in 1929 when he 
became its operating head. Since that 
time assets of the company have in- 
creased from $9,500,000 to more than 
$30,000,000 and from $55,000,000 to 
nearly $107,000,000 of insurance in-force. 
It is now the third largest financial in- 
stitution in the State of Oregon. In 
1943 Mr. Schuppel was elected to the 
presidency of American Life Convention. 

Standard’s president-elect Raymond 
R. Brown completed his actuarial studies 
at the University of Michigan. He came 
with the company in 1919. He was thie 
first actuary employed by the company 
and developed an actuarial staff from 
scratch. He successively became secre- 
tary and actuary, vice president nd 
actuary and executive vice preside 
He was elected to the board of d 
tors in 1936. 








FRANKLIN LIFE REPORTS GAINS 

Franklin Life’s new sales for the ‘irst 
ten months of 1946 exceeded $126,000.00 
representing a total greater than that 
for the previous —— -six months and 
an increase of 109% over the same 
period in 1945, according to an announce- 
ment by Chas. E. Becker, presi nt. 
Production for October was 81.4% over 
October of last year, with a total over 
$14,000,000. Total premium income ‘of 
the ten months period showed a vain 
of 75.5% over the same period last year, 
with first year cash premium inc me 
showing an improvement of 191.8% for 


the same period. Total assets have 
passed the $90,000,000 mark. V. )). 
Wright general agent, Miami, led the 


company in personal production w hile 
leading agency was Philadelphia. 
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Putlic More Insurance 
nded, Says R. V. Hatcher 


R. vert V. Hatcher, president Atlantic 


Life, -poke to the Atlantic Alumni Asso- 
ciati a «of the Agency Mz inagement 
F\cso iation in Baltimore recently, be- 


--e ixty-five of the alumni. He said 
the \ ork of two decades in acquainting 
iblic with insurance was done in 


a 
oS ur years of the war and explained 
thai is progress was made possible be- 
cau. many of the 20,000,000 war work- 
ers industrial plants during World 


Wa Il learned about life insurance 
first time through Group cov- 
He declared these former war 
wor «rs constituted a large segment of 
prospects for life insurance. He 
isized the necessity of adequate 


for € 


P pers nalized field training as the sound- 


Pest «ay to build successful agents. 
Bex ssed approval of 









Flife insurance age 


He 


the “learn by 


doin method currently used by insur- 
ance marketing schools at five uni- 
yersities. “There has never been a 
Porea'er demand,” he said, “for skilled 


nts.” 


iest A. Farrington, Provident Mu- 
tual, is president of the Atlantic 
\lunini Association. James P. Graham, 
Ir, Aetna, was chairman of the pro- 


gran! committee. 

Fred I. Wunderlick, Baltimore Life’s 
superi intendent of agencies, talked on 
the training of Industrial agents, and 


CLU, Northwestern 
New York, dis- 


Harry Krueger, 
Mutual general agent, 


cussed development of successful men. 
\mong others who spoke were John D. 
Marsh, general agent, Lincoln National, 


Washington, |) Fae Oy rie E. Myer 

CLU, manager, Mutual Life, New York. 
and Lewis W. S. Chapman, di rector of 
service and company relations, Agency 
Management Association. : 


wr Sales Show Gain 
of 47% Over Last Year 


Life insurance purchases in the 
United States in October showed an in- 





crease of 47% over purchases in the 
‘orresponding month of last year and 
were 71% over the aggregate reported 


for October in pre-war 1941, by the Life 
Insurance Agency Manz iwement Associa- 
tion, Hartford, reports. Total purchases 
in October were $1,796,548,000 compared 
with $1,221,831,000 in October of last 
vear and $1,051,569,000 in October, 1941. 
Purchases of Ordinary life insurance 
in October were $1,250,627,000, up 45% 
ver October a year ago and_ nearly 
twice the total in October, 1941. Indus- 
trial life insurance purchased in October 
mounted to $347,220,000, an increase of 
“% over the corresponding month last 
year and 16% over October, 1941. Group 


ite insurance purchases were $198,701,- 
‘0 in October, an increase of 123% over 
Vetober a year ago and 113% over the 
igure tor October, 1941. These pur- 


represent new groups set up and 
‘9 not include additions of insured per- 
‘onne! under group insurance contracts 
ready in force. 

In the first ten months of the year 
al ife insurance purchases were $17,- 


31,501,000, an increase of 54% over the 
itst ‘cn months of 1945 and &8% over 
Ne corresponding period of 1941, Pur- 
hases of Ordinary life insurance ac- 
unt d for $12,752,418,000 of the ten 
hionts’ aggregate, an increase of 60% 
per ist year and well over twice the 
M41 < tal. Industrial life insurance pur- 
Mase represented $3,336,805,000 of the 
frre: year’s total, an increase of 30% 
KS cc pared with last year, while group 
le urance purchases amounted to 
1642 41,000, an increase of 67% as 


homp. ed with the first ten months of 
Ast yar, 


SU ERVISORS’ XMAS PARTY 


The Life Supervisors Association of 


ew rk will hold its annual Christ- 
4S | rty Wednesday, December 11, at 
€ wntown’ Athletic Club, New 
bork. \. W. Eisen, CLU, National Life 


is in charge of entertain- 
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Kaiden-Kazanjian 


W. PAUL STILLMAN 


W. Paul Stillman, chairman, 
Benefit Life, has been made a director 
of Continental Insurance Co., Niagara 
Fire Insurance Co. and Fidelity & Casu- 


Mutual 


alty Co., all members of the America 
Fore group of companies, chairman of 
which is Bernard M. Cuiver and presi- 
dent is Frank A. Christensen. 





J. L. Madden on Governing 
Council, N. Y. University 


James L. Madden, 
Metropolitan Life, and a 
the New York University School of Law 
faculty, has been elected member of 
the university’s governing council. He 
has the degrees of B.A. and M.A. from 
Washington College, Chestertown, Md., 
and of Doctor of Jurisprudence, New 
York University. He is a director of 
National Industrial Conference Board, 
Transportation Association of America 
and American Management Association. 


president, 
member of 


vice 





Conference in N. Y. City 
On Savings Bank Insurance 


Representatives of life insurance 
companies and New York savings 
banks met in New York on Novem- 
ber 21. 


During the discussion Earl B. Schwulst, 
one of the bank representatives, asked 
what the views of the life companies 
were with respect to a suggestion that 
the present Savings 3ank Life Insur- 
ance Fund be changed in form to a life 
insurance company, but that it retain 
its present functions with the exception 


that instead of unifying the mortality 
of the different banks it would reinsure 
the life insurance risks of all policies 
issued by savings banks. Also, that. it 
would issue life insurance policies di- 
rectly, using any bank as an agency 
that preferred this arrangement rather 
than to act as an agent for another 
savings bank. 

It was the view of the life companies’ 


a system based on 
would not answer 
the objections of life insurance compa- 
nies. The chairman of the savings banks’ 
legislative committee said he was under 
the mandate to secure legislation to 
eliminate the reinsurance requirement 
and to increase the limit of life insur- 
ance. Under the circumstances, the sav- 
ings bank representatives were told the 
life insurance business would oppose the 
enactment of any such _ legislation. 
Charles G. Taylor, Jr., made a state- 
ment of position of the companies. 


that 
recommendation 


representatives 
this 


. SINCLAIR 


JOHN S 


John S. Sinclair, executive 
New York Life, 
a member of the board of 
Inion Pacific Railroad. Betore 
L Pacific Rail 1. Befor 
New York Life Mr. Sinclair was 
dent of Federal Reserve Bank of 
delphia. 


vice presi- 


dent, has been elected 
directors, 
joining 

presi- 


Phila- 


Uncle Francis. 





REVISE DUBLIN-LOTKA BOOK 
New Edition of “The Money Value of 


a Man”; Published by Ronald 
Press Co., New York City 
A revised edition of “The Money 
Value of a Man,” written by Dr. Louis 
I. Dublin, second vice president and 
statistician, Metropolitan Life, and Al- 
fred J. Lotka, assistant statistician, has 
been published by the Ronald Press 


Co., Mortimer Spiegel- 


man, 


New York City. 
supervisor of 
statistical bureau, 
Messrs. 


mathematical re- 
Metropolitan, 
Dublin and 


out in 1930 


search, 
collaborated with 
Lotka. First edition 
and received a 

Three new chapters have been added. 
One is “The American Family.” Another 
s “Income in Relation to Age and Eco- 
Status.” A “Social Se- 


came 


favorable reception. 


nomic third is 
mt Me 
curity. 


MORGENTHAU FUNERAL 


One of the honorary pallbearers at 
funeral of Henry Morgenthau, Sr., for- 
mer United States Ambassador to 


Turkey, held Tuesday at Temple Emanu- 
El New York, was Frederick H. Ecker, 
chairman of Metropolit in Life. 


IOWA FRATERNAL OFFICERS 


George Ickel, director of the Catholic 
Order of- Foresters, was elected presi- 
dent of the Iowa Fraternal congress at 


the annual meeting held recently in Des 
Moines. He succeeds R. B. Twogood, 
the Maccabees, who was apnointed dele- 
gate to the 1947 National Fraternal con- 
eress. Other officers elected are Rose 
Harvey, Cedar Rapids, first vice presi- 
dent; Edwin Kress, Sioux City, second 
vice president; Irene Bird, Cedar Rapids, 
reelected secretary-treasurer. 


CELEBRATES ‘25th ANNIVERSARY 

Theodore A. Derrenbacker, district 
manager of the Prudential’s Syracuse 
No. 2 office, celebrated his twenty-fifth 
anniversary as a representative of that 
company recently. 





Form N. Y. Life Agents 
Advisory Council 


IT HAS MEMBERSHIP OF 16 


Elected at Nylic Club Meetings; Means 
Closer Home Office and 
Field Coordination 


Dudley Dowell, 
New York Life, 


an agents advisory 


agency vice president, 
announces formation of 


council as an impor- 


tant further step in the company’s pro- 
gram for closer coordination between 
home office and field. 

The council is composed of sixteen 
representatives elected at the 146 
Nylic Club conferences and addition 
the Top Club president is a member 
ex-officio. The council includes million 
dollar producers of Top Club and mem- 
bers of the $100,000 clubs, and mem- 
bership embraces agents ranging from 
a first year man, a returned veteran, 
to a Senior Nylic, and so represents a 
true cross section of the field organi- 
zation. Object of council is to act as 
spokesman for agents in the field in 
presenting their basic problems to the 
company management; to advise and 
suggest relative to present and _ con- 
templated agency programs, sales pro- 
motion, printed material and similar 


matters. 
Has Full Support of Company’s Officers 
Welcoming the members at. their 
initial session Mr. Dowell said in part: 
“This advisory council has the full sup- 
port of the company’s officers. We rec- 
ognize that we in the home office may 
not always be accurately informed of 
the wants and needs of the field force. 
We want to secure the benefit of group 
thought from the field force based on 
field findings.” 

An executive committee was elected 
to act for the council between sessions. 
It is composed of six members, one from 


each of the geographical divisions es- 
tablished by the company for admin- 
istrative purposes. Membership of the 
executive committee follows: 

Charles Anchell, chairman, New York divi- 
sion; Nyal Grady. vice chairman, Pacifie divi- 
sion; Arthur C. Wood. Jr., secretary, Western 
division; Carl Eberz, Eastern division: Greene 
Renton, Tr.. Southern division; H Peter 


Trosper, Central division. 


Mortgage Borrowers Plan 

The Prudential in 
Dime Bank of 
through a Group insurance plan is 
now providing for payment of the bal- 
ance owed by mortgage borrowers due 
the bank in event of death. 


Thorp Sails for Home 


Rupert S. Thorp, assistant 
manager, Prudential Assurance of Lon- 
don, and Mrs. Thorp are sailing for 
England on Queen Elizabeth today. 
Thev have been visiting Canada. Hart 
levy McNairn, former Ontario Insurance 
Superintendent, is manager of the com- 
pany for Dominion of Canada. 


MUTUAL LIFE APPOINTS THREE 
have been 
Life of New 
Franzese, the 
York: W. A. 
and «6. iL. 


cooperation with 


Savings Brooklyn 


general 





Three assistant managers 
appointed by the mate 
York. These include E. E 
Myer agency in Now 
Eason, Nashville agency, 
Mitchell, Atlanta agency. 

R. A. PERIGOE APPOINTED 

The Imperial Life of Canada, Toronto, 
announces the appointment of R. A. 
Perigoe as an assistant treasurer. For 
eighteen years he has been associated 
with the investment department of the 
company. 





TEACHERS I. AND A. BOOKLET 


Teachers Insurance and Annuity As- 
sociation of America, New York, has 
issued a brochure, “Collective Decreas- 
ing Insurance—Collective Level — 
ance.” It is for guidance of college and 
university trustees, sdunindatsities of- 
ficers and insurance committees. 
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Continental Assurance 
Eases Diabetic Policy 


Continental Assurance, with a year’s 
experience in insuring diabetics, has an- 
nounced a liberalized policy for those 
classified as triple C—careful, coopera- 
tive, and controlled. In this preferred 
group, acceptance will be considered on 
Table C basis, which provides for 175% 
mortality, ages 15-60, amounts $25,000 
to $40,000, any plan of insurance on 
which substandard is written. 

Triple C includes any diabetic of up- 
per economic circumstance, who main- 
tains standard weight and normal blood- 
pressure, who has advice and attention 
from a competent physician at least 
every three months, with fasting blood- 
sugar determinations checked satisfac- 
torily against urinary sugar, can be 
considered in the preferred group. 

Diabetic prospects are asked to have 
their physicians fill out a questionnaire 
that is supplied by the company, and 
give any further information that is re- 
quired. Triple C risks are eligible for 
Table C rates. A few less favored per- 
sons may be appraised Table D (200% 
mortality), others yet at Table H (300% 
per cent mortality), and still others at 
Class L (400% mortality). Classes D- 
H-L are subiect to restriction in amount 
and in plan of insurance. 





CEDAR RAPIDS MEETING 

The Cedar Rapids Association of Life 
Underwriters held an all day sales meet- 
ing recently. Speakers and_ subjects 
were: Henry M. Meese, president, Iowa 
Quarter Million Dollar Round Table, 
“Setting Your Goal for the Quarter 
Million Dollar Mark”; Roy A. Frowick, 
Bankers Life sales training department, 
“Life Insurance in Property”; Clyde 
Parker, school superintendent was the 
luncheon speaker. Ed Brock and Roy 
3ailey, president, Iowa Association of 
Life Underwriters, also spoke. 


Manager at Philadelphia 





HERBERT M. CADY 


Connecticut General Life has ap- 
pointed Herbert M. Cady manager of 
the company’s branch office at Phila- 
delphia where he succeeds Stuart F. 
Smith, manager since 1934, recently ap- 
pointed vice president at the home 
office. 

Mr. Cady joined Mr. Smith’s agency 
in 1936, shortly after graduation from 
United States Military Academy. In 
1942, he was appointed assistant man- 
ager at Philadelphia. Mr. Cady’s rec- 
ord with the company has been notable, 


both in individual service to clients and 
in management. The announcement of 
Mr. Cady’s appointment was made at 


PLANNED SERVICE for brokers 
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PRUDENTIAL ANNIVERSARIES 
Walter Weis, M. J. Slominski With 
Company Thirty Years; T. J. 
McCaffrey, Twenty-Five 
Two district managers celebrated 
their thirtieth and one district manager 
celebrated his twenty-fifth anniversary 
last week as representatives of the Pru- 
dential. Walter Weis, Jamaica office 
and Martin J. Slominski, of Buffalo are 
the thirty-year men and Thomas J. Mc- 
Caffrey, Framingham, Mass., celebrated 
his twenty-fifth year as a company 

representative. 

Mr. Weis joined the Prudential in 
1916 as an agent in the Long Island 
City district and was promoted to dis- 
trict manager in Jamaica in 1923. Mr. 
Slominski began his service with the 
company as an agent in the Chicago No. 
8 district and was named assistant man- 
ager of that district in 1921. In 1933 he 
was appointed district manager at Buf- 
falo. Mr. McCaffrey joined the com- 
pany as an agent in Boston No. 4 dis- 
trict and became assistant district man- 
ager at Cambridge in 1925. He as- 
sumed his present duties in 1934. 





a luncheon given for Mr. Smith on 
Monday at the Bellevue-Stratford Ho- 
tel in Philadelnhia. Guests at the 
luncheon included Vice President F. 
Hobert Haviland, Vice President and 
Medical Director Albert J. Robinson, 
and members of the company’s Phila- 
delphia Agency. 





October Sales Leaders 
Of Mutual Life of N. Y, 


Jacob W. Shoul of Boston agency of 
Mutual Life of New York led all com. 
pany field representatives in the country 
in volume of insurance sold during the 
month of October, Roger Hull, vice 
president and manager of agencies has 
announced. The Boston agency is man- 
aged by Leland T. Waggoner. J. War- 
ren Timmerman of the Atlanta agency, 
managed by Charles J. Currie, was sec- 
ond, while Sidney Selig of the Kee 
agency in New York City, managed by 
William H. Kee, was third. 

In the number of paid applications, 
Adrian Fisch of the St. Paul agency, 
managed by Hi W. Moore, headed all 
company representatives for the month. 
Jack A. LeCuyer of the Denver agency, 
managed by John L. Scripps, was sec- 
ond; and Lester W. Frees of the Sioux 
City agency, managed by Howard A. 
Nelson, was third. 










HOLDS PACIFIC COAST MEETING 


New England Mutual general agents 
and associates from the two Los An- 
geles agencies, San Francisco, Oak- 
land, Portland and Seattle held a re- 
gional meeting in Riverhead, Cal., re- 
cently. Representing the home office 
were George W. Smith, president; 
George L. Hunt, vice president; H. M. 
Frost, medical director; John L. Stearns, 
actuary, and Charles F. Collins, agency 
secretary. 











UBLIC CONFIDENCE 


The growth of a life insurance company is the measure of its acceptance 


by the public. 


The Great-West Life has more than One Billion Dollars 


of Life Insurance and Annuities in force—certain proof of public con- 


fidence. 


The Company operates 74 branch and district offices throughout the 





United States and Canada. 


THE 


GREAT-WEST LIFE 


ASSURANCE COMPANY 
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Dinner Given Abbey 
Built Up Good Will 

siX GENERAL AGENTS HOSTS 

All Had Been With Him; President 


Prainard, Aetna, Made Special 
Journey to Attend 





In San Antonio life men are still talk- 
ine about the dinner which was given 
to Elmer Abbey, general agent of the 
Actna Life, by six general agents of 
other companies who were formerly 
with his organization. One of the high 
spots of the dinner was the fact that 
Morgan B. Brainard, president, Aetna 
Life, made a special trip to Texas to 
attend the affair. 

\[r. Brainard first heard about the 
proposed event when G. Archie Hol- 
land, back from the service, was in 
Hartford taking a refresher course at 
Connecticut Mutual before resuming his 
duties as general agent of that com- 
pany in San Antonio. Until he talked 
with Mr. Holland Mr. Brainard had not 
known that half a dozen former Abbey 
agency men are now successful general 
agents of aaa life companies doing 
bi siness in Texa 

Mr. Holland told Mr. Brainard that 
the six general agents were going to 
give a dinner to Mr. Abbey and they 
wanted the Aetna Life president to at- 
tend. adding that if it were agreeable 
for him to come to Texas they would 
fix the dinner date to suit his conven- 
ience. The date was eventually decided 
upon, and after attending the dinner 
Mr. Brainard said 
“This seemed such a unique occasion 
and such an unusual situation that I 
could do no less than cooperate to the 
best of my ability, which T did, and I 
spent three very delightful days in San 
\ntonio, with the dinner as the cul- 


mination.” 
The Six Hosts 


The six men who had been with the 
\bbey organization and who had been 
made general agents for other compa- 
nies were William C. Abbey, general 
agent, Connecticut General; Frank Falk- 
stein, recently installed as general agent, 
Prudential; G. Davenport, John 
Hancock; Ira Travis, manager, Life In- 
surance Co. of Virginia at San Antonio; 
Al Chavis, manager, Life Insurance Co. 
. — at Houston, and Mr. Hol- 
and, 

These men were valued members of 
Elmer Abbey’s agency and each one of 
them left with Elmer’s best wishes and 
each has succeeded in his own field. All 
of this has been done without friction 
or ill will, and each of them felt not 
only a great degree of friendship for 
Elmer, but wanted to testify to it in 
some practical way. Two life companies 
were represented by agency vice presi- 
dents—George H. Chace, The Pruden- 
tial, and George F. B. Smith, Connecti- 
cut Mutual. The life insurance frater- 
nity of San Antonio turned out in force 
and many from the Aetna’s organiza- 
tion were at the affair, including Joe 
Smith from Houston and Rayford Hills 
from Dallas. The dinner was at the St. 
\nthony Hotel with Mr. Holland as 
oastmaster. Elmer Abbey responded 
a most feeling manner, obviously 
fonenae deeply by the tributes paid to 
iim, 

Brainard Hitch-Hikes to St. Louis 

After Wreck 


Mr. Brainard’s journey home was 

mething of an adventure—possibly a 

sadventure—as the St. Louis & San 
l‘rancisco train on which he was travel- 
ing had to be abandoned sixty miles 
south of St. Louis for about thirty-six 
urs because of a freight wreck ahead. 
lr. Brainard left the train, after wad- 
: through a ditch and hitch-hiking his 
Way, actually, to St. Louis. 


a 





JOINS BROOKLYN AGENCY 


Bernard Abel is the newest associate 
»t the Brooklyn agency, New England 
Mutual Life. Mr. Abel is an Army 
cteran with two and one-half years’ 
service, 


< 


American Savings Today 


Above Those of Pre-War 


Current savings of American families, 
while considerably below the record 
totals of the war years, are well above 
the pre-war level, the Institute of Life 
Insurance reports. In the first twelve 
months of peace, net increase in equity 
in just the three basic media of U. S. 
Savings Bonds, life insurance and sav- 
ings deposits, was approximately 12 
billions of dollars, which compares with 
less than four billions in 1940. Related 


to national income, the current savings 


are 7.5%, compared with less than 5% 


in 1940. The total set aside in these 
three media on the first anniversary of 
V-J Day was approximately $140,000,- 


000,000, which compares with an aggre- 


gate of $55,600,000,000 at the end of 
1940. 


PRUDENTIAL PROMOTIONS 


Newark Manager C. W. Campbell 
Names R. K. Brown Assistant Man- 
ager; Frances White, Asst. to Mgr. 
Charles W. Campbell, manager, The 

Prudential, Newark, has announced the 

appointment of R. K. Brown as assist- 

ant manager and of Miss Frances 

White as assistant to the manager. 
Mr. Brown was special agent in the 

Jacksonville Ordinary agency for five 

years and subsequently was assistant 

manager at Atlanta before joining the 

Navy where he served as lieutenant 

commander, : 
Miss White was with the Jacksonville 

Ordinary agency for nearly ten years 

and served in every administrative posi- 
tion other than cashier, later joining 

the Newark agency. 











If you knew that the answer to your 


age” was as close as your phone, you’d make the call. 


““time short- 
We can’t 


promise that all your troubles will cease with a call to Connecticut 
General, but we can tell you quite honestly that many brokers 


have found their schedules greatly 


lightened through the help of a 


Connecticut General brokerage specialist. 


These men, thoroughly trained and widely experienced, 
really know the problems you face as a broker, and in many cases 


they can help you solve them accurately and promptly. 


The 


broad facilities of the Connecticut General organization and its 
Advisory Bureau are also at your service through these men. 


Why not call your nearest Connecticut General office today? 
The EXTRA man in your organization is waiting to help you. 


CONNECTICUT 
GENERAL 


LIFE INSURANCE COMPANY 
HARTFORD, CONNECTICUT 


BETTER SERVICE 
THROUGH BETTER MEN 


LIFE INSURANCE. ACCIDENT ANO 
HEALTH INSURANCE. SALARY 
ALLOTMENT INSURANCE AND AN- 
NUITIES. ALL FORMS OF GROUP 
INSURANCE Ano GROUP ANNUITIES 











NEW MEDICAL DIRECTOR 





Dr. Harry E. Christensen Appointed by 
Union Mutual; Graduate of 
McGill Medical School 


Dr. Harry E. Christensen has been 
appointed medical director, Union Mu- 
tual Life, Portland, Me. 


A native of Gloucester, Mass., Dr. 


Christensen was graduated from McGill 





DR. H. E. CHRISTENSEN 
University Medical School in 1936. He 
interned at Salem, Mass., and at the 


Maine General Hospital of Portland 


before entering private practice in the 
latter city in 1940. He is a member of 
the American Medical Association, Cum- 
berland County (Maine) Medical So- 
ciety and Portland Medical Society. 

Dr. Christensen served in World War 
II as an officer of the 67th General 
Hospital Unit, spending thirty-four 
months in the European Theater of 
Operations. He was released from ac- 
tive duty last February. 

Dr. Christensen, whose appointment 
becomes effective December 1, succeeds 
Dr. Joseph B. Drummond, who resigned 
after twelve years with Union Mutual. 





Tribute to Irvin Bendiner 
By Laurence J. Ackerman 


Laurence J. Ackerman, dean of the 
School of Business Administration, Uni- 
versity of Connecticut, paid the follow- 
ing tribute to Irvin Bendiner, promi- 
nent business insurance expert, lawyer, 
lecturer and speaker on life insurance, 
who died November 4 in a Philadelphia 
hospital from a heart attack: 

“On Monday, November 4, the life 
insurance business lost one of its great- 
est thinkers—Irvin Bendiner. As one 
who sat at his feet as a student, as a 
friend, and as an associate, I cannot 
let this moment pass without remark- 
ing in writing on the unexpected calam- 
ity which has struck to the very core 
of our business. 

“Irvin was a man who made the dif- 
ficult simple; the involved, lucid. He 
had the knack of clear expression, and 
his piercing, profound intellect brought 
forth many brilliant suggestions. 

“He was an enthusiastic servant of 
the life insurance business. No call was 
too great or too small for him. He 
gave his best to everything. He made 
an incalculable contribution to the 
CLU movement and to the professionali- 
zation of the life insurance business. His 
counsel and advice were sought by hun- 
dreds. All left his presence with a much 
clearer vision of the solution to their 
problems. 

“The light has been extinguished in 
body only. There will always be a bril- 
liant flame of inspiration, vision, en- 
thusiasm and knowledge left by this 
outstanding contributor to the institu- 
tion of life insurance.” 
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State Mutual 


Life 


Conference 


at hot 


Springs, 


Virgini 





K. L. Means Tells How He Operates 


that have 


discussed at the 


Some of the methods 
worked for him were 
State Mutual conference by Kenneth 
Chicago. He 
spent in 


more of 
prospecting than 
When a cen- 
gives him a name he 
as much as possible about the 
then calls him on the tele- 
phone and says something like this: 

Means of State 
has mentioned your 


Means of said 
his time is 
any other sales activities. 
ter of 
learns 


influence 
prospect, 


“‘*Bob, this is Ken 


Mutual, 


name to me on 


John Doe 
several occasions and 
irom what he has said about you I feel 
that I would like to get 
Now, 
-Eusiness and will, at some 


know you, 
while I’m in the life insurance 
future date, 
ideas with you 


wish to exchange some 


regarding insurance, I have no reason 


what-so-ever to believe you're sitting 
back with your feet on your desk wait- 
ing for some insurance man to knock 
on your door. Life insurance may very 
well be the last thing for you to be 
considering at this time. John has 
spoken of you so highly that I really 
would like to get to know you and 
wonder if we might not break bread at 
noon tomorrow.’ 

“This telephone approach very sel- 
dom fails to work for me. I let him 
know I’m in the life insurance business; 
I let him know that I’m not going to 
try to stuff something down his throat 
and I’ve told him that one of his friends 
speaks highly of him. He isn’t afraid 





Hadley’s Story 
(Continued from Page 4) 


“ANSWER MEN” in the strictest sense 
of the term, 

Golfing addicts among the 
attendees indulged in 
pastime after i were concluded 
negotiating the Homestead and Cascade 
courses. The conference tournament was 
held on Tuesday afternoon with more 
than thirty teeing off on the Home- 
stead layout. They were hardy wielders 
of the niblick setting out on that trek. 
It was cold enough to crack the knee 
plates of a brass elephant. That, how- 
ever, was no deterrent to the partici- 
pants. Dolled up in several sweaters and 


conference 
their favorite 


sessions 


other woolies they set out with an as- 
assault on old man par. Aside from 
announcing at the banquet Tuesday 


evening that there were some winners 

more than a dozen of them—no men- 
tion was made of the scores turned in 
by the winners. Maybe it was just as 
well. Bitter cold is not expected to 
make any great contribution to low 
assaults on golf par. Notwithstanding, 
I am sure that a good time was had 
by all who teed off win- 


including the 
ner of high gross. 
The ladies of the conference—not 
agents—put in their time hiking about 
the grand hills surrounding the Home- 


stead and going on carriage rides cover- 
ing interesting poinis in the vicinity. 
The news emanating from this busi- 
conference of State Mutual Life 
folk was covered in the edition of The 
Eastern Underwriter of November 15, 
so no attempt will be made here to 
cover that phase. Accompanying this 
picture presentation of the conference 
will be found some parts of several 
informative talks made during the sev- 
eral sessions by important members of 
the company production family. To 
those of the ae tacialices and home office 
family of the State Mutual Life who 
so willingly made themselves available 
for the purpose of this picture story, 
your snap shotter—is pro- 
grateful. Thanks a million. 


ness 


the writer 
foundly 


of me because he doesn’t picture me 
with a rate book in one hand and an 
application in the other. 

“Now of course, there are times when 
I run into objections such as, ‘I have 
an insurance man and I certainly don’t 
want to be wasting your ren To that 
I reply. ‘That’s quite all right, I'd still 
like to know you. Most fellows who are 
getting some place in the business world 
are going to attract the attention of 
insurance men and I’m not surprised 
that you have someone with whom 
you've done business. You know, I 
can’t throw rocks at you for than. Now 
how about lunch tomorrow.’ To those 
who say, ‘I’m too busy,’ I answer, 
‘Well I’m glad to hear you’re busy as 
it’s the busy fellows that I want to 
know because those are the ones who 
seem to be getting some place. Now, 
you've got to take time out once or 
twice a week at least to have a little 
lunch and if we can’t get together to- 
morrow, how about Wednesday or 
Thursday.’ 

“Upon the occasion of this first 
luncheon or get-together in my pros- 
pects home or office, I direct the con- 
versation insofar as possible, around 
the prospect—about his home, his 
family, his school, his business and his 
friends. This is an opportunity to be- 
come a friend of my prospect and mind- 
ful of the fact that a person likes to 
buy his insurance from a friend, I’m 
doing all I can to sell myself to him 
as a friend. If the opportunity presents 
itself, and I usually seem able to make 
that opportunity, I try to learn about 
his present life insurance and what his 
ideas are as to what he thinks life in- 
surance should do for him and his fa- 
mily. A part of my conversation is 
usually along this vein, ‘I can’t feel that 
I’m ever in a position to tell a person 
whether or not he should buy life in- 
surance and if he should, what kind or 
amount he should consider, until I have 
a pretty complete picture of that per- 
present insurance and what his 
ideas are and what his general situation 
may be. Life insurance is a great thing 
(in fact, I’ve even bought a little of it 
myself). We know life insurance is a 
great thing and we want as much of it 
as we can afford, but there is a limit 
to all good things and onlv after I have 
become a little f amiliar with your situa- 
tion am I going to be able to feel con- 
fident that my recommendations are 
going to be sound. I’ve got nothing 
to gain by over selling you or anyone 
else, as I’m going to be in this business 
as long as I’m alive. I do my business 


sons 


on an endless chain and repeat sale 
basis and I can’t afford to forget that 
my sales today are not any more impor- 
tant than those which I will have to 
make ten or twenty vears from now. 
I'll still be having to bring the bacon 
home, so I’ve got to give a good sound 
service throughout the years.’ 


Preparing Program 

“Now after making an analysis of this 
prospect’s situation, taking into account 
his Social Security benefits, if he will 
have any, his present life insurance his 
company pension plan, etc., I prepare a 
program which I feel will fit his situa- 
tion and which indicates that | haven't 
forgotten his objectives, expressed in 
previous discussions. I then show him 
in chart, graph or typed form just how 
much his present life insurance will do 
in providing income, what I think he 
would like to have his insurance do in 
his present situation and then how 
much he must save in order to accom- 
plish this program. Of course, at this 
time I attempt to close the sale if it 
seems reasonable. If however, I do not 
believe he is actually sold as yet or is 
not ready to make a decision I don’t 
give him the opportunity this early in 
the game to say, ‘No’. 

“In a closing interview, I re-empha- 
size the points I’ve made in previous 
discussions and go into a little greater 
detail as_to the benefits to his family 
and to himself in the expanding of his 
life insurance estate. I find that an ex- 
planation of the non-forfeiture provi- 
sions is of considerable value. A certain 
proportion of the prospects will be con- 
cerned about what the policy is going 
to be worth in the event they must 
cease premium payments. This is espe- 
cially valuable in the presentation of 
retirement income plans where you can 
show that after only five years’ payments 
the contract will stay in full force for 
another sixteen or seventeen years 
without another nickel or premium pay- 
ment. And, after fifteen years of de- 
posits they can stop and still have the 
full protection of the policy until they 
are sixty-five years of age and at that 


time receive in cash more than they 
have deposited. 
“On the twenty year family mainte- 


nance plan, the points I emphasize «re 
the extremely high dividends, which. if 
accumulated, will pay up the whole ife 
portion of the contract by the end of 
the twenty year income plan. Just ell 
a fellow that the plan you're preseni ng 
will pay his family $100 a month or 
twenty years after his death if he <e- 
ceases before 1966 and then $10,000 at 
the end of the twenty year income jje- 
riod, and that if he lives and will «c- 
cumulate his dividends for those twenty 
years he will end up with a paid un 
$10,000 life insurance policy and you're 
bound to get his interest. The fact that 
the term element is insuring his (n- 
surability for ten years from the diate 
of contract is a very potent selling «t- 
traction. I show my prospect how much 
O. L. the same premium will purchase 
and he is really impressed with the 
swell contract I have just offered to 
him. 


“Now as you well know, I’ve touched 
on many subjects any one of which 
could be discussed for an hour. I've 
mentioned one way of prospecting, a 
telephone conversation, programming, 
when to and when not to close, how to 
close, and have mentioned two con- 
tracts. I haven’t mentioned business in- 
surance, other methods of prospecting, 
interviewing and closing that I often 
use, but I have given you a general out- 
line of how I do operate. 


op 


Chere is one thing I’ve learned since 
getting out of the service and starting 
back in the insurance business in a 
strange community, it isn’t necessarily 
how you prospect, how you program, 
or how you close. It is just a matter 
of doing it in the same manner over 
and over again. It is more a matter 
of convincing yourself that you've got 
something that will do a service to your 
friends and prospects and then telling 
them about those ideas and _ services 
you offer. Keep reminding yourself that 
no matter how old, how young, how 
smart, how dumb, how rich or how 
poor your prospect may be, you know 
more about life insurance than he does 
and that when you speak to him he 
accepts your comments as those of an 
authority. Have confidence in yourself 
and your prospect will have confidence 
in you.” 


Allcorn Tells of Building Prospects 


If an agent means to have seven calls 
a day at some time in the future and 
all of them closing interviews he must 
have at least 2,100 names who are pros- 


said Frank W. Allcorn, III, At- 


pects, 





Roy E. and Mrs. Witt and Daughter 





Robert L, and Mrs. Jones 


lanta, before the State Mutual confer- 


ence. Discussing how to build a pros- 
pect file from scratch he suggested mak- 
ing a list of all the people the agent 
knows, church, club, Chamber of Com- 
merce and many similar sources, grade 
them down to a genuine prospect list. 
then try to get five prospects from this 
original list. 

“This year’s good prospects are sales- 
men, certain types of executives and 
people who are making more moncy 
now. These must be balanced by people 


who are salaried, but who will be good 
prospects when those now = mak:ig¢ 
money are not. So we must contirie 
with prospecting to maintain a e 


which will alwavs be useful and wll 
not be depleted by being full of navies 
who are not now prospects but si +- 
pects. If we can quickly learn this ve 
will just as quicklv increase our incc 1¢ 
because every call will be worth m -e 
per call and we will not be wasting ti i¢ 
and money on suspects. 


“Suppose we are selling 100 cases 4 
year but our case average is low « 1 
so is our hier If we want to incre: ¢ 
our income but make no more calls t!) 1 
before, prospect up, prospect amo 
people who can buy larger policies th 
those we are now selling. Don’t c 
fuse this with the young man who |. | 
a good future but cannot buy now | - 
cause of a low income. Give him se 
ice and make him a client, he will 1. 
you for it at some future time.” 
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Retirement Income as Sold by Billett 


here are so many ways of annroach 
to he retirement income question that 
th . is one of the most interesting sales 
ar agent can make, in the opinion of 
© mer D. Billett of Dayton, O., 
s ke before the State Mutual confer- 
e. -e at Hot Springs. The retirement 
in. ome policy can be used in program- 
“Many times 


who 


nig or as a package sale. 
yo 1 can interest people in additional in- 
st ance through the use of retirement 
income when it would be difficult to 
hive them consent to more prograim- 
mug service. This is because we can 
use the investment approach rather 
than the insurance approach.” 

ontinuing he said, “Some men feel 
that they have enough life insurance, 
but most men will admit that they 
would still be interested in acquiring 
good property of some kind. When we 
make a retirement income call | think 
we should have in our minds the idea 
of talking about desirable property, 
property that is secured, and property 
that would pay the highest return after 
tax; and also property that would be 
best for the family. 

“On the subject of property we have 
plenty of ammunition and sometimes we 
need it all. Other times we may try to use 
too much when just one or two ideas 
may be enough to close a sale. So, the 
interview itself will usually bring out 
what we need to emphasize. Through 
the use of our investment approach we 
are able to start explaining why our 
policy will fit the individual need, be- 
cause, after all, we must have a need to 
work on. 

“Everyone has a need for some kind 
of fund that would produce retirement 
income, and the principle of saving for 
old age is not a new idea but a very old 
one. People have been doing this for 
years and the method has always been 
to set aside a part of their present in- 
come to create a fund that would take 
care of them when they can no longer 
earn money. We still use this same 
principle now, of saving part of the 
current income for old age. Because 
this need is an old and established one 
we do not have to spend too much 
time trying to prove it. We simply 
show that our method of saving is a 
better one than any other. Different 
people have different needs but I believe 
hat we can classify people into two 
main classes as possible retirement in- 
come buyers. First, the man who is 
building up a savings program and who 
needs to save for himself and family on 
ne sort of savings and »rotection 
pilin. Second, the man who now has 
property, insurance or investments and 
wiom we know has a surplus each year 
fs mvestment after he has taken care 
0! his present insurance premiums and 
li ing expenses. 


= 


L 


‘So, in every retirement income call 
Ware either in position of helping a 
min build up the right kind of property 
fc» himself and his family, or, we are in 
t position of offering conservation 
“vice to the man with property bv 
h |ping him to conserve what he has al- 
reidy built for himself. In considerir 
t'« number one call, or the man who 
l ist start to save, we also can offer 
S\ine conservation service as in many 
C.ses this man has Social Security cov- 
€ ige and we can show the need for a 
Pp in that will guarantee that he will be 
‘le to collect a Social Security benefit 
ls which he is now paying. Much 
cculd be said about Social Security. of 
Cirse, but for all practical purposes a 
min will either collect the income or he 
wil not. We all know that the Social 
Sccurity income is not enough for him 
to live upon and that, if he wishes to 


retire at age 65, the income must be 
supplemented with other income, or for- 
feited to the Government. 

“We must explain the Social Security 
plan was only meant to be the founda- 
tion for a retirement plan and that if 
he does not add to it personally, all will 
be lost. A man who will not add to his 
Social Security income is using just 
about as much judgment as a man who 
would not finish building his home if 
the lot and the foundation for the house 
had been given to him. He would know 
that the lot and foundation do not guar- 
antee shelter, but it is a start in the 
right direction. He must personally fin- 
ish the job. The retirement income 
policy in this case is the solution to a 
real need and a need that cannot be 
denied. Now, our other type of man, 
the number two man we can call him, 
is really our best type of man to talk 
to. He would be the man who has 
insurance and usually real estate. sav- 
ings or some type of investment. Here 
we should not use the same approach as 
for the younger man because his need 
is different and he is not interested in 
a sales talk about starting to save 
money, as he is now saving money. So, 
our best approach to this man would be 
the investment idea. We talk about in- 
vestments to this man because we be- 
lieve that this man has a surplus after 
taking care of his present insurance and 
living expenses. And this surplus money 
is the money that we suggest he use for 
a retirement fund, rather than in some 
other type of savines or investment. 

“It should be easier for h'm to invest 
with us than it would be for the other 
man to save with us, simply because he 
is not denying himself any of the ne- 
cessities of life with this surplus monev. 
And, if we can prove our point with him 
it will simply be a matter of transfer- 
ring his money from one pocket to an- 


other. This type of man is used to the 
transfer idea. In fact, he mav have al- 
ready made some transfers from su-- 


plus cash to the stock market and he 
is not too proud of the results. He mar 
now be ready for some investment that 
is safe, so, we talk about safe invest- 
ments and the return on them. 


Discussing Investments 


“In discussing investments we should 
remember the two basic changes that 
have come about in the past ten years. 
The two changes have been, lower and 
lower returns on safe investments, and 
hieher and higher income taxes, plus 
the fact that of what a man does accu- 
mulate, more and more is being taken 
from the family in the form of higher 
estate taxes at his death. Thousands of 
men and women have been so bus dur- 
ing the war years and the reconversion 
period that they have had no time to 
think about what is happenins to their 
savings. In showing these facts to a 
prospect it is very helpful to have some 
sort of illustration, to show exactl+ 
what is left of incomes and estates after 
taxes. After explainine the low returns 
and ‘high’ tax situation, we are in a 
good position to take up our a>gument 
on a basis of comparisons. A man is 


Conference 


Hot 


at 


Springs, 


Virginia 








State Mutual Dividends 


State Mutual Life of Worcester, 
Mass., has announced that except in 
regard to retirement annuities, the 
dividend scale for 1947 will be the same 
as for 1946. 

Dividends on retirement annuities 
have been revised as follows: On con: 
tracts involving a 3% guarantee in the 
reserve structure, issued from October 
1, 1932 to December 31, 1941 inclusive, 
a dividend of $1 per $100 of annual pre- 
mium will be paid. On contracts in- 
volving a 24% guarantee in the re- 
serve structure, issued subsequent to 
December 31, 1941, a dividend of one-half 
of 1% of the reserve will be paid. 

Interest on accumulated dividends 
and on funds under settlement options 
will continue at 3%. 





usually more receptive in joining with 
you in a study by comparisons than in 
listening to an attack on his past sav- 
ings system or the savings he now has. 
We can start with a comparison of the 
amount of capital required at vester- 
day’s interest rates to produce a given 
income and the amount of capital re- 
quired today at present interest rates to 
produce the same income, 

“A man 60 or 65, living in the 1920's, 
with accumulated savings of $20,000, 
would have, on a 6% return, an estab- 
lished income of $1,200 annually. or $100 
per month; but today $40,000 of capital 
is re quired at 3% to do the same job 
Because of lowered interest returns on 
all types of savings and investment it 
is naturally more difficult to build up 
principal than in the other era. We 
know that low returns on savings will 
be with us for many years to come 
because of our large National debt and 
also because money for hire will receive 
a lower wage than in the past. This 
because it is now an accepted social 
policy to place more emphasis on hu- 
man rights than on money rights. After 
our comparison of the values of capital 
and interest, past and present, our next 
step would be to offer another com- 
parison. This comparison would be 
between the use of money on a 3% 
basis and the insurance premium to 
build a retirement income fund. We 
know that $40,000 is required at 3% to 
produce $1,200 a year and for our man 
at age 45 it would be necessary for him 
to save $1,445 per year on a 3% i 
to accumulate this sum to his age of 
65. On our retirement income plan it is 
only necessary for him to save $736 
yearly to do the same job. When the 
comparison is shown, it usually makes a 
big impression and we can than ask 
‘which method do you prefer?’ 

“When this comparison is thoroughly 
understood and he can see that it is 
simply a comparison of two savings 
plans, he is always very much surprised 
that we are able to do so much better 
with his money than he can do for 
himself. At this point sometimes he 
may ask about his losses, if the policy 
would not be carried to maturity. Of 
course, our answer-here is an explana- 
tion of the cash and loan paid up and 
extended insurance features. Last, but 
not least, we explain the protecfion part 
of the policy, which of course, costs 
there is a profit 


YASIS 


him nothing. In fact, 
on the plan.” 








Charles F. Harris 
Supervisor of 
Applications 


H. Ladd Plumley 
Secretary Group 
Department 


Craig Analyzes Meaning 
Of State Mutual to Him 


The role the insurance company tor 


which he works plays in his life was 
summed up by Walter A. Craig, CLU, 
McKenzie and Oberdorfer agency, Phil- 


adelphia, in a talk entitled “What State 


Mutual Means to Me” at the State 
Mutual conference. Analyzing this sub- 
ject Mr. Craig said: 


“It means my livelihood, it means my 
tools, and the wherewithall to that end. 

“It means the rich contributions made 
by men whom I hold in high esteem, 
who have freely given information, who 
have happily shared their knowledge 
and experience, who have _ willingly 
given counsel and advice 


“It means deep, abiding and _ irre- 
placable friendships. 
“Tt means everything to me. Not only 


my own, but my family’s bread and 
butter, for today and for all our to- 
morrows—with me living, or with me 
dead, since the bulk of my life insur- 
ance is in the State Mutual, as well as 
the bulk of my renewals. 

“It means soul-satisfying achieve- 
ment, since not only to me and mine 
are things assured by State Mutual, 
but to countless others whose presént 
and future security—through my efforts 
—are in a similar manner safely in the 
keeping the same stalwart institution. 
And since my understandable immor- 
tality is the good that I do which will 
outlast me, it means then, indeed, the 
only worthwhile heritage I can bequeath 
to my children—my standing in my own 
community, whereupon will rest my 
most sacred possession—my own good 
name.” 





Normand on Service 
Page 4) 


tain data, I have found it pays to turn 
things upside down until it is in his 
hands. Promptness of service cannot 
be over-emphasized. 

“Time is our biggest asset, therefore, 
pure service work, which is not involved 
in current sales development, such as 
programming, should be disposed of 
when it will not interfere with selling, 
and I find the end of the day, evenin~s 
and Saturday mornings best suited for 
this purpose. 

“T believe it was Lord Halifax who 
said, ‘We are born to serve.’ I will 
him one better—if we don’t serve our 
policyholders well, in the long run, we 
will wish we never were born, for some- 
one else will be servicing them.” 


(Continued from 
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C. F. Harris Appraises Aviation Risks 


Development of underwriting travel 
hazards with special reference to avia- 
tion was discussed by Charles F. Harris, 
supervisor of applications, before the 
State Mutual conference. He cited early 
restrictions in policies, saying the evo- 
lution of twenty years is approaching 
the time when companies will cease in 
a few years even to inquire about air 
travel; in fact, “passenger flying on air- 
lines is of interest to us now onlv when 
it involves travel outside Continental 
United States. Our primary concern in 
that instance is based on our liberal 
double indemnity clause which does not 
exempt passenger airline claims even 
in foreign areas. This liberal feature of 
the D. I. provision has been made auto- 
matically retroactive to all existing D. I. 
coverage without quality of any kind. 
Only a few weeks after announcing this 
we paid a claim on the New- 
Europe-bound 


liberality, 
foundland crash of a 
carrier. 
“Speaking of the Newfoundland 
crashes—the two that got considerable 
publicity a couple of months ago—the 
first was due presumably to mechanical 
failure and the second to a combination 
of poor visability and pilot error. There 
are now good airports in nearly all parts 
of the world outside the United States, 
but, radio beams and other facilities are 
less common and alternate and inter- 
mediate landing fields are further apart. 
“Pilot error and poor visability are 
the two outstanding causes of airline 
crashes today. In so-called 
foolproof devices, thorough analyses by 
experts often fail to determine the exact 


spite of 


cause. 

“In our own country today, the air- 
lines are adopting modern and adequate 
and radar facilities to reduce the 
present visability hazard. When_ in- 
stalled, these will reduce but not elimi- 
nate the snarls, caused by poor weather 
at a terminal, which today almost 
paralyze passenger traffic and greatly 
impair the schedules, even at distant 
airports. The caution exercised in re- 
ducing the number of moving planes 
compatible with obsolete airport traffic 
handling does reduce the likelihood of 
crashes with other planes when flying 
blind. In this respect the so-called Air 
Traffic Control is doing a commendable 
job. 

“Early this year the State Mutual 
reduced the rate on airline pilots from 
$5.00 to $3.00 per $1,000 and the lower 
rate was published in our Substandard 
Manual dated January, 1946. Shortly 
thereafter, we reduced the rate on com- 
mercial airline pilots from $3.00 to $2.50. 
Our main object in making the reduc- 
tion was to enable the agents and gen- 
eral insurance brokers giving State Mu- 
tual first opportunity on all of their life 
business to get a rate which would 
withstand competition. This is always 
uppermost in our minds although, of 
course, it is impossible to carry this out 
to 100% perfection. We are not in a 
position to allow first year commissions 
on this aviation substandard extra, as 
the rate is not based on sound actuarial 

studies, with proper allowance for mor- 
tality and other expenses including com- 
missions. It is significant that a great 
many companies are still charging $3.00 
per thousand for airline pilots. 

“Publicized figures on airline mor- 
tality based on passenger miles flown 
fail to include the miles (and deaths) 
when ferrying or test hopping these 
planes. Please bear in mind that our 


radio 


substandard issues pay claims on these 


pilots even when no passengers are 
aboard. 
Rating Pilots 
“Last January, we stated that we 


might consider also at the rate charged 
commercial airline pilots, other pilots 
with a commercial rating who flew com- 
pany owned planes where all the con- 
ditions were identical with airline ac- 
tivity. This has led some of you to the 
pitfall of hoping to get a minimum 
rating on a pilot, because his flying 
certificate had a commercial pilot’s 
rating. There can be no comparison 
with our rates on passenger airline 
pilots, unless we can be assured that the 
plane is at least twin motored, has dual 
controls and two pilots, an automatic 
pilot, all the latest radio facilities, and 
is flying over only established airline 
routes and that the pilots do no other 
kind of flying whatever. You cannot 
for a moment disregard the fact that 
the Civil Aeronautics Board regulations, 
governing the flying of commercial 
planes with passengers, is much more 
rigid than the supervision of any other 
kind of flying. This even holds true in 
the case of cargo planes, and that is a 
phase of the industry which has shown 
mushroom growth, as the result of ex- 
military pilots buying used army trans- 
port planes and going into freight busi- 
ness for themselves. 

“The next group which is of increased 
interest to all of us is the student pilots 
and the private pilots. We announced 
an annual substandard charge of $15.00 
per thousand on student pilots less than 
a year ago, but for several months we 
have been underwriting those cases 
with an overcharge of only $10.00 per 
thousand. This $10.00 per thousand re- 
mains until the pilot has his solo li- 
cense and has completed at least 100 
hours of solo flying. He then can com- 
plete a new aviation questionnaire and 
send it in to us with the policy, for the 
purpose of reducing the annual sub- 
standard charge from $10.00 to $5.00 
per thousand. This group of student 
pilots constitutes an increasing factor 
among your prospects, for in one year 
since V-J Day the ownership of private 
airplanes increased from 32 odd thou- 
sand to more than 57,000. In addition, 
the plane manufacturers had a backlog 
of orders for private airplanes totaling 
50 odd thousand. It is predicted by 
Charles I. Stanton, Assistant Adminis- 
trator of Civil Aeronautics, that there 
will be 400,000 private airplanes in the 
air by 1960. In the case of instructors, 
we quoted a rating of $7.50 per thou- 
sand last January, and we are already 
operating on a lower basis of $5.00 per 
thousand. 


“Army and Navy pilots have come 
in for much attention in the insurance 
underwriting world in recent months, 
for it was only early this year that we 
were able to obtain up-to-date statistics, 
which enabled us to restudy our avia- 
tion rate. Our first observation was 
that, in that group, once a student be- 
comes an actual pilot, the number of 
hours flown does not seem to be an im- 
portant factor, but the age of the indi- 
vidual is very important. Therefore, in 
common with several other companies, 
we have changed our operating pro- 
cedure. Student military or naval pilots 
are issued only with a partial aviation 
exclusion rider, as heretofore, but, once 
the young man is thoroughly qualified, 
he is charged $1.50 per month per thou- 
sand if age 24 and under, $1.00 per 
month per thousand if age 25 to 34 in- 
clusive, and only $.50 per month per 
thousand if age 35 or over. If we issue 
at one of the younger ages, the rating 
is automatically reduced when the in- 
sured reaches the age qualified for low- 
er rate. In the case of reserve pilots 
who are not on active duty, that is to 
say ex-military or naval flyers who have 
returned to civilian jobs, but who retain 


their reserve commissions with flight 
status and who must fly several hours 
per month to maintain that status, we 
are charging $5.00 annually per thou- 
sand 


Status of Veteran Pilots 


“During the past fifteen months we 
have had many applications from 
civilians who had been war time Army 
or Navy pilots and who disclaimed any 
intention of ever handling the controls 
aeain. Our only precedent for selection 
is experience on the ex-private pilots 
who have presumably sworn off for 
good. Experience has shown that in 
such a group a larger proportion of 
future pilots exist than in a group of 
average people without pilot back- 
ground. i applicants have argued 
that we are penalizing them for having 
participated in the war effort. There 
are two answers to that. First, if their 
intentions not to pilot are correct we 
have in fact imposed no restriction and 
the rider will be removed in a few 
years after piloting, on the basis of a 
new aviation questionnaire. Second, our 
first duty as underwriters is to the 
mutual policyholders on our books and 
we must be guided by the law of aver- 
ages. Some of those ex-pilots with 
riders have later asked for substitution 
of a rating, to cover their decision to 
resume piloting after a period of time. 

“The history of our aviation exclu- 
sion riders is worth comment. First, 
in July 1930 we adopted the so-called 
Total Rider which excluded payment of 
the full claim in the event of any kind 
of aviation death. In April 1936 we an- 
nounced the partial exclusion § rider 
which permits full coverage while fly- 
ing as a passenger on established regu- 
larly scheduled airlines but does not 
permit payment of the full claim if death 
results from other kinds of aviation 
crashes. For approximately three years, 
we have not imposed a total rider on 
any case. In recent months, we have 
been working on a so-called pilot avia- 
tion rider, which will exclude claims 
when flying as a pilot or crew member 
or crew member or student pilot, but 
will permit full payment if death re- 
sults while flying as a passenger in any 


kind of plane. This new rider is now 
in the hands of our law department, ind 
it should be available within a jew 
months, after it has been subjecte:! to 
the review and approval of your various 
state insurance departments. I am sure 
that it will be welcomed in the field, not 
only to assist you competitiv ely on new 
sales, but also to give you an oppor- 
tunity to go back to your policyhold ers 
who now have an aviation rider of any 
kind, with the suggestion that by com- 
pleting a new aviation questionnaire for 
us, they may be able to substitute a 
more liberal rider. I cannot sufficien tly 
emphasize the necessity of servicing 
these policyholders, for there are many 
on our books today with total avia- 
tion riders who, if the facts were 
brought up-to- date, would undoubtedly 
be entitled to coverage with no restric- 
tion whatever. It is impossible to esti- 
mate the amount of good will you could 
create, with the resulting additional 
sales, ‘if you made an aggressive study 
of this possibility. 

“On this same subject, there are pol- 
icyholders with total or partial aviation 
riders who might be delighted to cet 
full protection at our liberal substand- 
ard rates in place of the restrictions 
now in their policies. In some cases we 
may make this substitution on only a 
portion of the policy to keep within our 
retention limits on aviation substandard. 

“We have realized for more than a 
year that the aviation questions con- 
tained on our applications for insur- 
ance, are obsolete and difficult to an- 
swer in a way that we may understand 
the picture, without requiring a sup- 
plemental aviation questionnaire. How- 
ever we cannot make even a simple 
change on our application blank, with- 
out first obtaining the approval of all 
state insurance departments. The re- 
vised blank is now at the stage where 
we hope to release it for use early next 
vear. When that time comes, we shall 
require an aviation questionnaire on air- 
line passengers only if some part of 
their recent or future flying is outside 
the continental United States. I know 
this will be good news for you and. 
frankly, we will also appreciate being 
relieved of some of the paper work.” 


Today’s Market Seen by A.J. Gumbert 


Adele J. Gumbert, in an address on 
“Selling in Today’s Market” at the 
State Mutual conference recommended 
the development of a well rounded pro- 
gram of activity for each week. “We 
must deliver policies, get new prospects, 
service old policyholders, call new pros- 
pects for appointments, make call 
backs,” the speaker said. “Don’t spend 
all week in delivering new policies. We 
must get prospects, but getting pros- 
pects is not enough, we must merchan- 
dise up as department store people say. 
One good way to get prospects is to 
ask an important man in an organiza- 
tion ‘Who is the most likely young man 
working for you’? Advertise—there are 
just so many hours to work, but a 
wonderful assistant is in advertising if 
we will use it. When using the tele- 
phone don’t divulge an idea over the 
phone. Don’t sell over the telephone— 
sell appointment. Study and read. You 
don’t have to be pioneers. Just read 
and study how successful people do it. 
Knowledge—of course, we must have 
knowledge. He who has the key of 
knowledge and who uses it properlv, 
can open the doors to large profits. 

deas 

“If we say we have an idea, we have 
to have one. When you are before the 
prospect show him your idea. Carry 
samples of audits made for others. 
Show the one that more nearly fits his 
circumstances. It follows very natu- 








rally to ask him if he would like us to 
do that for him. But to do this we have 
to have certain information. Never find 
the minimum—find the maximum. You 
are building future sales if you have a 
picture of the maximum he wants to 
accomplish. Develop every possible 
angle. People are making money s0 
don’t undersell. Upon delivering a pol- 
icy, always try to open the door for 
the next sale. It is easier if you know 
the maximum objective instead of the 
minimum. 

“If we ever complete the entire pic- 
ture at one time we either have to 
develop new needs or find another pros- 
pect. When we make a sale and go 
back and deliver the policy, sell some- 
thing else. Close one door, always re- 
member to open another. Sales are not 
fruit of genius, they are fruit of labor 
and thought. 

“We must do important things in‘ our 
time that we have for our business. We 
must de fuzz our minds, keep to the 
road, break the pattern of our lives 
when we feel trapped, don’t tackle t00 
much, have well rounded program for 
each week, use -the telephone to make 
appointments, have ideas to present to 
prospects. 

“The real goodness of selling comes 
with the journey itself, with the striv- 
ing and desire to keep moving. Ii we 
watch all these things we can lool: to 
the future with hope and desire. We 
will learn to take each sale along the 
way with a traveler’s stride—not as 4 
stopping point, but as a starting point 
for new and better sales. 
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F. S. Darrell on Balanced Estates 


How he uses a balanced estate plan 
was told to the State Mutual confer- 
ence by Francis S. Darrell, Baltimore, 
who said in part: “The time is rapidly 


passing when we can go out and write 
a $5,000 or $10,000 case 
thinks he 


Moreover, 


just because a 


man needs more life insur- 


ance. it doesn’t produce satis- 


fied clients or business. I 


any 
that 
many 


repeat 


lave known programming was 


necessary but in cases, as I have 
seen it in the past, it had certain draw- 
hacks. Many prospects are confused by 
a lot of forms and questionnaires and 


although we may understand them quite 


clearly, they often tend to distract those 
to whom we are talking. We felt that 
the simpler and more elementary our 
plan would seem to the prospect and at 


the same time be thorough, the better 
for all concerned. It was with this idea 
in mind we developed our balanced es- 


tate plan. Using this plan with a min- 
imum amount of necessary information 
from the client in nearly all cases we 
can do a very thorough job. This is 


especially true for the average man with 
a family. 
Offer Valuable 
“Our interview 
valuable service, 
found most 


Service 

offering a 
which many men have 
useful, The service consists 
of three main benefits in connection 
with the prospect’s present insurance 
and his other financial problems. First, 
it will show him how to arrange his 
present insurance so that it will do 
the best possible job for him—have it 
tailor made for his own individual situ- 


Starts by 


ation. It is well to ask the question here 
whether he feels absolutely sure that in 
event of his death his wife and children 
would get the maximum benefit from 
his present coverage. For example, it is 
quite possible in a situation where two 
men might have identical family re- 
quirements and the same amount of 
insurance, for the results in event of 
death to be quite different. One family 
might be cared for adequately finan- 
cially while the other might have no 
end of financial troubles. Wouldn’t. it 
vive him satisfaction to know that if 


he died, his insurance would be paid 


out to his family in larger amounts at 
the critical times when they needed it 
the most and in smaller amounts when 


emergency periods were over. Secondly, 
it will show him how he could stretch 
the actual amount paid out to his family 
possibly as much as 20 to 40%. If he 
questions about this, we can ex- 


asks 


plain that policies show the face amount 
in large print on the front but if he 
will take the trouble to turn back a 


few pages, in small print, are shown the 
f other methods of  settle- 


urivileges of 
ment which he may use very advantage- 


ously. Thirdly, it will show him exactly 
what his Social Security will do fot 
him—for his own retirement if he lives, 
or in event of his death, just what ben- 
efits his family will receive. It is a good 


idea to explain here the importance of 
Social Security in that it often amounts 
to as much as an $8,900 to $12,000 life 


insurance policy. We should also ex- 
plain to him how his Social Security 
may be coordinated with his other in- 
surance benefits, giving a complete pic- 
ture of just what his family would re- 
ceive. In addition, we offer a complete 


audit of his policies. 
“Most prospects, if we 
factory interview, are really 
in the above information and we make 
an effort to get a commitment to this 
effect. We then take out our balanced 
estate form, which is quite short and 
explain that all we need in order to 
supply this information are the answers 
to a very few questions. Placing it on 
read it with us, we 
to the five follow- 


have a satis- 
interested 


his desk so he can 
ask him the answers 


ing questions, trying to help him in 
his thinking: 

“1, What is the minimum cash 
amount that will be required imme- 
diately to meet all final expenses such 
as taxes, debts, funeral, mortgage, etc. ? 
We impress on him that these are min- 
imum amounts. Of course, it would be 
ideal if he could continue his present 
salary, but we are now interested in 
only the bare minimums. 2, What would 
be the minimum monthly income neces- 
sary until the children are grown? 3, 
What would be the minimum monthly 
income necessary after the children are 
grown? 4, What would be the minimum 
funds necessary for the children’s edu- 


cation. 5, What is the minimum income 
you would need at retirement? 
“At times a prospect complains that 


he couldn’t possibly give his family as 
much as he would like to and the whole 
idea is impractical. We explain that he 
would be surprised what a good job 
his present coverage will do. Besides, 


isn’t it a good idea to have a definite 
track to run on rather than to try to 
plan his financial security indiscrim- 


inately ? 


“When 


these five questions are an- 
swered we fill out the rest of the 
forms. Several of these answers are 
always found during the interview. How- 
ever, if not, we jot down his date of 
birth, the wife and children’s ages, how 
long under Social Security, approx- 
imate salary, and any other income- 
producing assets. If the policies are 
available we make an effort to pick 


them up. However, if they are not avail- 
able we don’t let that hold up anything. 
We ask him the companies, the year, 
the plan, and the amounts. This is all 
we need and we leave explaining we 
will telephone for an appointment in a 
few days with the above mentioned 
information, 


Essential Facts 


“When we return we have the essen- 
tial facts in simple form. On the first 
sheet headed ‘Desired Minimum Ob- 
jectives’ is a recapitulation of the fig- 
ures as the prospect gave them to us. 
On the next sheet entitled ‘Present 
Attainments Toward Minimum Objec- 
tives’ is shown just what his present 
insurance and Social Security will fur- 
nish, and at the bottom of this sheet 
we show the settlement total, the in- 
surance total, subtract these and show 
the trust surplus and the percentage of 
increase. These figures are always of 
interest. On the third sheet entitled 
‘Suggested Jalancing Arrangements’ 
we show our suggestions for completing 
the desired picture. On the last page 
we give a summary of the required 
additional insurance, in whatever form 
the case requires. The appeal in this 
proposal is based on its simplicity and 
clearness to the average layman. At a 


glance he can see his problem and the 
ne 

“The secret of the balanced estate 
plan’s success lies in the prospect al- 
most closing the case himself. In our 
discussion of his needs he has com- 
mitted himself to essential minimums. 


The balanced estate presentation shows 
him how the minimums may he met. 
We tell him the answer is squarely up 
to him. If he cannot adopt the pro- 
gram, what part would he like to omit 
—the funds to raise his children through 
their vital vears—the funds to give his 
wife security through her dependent 
years—or perhaps the children’s educa- 
tion. This is. strong talk, but the 
strength has been supplied by the pros- 
pect himself. Frequently we can just 
sit back and whatever he says we can 
use the same answer, that it is his 
problem, not ours, and only he can 
solve it. We can help him by showing 
him how, but only he can do anything 
about it.” 
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Dave E. Satterfield Banquet Speaker 


has acquiesced in the 
transfer of more and more power to 
the executive arm of the Government 
until administrative agencies have au- 
thority to promulgate regulations with 
the full force and effect of law, said 

Dave E. Satterfield, Jr., executive di- 
rector and general counsel of Life In- 
surance Association of America, ad- 
dressing the banquet in connection with 
the Victory Conference of State Mu- 
tual Life held in Hot Springs, Va. 

“Happily we have come to the sea- 
son when theory has outstripped per- 
formance and when it will be no longer 
the fad to follow those who in the past 
have been willing to sacrifice some prin- 
ciple of the constitution of this Govern- 
ment to obtain doubtful but immediate 
practical gains,” he said. “The peonle 
at long last are beginning to see the 
ultimate price that must be paid for 
unfruitful excursions in the: realms of 
untried Government formulas. It re- 
quired time for a people who had been 
denied ‘the sweet uses of adversitv’ 
about which Shakespeare sung, to fully 
realize this. 

“Our future need not be fear ridden. 
Our future need not be uncontrolled. 
It can be as rich, as helpful and as 
inspiring as the past. We know now 
that at a fabulous cost we have learned, 
that to fashion governmental controls, 
even in wartime, inevitably begets a 
beneficient Government, a Government 
which can become a greater problem 
than that which we were faced in the 
beginning; that a people that must be 
permanently nursed by the state must 
be content with a sick society; that 
programs for governments made up to 
cover emergencies may remake for per- 
haps a generation the attitude of a 
people towards their Government, for 
they develop an unhealthy reliance in 


This country 


Building Estates 


Reasons why the average man should 
put his savings into a life insurance es- 
tate more potent today than ever 
before, said Norton Ives, of Detroit, 
speaking before the State Mutual Life 
conference at Hot Springs. “With prices 
“the cost of 
composed of real 
is more ex- 
ensive than even in the “lush twenties.” 
The over 100 years old principle of 
buying an estate with one comparatively 
small premium deposit still holds and 
will forever and is more respected now 
by millions of policyholders and pros- 
pects than in the past. The life insur- 
ance estate is the cleanest, least expen- 
sive, and most certain method of creat- 
ing an estate today. It seems now: that 
the right type of life insurance man only 
needs to work earnestly, with two effec- 
tive interviews a day in order to doa 
good business because the average per- 
son values life insurance so highly as a 
method of estate building. 

“The income tax is so much in the 
minds of millions of people today, that 
the freedom of life insurance from this 
Federal tax should be emphasied by us 
in our business. Just think of the ad- 

vantage we have in this respect over 
other forms of property, when we know 
that all deferred settlements, familv in- 
comes, etc., are free from the Federal 
Income Tax. Of course, we realize that 
interest income under the interest set- 
tlement option is taxable. Our prospects 
and clients value highly this quality of 
our property when they build their es- 
tates today. 

“We State Mutual men are the build- 
ers of estates, and can well be proud of 


are 


and taxes so high,” he said, 


settling an estate 


property, stocks and bonds, 





DAVE E. 


Government; 


that our salvation 


only in the emulation of our 
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SATTERFIELD, Jk. 


lies 


sturdy 


forebears and that the characteristics of 


thrift, 


frugality, work and sacrifice, 


the 


moving forces which carved the Amer- 
ica of today from wilderness a century 


and a half ago, are the same t 
necessary now to save it; 
this old world in balance, 
men to moderation despite the str: 
doctrines, false teachings 
schemes that trouble this age, is a 
which is set before each succeeding 
eration that they may write for tl 


and fant: 


raits 


that to keep 
to return 


inge 
istic 
task 


gen- 


1em- 


selves the record of the future and so 
spend their hours today that tomorrow 


may welcome its memories.” 


by Norton Ives 


our vocation. 


Our subject is about the 


same as that of selling life insurance e 


tates today. Therefore, 
with, from the selling angle. 
as career men, is 


Our 


it can be dealt 


job 


to outline a life in 


surance estate to a young man 25 or 3" 


—a comer—an estate plan which he 
buy in blocks of principal, perhaps, 
ing a ten or fifteen years’ 
income increases. 


will 
dur 


period, .as hiv 
It is a big idea for u 


to have a file on a young man, and ir 


this file have the ultimate income 
outlined—the planned estate idea w 
we sold him and which he later wi 
to own. 


“We take his personal confidentia! 


back to our prospect or client at 
of the interview. He sees his nam 
it, the data concerning his situati: 
it, the outline of our originally discu 
estate; and he likes it, and he prob 
thinks that we are good at our job 
him, are building his estate in a: 
timate personalized way. 

“To.us the great principle in lif 
surance—that of the insured nami 
designated beneficiary with the rig 
change, and with his right to 
loans, etc.,—is more important in } 
ing estates today than ever befor 
view of depletion by high charges 
taxes. Executors’ and lawyers’ cha 
are high, but these fine people mu: 
paid for their services—they are net 
We served as an executor of an e 
for the last five years and know 
many details and the time consume 
dealing with a non-life insurance es 
Finally, life insurance property is 
only estate that men can leave to 
families, that is not depleted by cha 
It is the only known form of proj 
especially set up and desiened to ci 
income and loss-proof principal.” 


plan 
hich 


hes 


file 
tine 
on 
in 
sed 
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ith 
in- 


ty 
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MAGILL ON TAX 


Magill, New 


RELIEF 

Roswell 
and former chief attorney, U. S. 
Department, and who is a 


Mutual Life, discussed the [Federal tax 


structure in a talk before the economic 
conference of Chicago chapter CLU on 
November 19. 

Mr. Magill said high income tix rates 


are inevitable so long as total expenditures 


of Government are high. If the Govern- 


ment budget stays at $35-$40 billions there 
is little hope of tax reduction and he does 


not think it ought to be or needs to be 
kept at that 
down to $20-$25 


producti: fa, 


height. If we can bring it 


billions, and if we can 
maintain active individual in- 
come taxes can be materially reduced. We 
credit on ac- 


could give a moderate tax 


count of earned income, and we _ could 
bring down the surtaxes all along the line. 
They will still be high, but they would be 
more tolerable and they would not then 


dampen incentive so much. Commented 
Mr. Magill: 

Both steps would materially aid saving, 
and thus re-establish the sources of venture 
capital, which in turn has enabled us to 
build and to improve the greatest plants 
in the world. It may be well to give more 
specific encouragement to savings by per- 
mitting a deduction in the income tax, 
for example, for life insurance premiums, 
or in the estate tax for life insurance pro- 
ceeds. We certainly need to get back to 
the philosophy that it is good policy to 
save; that it is smart to be thrifty. It is 
hi urd. to establish habits of thrift or saving 
when the tax system makes them almost 
— as a practical matter. 

Nothing can be done for individual tax 


relief if expenditures stay at anything 
like the present astronomical heights, and 
if they do we are certainly heade| for 
trouble when the next financial storm 
= In the opinion of Mr. Magill we 


iave little fiscal leeway any more, for the 
ia is very large and essential expendi- 
great. We can 


however, if we 


tures are very manage 


successfully, use on gov- 


ernmental affairs the same good sense and 
prudence that we apply to private under- 
de ne. 


takings. Question is, will that be 


UNCLAIMED POLICY 


Current issue of the 


PROCEEDS 
magazine Redbook 
prints an illuminating story of the manner 
in which life insurance companies en- 
to find beneficiaries of unclaimed 


One of the country’s 


deavor 
insurance proceeds. 


life companies in 1945 paid $1,275,411 to 
says that 


22,450 accounts. The magazine 





York tax attorney 
Treasury 


director of 


this company locates approximately 60,000 
failed to claim 
terms of 


persons a year who have 
owed them under the 
policies, and most of them are surprised 
as they knew fact that they 
had been beneficiaries under policies, and 


money 
nothing of 


policies were taken out as 
distant as half a century ago. Often the 
insured has neglected to mention the policy 
that the mention of death 
is distasteful. Another fact is 
that thousands of people apparently forget 
that they took out insurance. One company 
told The Redbook that 714% of its matured 
referred to its 
lost-policyholders division. One 
gotten policy had a face value of $20,0CU. 

For twelve years one insurance company 
covering seven sta 
beneficiary. At 


some of the 


on the theory 
strange 


Endowment policies are 


such for- 


conducted a search states 


in looking for a missing 
intervals companies print in daily papers a 
list of unclaimed proceeds and name 01 
person entitled to them. 

Caption of Redbook’s article, which was 
Hardy Burt, “Cash From 


written by was 


The Blue.” 


eee Ce 
John J. Holmes, state auditor and 
State Insurance Commissioner in Mon- 
tana, was among the victims of the Re- 


publican landslide in Congressional 
elections when he failed in his bid for 
election to the U. S. House of Repre- 
sentatives. He lost by a narrow margin. 
He will continue to occupy his present 
position, 

os’ oe 


Rita Altman, talented daughter of 
Louis Altman, general agent, Bankers 
National Life in Trenton, N. J., and Mrs 
Altman, recently made her debut in grand 
opera at the Brooklyn Academy of Music. 
A soprano, Miss Altman took the role of 
Micaela in the opera “Carmen,” singing 
under the direction of Alfredo Salmaget. 

* * 


Colgate W. Darden, former Governor 
of Virginia, has been elected a director 
of the Life Insurance Co. of Virginia. 
He served several terms in Congress as 
a representative of the Second Virginia 
District before being elected Governor. 
His home is in Norfolk. As director of 
the company he succeeds E. A. Craw- 
ford who died last June. 

* * * 


James Matrullo, district 
John Hancock, Staten Island, has been 
named chairman of life insurance divi- 
sion for Staten Island Community Chest 
Fund. 


manager, 


~ £ * 

Edwin M. Pearce, Reliance Life, At- 

lanta, is this month celebrating his for- 

tieth anniversary as a representative of 
the company. 


a New York 

































CAPTAIN EDWARD J. DILLON 


Acting Captain Edward J. Dillon of 
the New York Police Department, who 
has headed the automobile squad for 
more than twenty-five years, retired 
from active duty last Friday, November 
22. For about a year he has not been 
in the best of health follow‘ng an acci- 
dent last winter. Hundreds of insurance 
men deeply regret Capt. Dillon’s retire- 
ment for he is not only one of the most 
famous auto thief catchers in the coun- 


try but also a man whose genial per- 
sonality and willingness to cooperate 
with insurance companies have lone 


been acclaimed. Capt. Dillon has been 
instrumental in the arrest of many hun- 
dreds of car thieves and the recovery 
of thousands of automobiles. A native 
New Yorker, he joined the Police De- 
partment at the East F'fty-First Street 
Station. Later in the detective bureau 
on the upper East Side he got a first 
hand acquaintance with tough gangs. 
Some years later he was assigned to a 
station in the “Tenderloin District.” 
When put in charge of detect'ves at the 
West 100th Street Station he started 
to concentrate on auto thieves. He con- 
tinued to advance in rank to the post 
of acting captain. 
* ok Ok 


Nils Frick, head of public relations, 
Swedish Insurance Association who has 
been in this country observing insur- 
ance conditions for his association, has 
returned to Sweden. He was greatly 
impressed here by the courtesy of 
Americans and their willingness to 
show how the wheels of insurance go 
around. He made the return to Sweden 
in an airship. 

x ok Ok 


Quan L. Ching of Honolulu, an agent 
of The Prudential, and long a million 
dollar writer, received an ovation at At- 
lantic City, last week after addressing 
the company’s field men. The discus- 
sion of his experiences furnished one of 
the most effective talks which field men 
have yet heard. 

* * x 


J. Hugh Jackson, dean of Graduate 
School of Business, Stanford Univer- 
sity, has been elected a_ trustee of 
Teachers Insurance and Annuity Asso- 
ciation of America, of which R. McAI- 
lister Lloyd is president. Henry James, 
chairman of the board, John S. Sinclair, 
executive vice president, New York 
Life, and Mr. Lloyd have been reelected 
to four-year terms as trustees. 


* * x 
Elmer C. Potter, assistant secretary, 


Pacific Mutual, has been appointed a 
custodian of the company’s securities. 






















A. N. 


A. N. Kemp, chairman of the Pacific 
Mutual’s board, has been presented with 
the Award of Merit medal by American 
Air Lines of which he was president 
during World War II. The citation ac- 
companying the medal stated it was for 
“unusual meritorius service displayed 
from 1942 to 1945 in contributing ma- 
terially to the growth of American Air 
Lines.” 


KEMP 


* * * 


Marion Stevens Eberly, director of 
the women’s division, Institute of Life 
Insurance, spent three days in Indian- 
apolis last week filling a series of speak- 


ing engagements and holding confer- 
ences with the press and groups of 
educators. Mrs. Eberly spoke before 


the Junior Chamber of Commerce, In- 
dianapolis Life Underwriters Associa- 
tion, Business and Professional Wo- 
men’s Clubs, in addition to which she 
held a press interview, was guest 
speaker on a radio broadcast, held a 
conference with educational leaders 
from Purdue University and addressed 
the presidents of thirty-five wonien’s 
organizations. Mrs. Eberly’s trip to 
Indiana ended with a visit to the State 
University where she conferred with 
the university’s educators. 

x * * 


Willard Crotty, CPCU, vice president 
of the Dallas Insurance Agents As- 
sociation, has recently appeared in the 
wirephotos of the press services, as a 
representative of International Congress 
of the U. S. Junior Chamber of Com- 
merce, which presented U. S. Secretary 
of State James F. Byrnes with a scroll 
honoring the work of the U. S. United 
Nations delegation. Mr. Crotty is chair- 
man of the contact committee of the In- 
ternational Convress. 

x ok x 

Abraham Goldstein, general agent in 
Hartford for Bankers National Life of 
Montclair, N. J., was elected national 
vice president of the Zionist Organiza- 
tion of America at its forty-ninth con- 
vention recently held in Atlantic City. 
This organization now has a memlver- 
ship of over 200,000. Mr. Goldstein fas 
also been elected to attend the W:« 
Zionist Organization’s Congress to be 
held in Basel, Switzerland, on Decem- 
ber 9, as a representative from America. 

ke ok Ox 


Dr. W. E. Thornton, second vice pres- 
ident and medical director of Lincoln 
National Life, Fort Wayne, Ind., is 4 
patient at the Lutheran Hospital, F . 
Wayne. Dr. Thornton is improving fro! 
an attack of pneumonia which he suf- 
fered shortly after returning from New 
York City where he had attended 2 
meeting of the Association of Life In- 
surance Medical Directors. 
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Insurance Men Sail Today on 
Queen Elizabeth 


chairman, 


and 


Frederick Richardson, 
Stanley Norie-Miller, general 
General Accident, and A. E. Phelps, gen- 
eral manager, Royal Exchange Assurance, 


manager, 


are among the insurance men sailing for 
Southampton on the Queen Elizabeth this 
morning (Friday.) Messrs. Richardson, 
Norie- Miller and Phelps were on the first 
trip West made by the Queen Elizabeth 
its passenger service was restored, 
having been a_ troop 
arrived here late in October. 

The executives of the General Accident 
spent two weeks in Canada visiting the 
head office of the company in Toronto, 
and most of the balance of the time in 
Philadelphia. They attended a meeting of 
the Potomac Insurance Co. in Washington 
cn November 18-19. The control of the 
Potomac has been owned by the General 
Accident since 1911, and the company has 
lcen in operation since 1831. John H. 
(Grady is United States manager of the 
General Accident. New York manager is 
William Bernhart. ee 

Stanley Norie-Miller is the son of Sir 
l'rancis Norie-Miller who, after being 
with the head office in London of one of 
the old-established British insurance com- 
panies, bought the General Accident when 
it was a small outfit. He quickly put the 
General Accident on the map and his ex- 
traordinary abilities and talents eventually 
eave it worldwide prestige. At the end 
cf 1945 it had $112,000,000 of assets. 

\lthough he is 87 at the present time, 
Sir Francis Norie-Miller is in splendid 
health and spirits, and, in fact, was able 
to journey to London for the purpose of 
attending the races at Epsom during Derby 

k. Sir Francis received his knight- 

d several years ago. When he resigned 
as chairman of the company he became 
Governor, and Mr. Richardson was ap- 
pointed: chairman. 

lor a number of years Mr. Richardson 

; United States manager of the General 
\ccident here, and when he retired in 
38 he went to Europe and later became 

nuty chairman of the General. 

‘tanley Norie-Miller’s early education 
was that of a barrister. He joined the 
stall of the General Accident and served 
it in various capacities until his appoint- 
ment as general manager. 

ln a recent message to the General Acci- 

t organization Stanley Norie-Miller 

' in part: “Overseas, we have con- 

‘ied the intricate process of rehabilitating 

business in those countries which were 

ipied hy the enemy, and have established 
once again close contacts with our other 
Yominion and foreign branches. Links 
h our widespread organization have 

strengthened and reforged, all of 
ch have served to refresh in our minds 
calization, of the world-wide ramifica- 

s of the:General Accident.” 

In discussing the future of the insurance 
siness Mr. Norie-Miller said: “ ‘Diffi- 
nit; ° 
culties are made to be overcome.’ This 


since 


after carrier. It 


i 



























is a favor:te quotation of our Goverior 
and has been one of his guiding principles 
through life. We shall overcome our diffi- 
culties, momentarily disturbing as thie 
may be, for we know that our corporation 
has adequate stamina to face them. And 
so we can look forward with confidence 
to another year of progress and develop- 
ment of our business on sound lines in all 
parts of the world.” 

During the course of his talk to the 
sixtieth annual general meeting of the 
shareholders, Chairman Richardson said: 

“I wish to render a very full meed of 
thanks to all ranks in our service through- 
out the world. Each year we are presented 
with an aggregation of figures which, with- 
out the eye of imagination, are just figures 
and little more. I hope all of you read 
our house journal, ‘The General’s Review,’ 
fer it serves the useful purpose of widen- 
ing our comprehension of those activities 
that go on ceaselessly in all quarters of 
the globe. Now that hundreds of our of- 


ficials are returning from war service 
we are going through a period of recon- 
struction and adjustment. Our premium 


income is rapidly advancing, and all former 
tecords are being surpassed.” 

Mr. Phelps has traveled extensively on 
this side of the ocean since arriving here 
on the Queen Elizabeth. Accompanied by 
United States Manager E. W. Elwell he 
went to the Pacific Coast; he also visited 
the Royal Exchange in Canada. His ex- 
perience in the insurance business has cov- 
ered a long span and his appointment as 
general manager of the Royal Exchange 
Assurance took place this year. 

* * * 


Ickes and Johnston Clash 


Harold L. Ickes, former Secretarv of 
the Interior, appeared before the Mur- 
ray committee as spokesman for the 
Independent Citizens Committee of the 
Arts, Sciences and Professions which 
has been a major influence in building 
public opinion for socialized medicine by 
redistribution of the propaganda supplied 
by the Isadore Falk-Mike Davis combine 
in Washington. The testimony before the 
committee, which was considering the 
Murray-Wagner-Dingle bill, decidedly 
illuminative of the Ickes’ personality, fol- 
lows in part: 

Senator Johnston: Your ideas are abso- 
lutely socialistic, to take over everything, 
is that true? 

Mr. Ickes: Far from it. 

Senator Johnston: Where are you going 
to stop? 

Mr. Ickes: Well, I do not have to say 
where I am going to stop. I am saying 
where we ought to go. 

Senator Johnston: I will be the one to 
pass upon the legislation and pass it, and 
I want you to tell me where to stop. 
Where would you stop 

Mr. Ickes: My statement takes care of 
that. 

Senator Johnston: What are you going 
to do with the doctors throughout the 
United States? 

Mr. Ickes: I think people are entitled 
to more medical and hospitalization sery- 
ices than they are getting. 

Senator Johnston: Are you going to take 
over all the doctors in the United States? 








_ FREDERICK RICHARDSON 


Senator Donnell: I will ask you to state 
whether you have read the bill, 1606. 

Mr. Ickes: Well, I was prepared for 
that question because I understand that it 
is a customary question from the Senator. 
I have not. I have read a carefully pre- 
pared digest of it. I have been appearing 
before the Congressional committees for 
some thirteen years, and I did not know 
it was a necessary prerequisite to have 
read carefully a bill because I have ap- 
peared before so many committees, the 
members of which have not read the bill. 

Senator Donnell: Which part of S. 1606 
have you read? 

Mr. Ickes: O, well, I have 
parts that I wanted to read. 

Senator Donnell: Would you please tell 
us the personnel of the Indepen‘ent Citi- 
zens Committee of the Arts, Sciences and 
Professions. (Editor’s note: he did so.) 

Mr. Ickes: I’d like to make an observa- 
tion. I do not see why the personnel of an 
organization should be a matter of major 
interest, and I do not see what bearing it 
has on the merits of the pending legislation. 

Senator Johnston: I think whom you rep- 
resent amounts to a great deal and I think 
the public believes that. 

Mr. Ickes: I am afraid that you have 
a suspicious mind. 

Senator Johnston: I probably do have a 
suspicious mind of you. 

x oe x 


read the 


Telephone Regulation by U. S. 


Regulation of the insurance business 
in its complexity is matched by the 
regulation of the telephone and _tele- 
graph. Discussing regulatory phases, 
President Gifford of A. T. & T., in 
prospectus said: 

“Certain phases of the business of the 
A. T. & T. and its telephone subsidi- 
aries, including interstate rates, valua- 
tions, accounts, depreciation charges 
and certain other matters were for 
many years subject to regulation by the 
Interstate Commerce Commission. Pur- 
snant to the Communications Act of 
1934, regulatory powers over telephone 
companies were transferred from the 
Interstate Commerce Commission to the 
Fedeal Communications Commission. The 
act confers unon the latter commission 
powers and duties generally similar to 
those formerly vested in the Interstate 
Commerce Commission, but substantially 
broader in certain resnects, including 
matters pertaining to interstate services 
and interstate lines. 

“Under the Emergency Price Control 
Act, as amended, no public utility may 
make any general increase in its rates 
unless it first gives appropriate notice 
to the Office of Price Administration 
and consents to the intervention of the 
Office of Price Administration before 
the regulatory agency having jurisdic- 
tion over the proposed rate increase. 

“The telephone subsidiaries of the 
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company are also subject .to regulation, 
within their respective jurisdictions, by 
public service commissions, or other 
state or local authorities having similar 
powers, in practically every state and 
the District of Columbia. The regulatory 
powers of such authorities cover among 
other things some or all of the follow- 
ing matters: rates, facilities, service, 
security issues, contracts and other rela- 
tions with affiliates, purchases and sales 
of property, depreciation charges, divi- 
dends, 'oans and the assessment of fees 
on account of general expenses of, or 
expenses of investigations by, such au- 
thorities. The company is, to a limited 
extent, subject to regulation by such 
regulatory authorities in certain states. 

“Among the principal matters which 
are or have been involved in proceed- 
ings and investigations before regula- 
tory authorities during recent years are 
the following: valuations of property 
and the rate of return to be allowed 
thereon; depreciation charges; rates for 
the several classes of service; the com- 
nany’s license contracts and payments 
by licensees thereunder, including the 
cost to the company of services per- 
formed bv it under such contracts; 
Western Electric Company’s standard 
supply contract and that company’s re- 
lations with the company and its sub- 
sidiaries; accounting matters related to 
intercompany purchases and sales of 
property and separations of plant, rev- 
enues and expenses as between classes 
of service; and the accruals for em- 
ployes’ service pensions.” 


x ok. ® 


What Fire Insurance Marks Bring at 
Auction 

Worldwide collectors of fire insurance 
marks closely followed the sale by Glend- 
ining & Co. Ltd., London. of 
tion formed by the late Carleton F. Tufnell. 
The auction held at the Glendining 
galleries at 7 Argyll Street, Oxford Circus, 
London, on October 16. 

The highest price for 
marks was an early lead mark, with bird 
device, of the old Liverpool Insurance 
Co., which was £31. A lead mark, with 
lion device, of Manchester Insurance Co., 
sold for £19. An Atheneum Fire Office 
oval porcelain mark, with the head of 
Athene, design being white upon a_ blue 
ground, went for £16, 10s. A Bristel 
Universal Fire Office mark brought £17. 
One from Commercial of Dublin, £11. 
A Friendly Society mark, showing Deo 
Juvante with clasped hands, £11,10s. Lon- 


the collec- 


Was 


any of the fire 


don Assurance, copper mark, with lion, 
£7.5s. One of the Phoenix Assurance 
marks sold for £5,5s, and a Patriotic 


circular lead mark, dated 1824, with figure 
of Hibernia in the center, went for £8,5s. 
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To Hold Hearing on 
Examination of Pools 


AT NEW YORK DEPT. DEC. 12 


Will Consider Suggestions for Period’c 
Exams of Underwriting Associations, 
Pools and Syndicates 


Deputy Superintendent Alfred J. Boh- 
linger of the New York De- 
partment has announced that a hearing 
held at the New York office, 61 
Broadway, on December 12, at 10 a.m., 
to consider suggestions in connection 


Insurance 


will be 


with examinations of under- 


writing 


periodic 
associations, pools and syndi- 
cates. 

The hearing has been called pursuant 
to action taken at the meeting 
of the National Association of Insur- 
Commissioners held at Portland, 
June. At that meeting a report 


submitted by the 


annual 


ance 
Ore., in 
was committee on 


examinations in which recommendation 


was made that the principle of conven- 


tion examinations of insurance compa- 
ries be extended to underwriting asso- 
ciations, pools and syndicates. 

While the operations of the individual 
members of such organizations are sub- 
ject to statutory examination, the oper- 
ations of the organizations as such do 
not fall within the purview of the 
statutes of various states. It has been 


suggested that it would be advantageous 


to examine all such organizations pe- 
riodically and to make the reports avail- 
able to Insurance Departments on a 
convention basis. 

In accordance with the resolution 
adopted by the NAIC, the hearing at 
the New York Department will be for 
the purpose of exploring the problem 
insofar as it affects organizations which 


have their principal offices, books of 
account and records in the State of 
New York. 


Haggerty Phila. Manager 
For Corroon & Reynolds 


Dean O. Haggerty has been appointed 
manager of the Philadelphia office of 
the Corroon & Reynolds organization, 
succeeding John M. Owen. who has 
been called to the home office to take 
sunervision of the Eastern department. 


Mr. Haggerty has been with Corroon 
& Reynolds, Inc., for thirty years, orig- 
inally as a home office underwriter and 
later on as state agent in Ohio for a 
number of years. He was brought in to 


the home office to take charge of the 
automobile department and a short time 
ago expressed a desire to return to fire 
underwriting and field work and has 
been supervising interests of the = or- 
ganization in western Pennsylvania 
operating out of the Pittsburgh office. 

Mr. Haggerty has a wide friendship 
among the agents of the organization. 
He will take over his new duties within 
the next few weeks. 


FCAB Adieneet fey Leary 


The Fire Companies’ Adjustment Bu- 
reau has appointed Charles J. O’Leary 


as branch manager of the Bangor, Me., 
office, effective December 1. He was 
formerly assistant manager there and 
replaces Lester B. Howard who was 
advanced to the post of general ad- 
juster early this vear. Mr. O’Leary 
joined the staff at Bangor in 1933, fol- 
lowing eleven years’ association with 


the Travelers in Maine. 








Diemand Stresses Need 
For Broader Coverage 


REQUIREMENTS GROW 


FUBLIC 





New Contracts Should be Developed; 
Equal Opportunity in Competition 
Held Essential to Success 


the Mary- 
Insurance Agents 


John A. Die- 
Com- 


Addressing a meeting of 
Association of 
November 21, 
the 
America 


land 
at Baltimore, 
mand, president of Insurance 
North 
that 


property 


pany of Companies, 


emphasized whereas the growth in 
the 


been 


size of insurance business 


has phenominal, its breadth has 


not kept pace with its stature. 

“The problem of the needs 
of the policyholding public, is in part 
a technical one and in part one of human 

Mr. Diemand. “On the 
the task of discovering, 


and expressing 


meeting 


relations,” said 


one hand is 
developing ideas 
in the 


and on the other is that of putting these 


new 
form of contracts and_ policies, 
idcas into operation. 

field 
broaden 


the first 


have to 


“To achieve success in 
that 


your contacts even beyond their present 


means you will 


revicw and increase your knowl- 
edge of the field of business in general 
and insurance in particular, and call 
free'y upon the skill of the underwriting 
experts of the insurers you represent. 

“To achieve success in the second 
held you will need to use your per- 
sonal influence upon all those with whom 
you deal; clients, fellow producers, com- 
panics and legislators to combine their 
efforts in seeing that there exists the 
atmosphere of equal opportunity in com- 
petition, which is essential to success 
in any business.” 


limits, 


MRS. L. ‘B. CAREY DEAD 


Was Wife of N. J. Commissioner of 
Insurance and Banking; Went 
to Plainfield in 1936 

Mrs. Agnes M. Carey, wife of Law- 
rence B. Carey, New Jersey Commis- 
sioner of Banking and Insurance, died 
in Muhlenberg Hospital, Plainfield, N. J., 
on November 25. She suffered a cerebral 
thrombosis Friday after having been ill 
for some time. 

Mrs. Carey, who was Agnes M. 
Monetti, was married in 1920, She and 
Mr. Carey went to Plainfield in Febru- 
ary, 1936, when he was made president 


of the First National Bank of that city. 
She was active in the Laurel League 
and for three years was president of 
the Redwood Twig at Muhlenberg 


Hospital. 


Kerr Secretary of Fire 
Companies of America Fore 


Gilbert L. Kerr 
secretary of the 
Phenix, Niagara 


has been elected a 
Continental, Fidelity- 
and American Eagle 
of the America Fore Group in addition 
to holding that post with the Fidelity 
& Casualty. He has supervised the 
countrywide automobile denartment of 
the F. & C. since 1934 and has served 
as secretary since 1941, Now his duties 
will be enlarged to include groun auto- 
mobile operations for the New Eneglend 
and Eastern territories as well as the 
Dominion of Canada. 

Associated with Mr. Kerr in 
nacitv are Assistant Secretary Walton 
H. Griffith of the fire companies and 
Frank G. Haley, superintendent of the 
automobile department of the F. & 


h's¢a- 


Insurance Men Hosts 
At Sherwood Dinner 


AFFAIR AT DRUG & CHEMICAL 


President Christensen Talks for Na- 
tional Board; List of Guests 
Attending Affair 


Donald R. Sherwood, who recently 
assumed his new duties as general ad- 
juster of the National Board of Fire 
Underwriters, was guest of honor at a 
buffet dinner in the Drug & Chemica! 
Club on November 20. Attending were 
President Frank A. Christensen of the 


National Board of Fire Underwriters 
and many of the outstanding men in 
the fire loss field. Dinner committee 


consisted of E. C. Niver, P. M. Win- 
chester, George D. Vail, Jr., and Rich- 
ard C. Williams. 

President Christensen, the only speaker, 
said that the National Board regarded 
itself as fortunate in having the serv- 
ices of a general adjuster who stood so 
well in the insurance fraternity and with 
the public as did Mr. Sherwood. 


The following attended the dinner: 
Roy Bachman, H. G. Bailey, N. B. 
— j. &. Berry, C. E. Black. T. FE. 


-3 inan, William Booth, F. J. Collins, 
Cookingham, H. A. Coumbe, 

B. tt am, E. H. Ely, W. C. Feim- 

ster, J. Fletcher, Burton B. Gracey, 

W. G. Greer, E. Scott Hale, E. F. Hall, 

Vernon Hall, R. P. Halley, Larry Haz- 


zard, W. E. Hill. 
Also George W. Lilly, J. P. McAn- 
drews, John McClure, K. L. McCallum, 


J. J. McDevitt, D. W. McGinnis, W. C. 


Moore, W. M. Mortimer, W. T. Mur- 
phy, H. B. Murtha, E.C. Niver, T. J- 
O'Malley, F. C. Pitcher, J. B. Quisen- 


berry, Prentiss B. Reed, John Shuttle- 
ton, S. E. Small, David Ticktin, G. F. 
Thomas, Andrew Twaddle, G. D. Vail, 

sr. PD: Vail, Jr; W. G.-Vaik, H.W: 
Westervelt, L. A. Williamson, P. M. 
Winchester, R. C. Williams, Hugh M. 
Russ. Marvin Brownloe, Richard Cherry, 
K. C. White, J. H. Burlingame, Rex 
Jurlingame. 

3efore going with National Beard 
Mr. Sherwood was general adjuster of 
the Commercial Union. 

MUCH WHISKEY UNDERINSURED 
Reutlinger Estimates Recent Boost in 
Prices Has Left Nearlv $50,000,000 
in Value To Be Covered 
Whiskey aging in Kentucky bonded 
warehouses is $50,000,000 underinsured 
as a result of markup in prices since 
abolition of OPA ceilings, Adolph Reut- 
linger, head of Liberty Insurance 
Agency, said last week. Scurrying of 
distillers to obtain adequate fire protec- 
tion has led to the issuance of an emer- 
gency order by Harry B. Wilson, State 
Director of Insurance, permitting ma- 
rine departments of admitted compa- 
nies to extend coverage. Regular fire 
insurance companies have reached the 
limit permitted by their pools for whis- 

kev policies. 

In the meantime, distillers are taking 
piecemeal coverage wherever they can 
obtain it, as insurance companies find 
themselves in a position to write the 
business. Mr. Reutlinger said his com- 
pany for a month has had a man as- 
signed full time to working ovt coverage 
for the distillers whenever and wherever 
it may become available. 

Distillers inventories were adequatelv 
covered with fire protection a month 
ago. Value of whiskey under OPA 
ceiling at that time was approximately 
six dollars a gallon on stock earmarked 
for blending, Bulk whiskey now is 
valued at ten dollars or eleven dollars 
a gallon, Mr. Reutlinger said. 





JOINS NATIONAL BOARD 
Andree J. Colt, formerly of the pub- 
lic relations department of Rockefeller 
Center. Inc.. has joined the public rela- 
tions department of the National Board 
of Fire Underwriters. She is an experi- 
enced newspaperwoman. ; 


— 


Glens Falls Group H: 5 
35% Gain in Premi ims 


FIRST NINE MONTHS OF _ igg 
Parent Company Net Premiums Rose 
34% While Indemnity Comp: ay 
Reports an Increase of 33% 


Net premiums written during ti» first 
nine months of 1946 by the Glens Falls, 
Glens Falls Indemnity and Con inerce 


show an increase of $6,786,515 or \4.9% 
over the same period of the preceding 


year, according to the report of (;, P. 


Crawford, president of the fire c: impa- 
nies, and G. D. Mead, president «/ the 
indemnity company, which were sub- 


mitted to the boards of directors «: the 
quarterly meeting held at Glens ‘alls, 
N. Y., on Friday, November 22, 

The board approved the payment of 
the usual quarterly dividend of forty 
cents per share on the capital stock of 
the Glens Falls, payable on January 2 to 
stockholders of record as of December 


Non-resident directors who attended 
the meeting were George Chahoon, 


. Grand Mere. Canada; Samuel T. Brown, 


New York City; Harold J. Hinman, Al- 
bany, N. Y.; Coolidge Sherman, Water- 
vliet, N. Y.; Livingston T. Merchant, 
Washington, D. C., and Karl E. Pric- 
kett, New York City. 
Directors Hear Merchant 

Following the meeting of directors for 
the three companies of the Glens Falls 
Group a luncheon was served for direc- 
tors and executive officers. Livingston 
T. Merchant, who has been Minister 
Plenipotentiary, in charge of Economic 
Affairs to France during the past year, 
and is now Chief of the Aviation Divi- 
sion of the State Department in Wash- 
ington, D. C., gave a talk dealing with 
his experiences while a resident in post- 
war Europe. 

Figures for the Glens Falls at the end 
of the first nine months of the year 
showed net written premiums of $13,- 


603,815, an increase of $3,440,637, or 
33.9%. 

Net premiums written by the Glens 
Falls Indemnity for the same period 


amounted to $10,388,786, an increase of 
$2,583,664 or 33.1%. 

The Commerce produced $2,235,671 in 
net premiums written, for a gain of 
$762,214, or 51.7%. 





Inland Marine Claims Assn. 


Discusses PPF Problems 


The monthly meeting of the Inland 
Marine Claims Association was held on 
November 12 at the Cabin Restaurant 
in New York. At the conclusion of the 
regular meeting, the members devoted 
the remainder of the evening to a dis- 
cussion of various problems which have 
arisen in the handling of current claims. 
Especially provocative were questions 
concerning the personal property floater. 

Ferd Gambichler, Norwich Union 
Fire, and Frederick Flanigan, Transyor- 
tation, were appointed to the finance 
committee. 

The following were admitted to mem- 
bership: Robert M. Bottger, Hardware 
Mutual of Minnesota: Charles H. Conk- 
lin, Northern of New York: Chorles 


Demarest, C. W. Demarest Co... !nc.; 
Walter J. Goetschius, Northern of New 
York; Lawrence Missimer St. Haul: 
Kingman W. Putnam, Albert R. Lev & 
Inc.; Walter Towe, Albert R. fee 
& Co. Inc.; Archie Wattley, Phoons 
of Hartford. 
The next meeting will be held on 


December 10. 





SPECIAL FOR- NORWICH UNION 
The Norwich Union Fire annouvces 
appointment of J. M. Dickerson, ‘(02 
Walnut Street, Kansas City, Mo., °: 4 
snecial agent to assist State Ayn 
Thomas O. Nuckles, Jr. in the Miss: ut! 
and Kansas territory. Mr, Dickerso:. 4 
native Missourian, graduated = fom 
Washburn College and attended ‘he 
Wharton School of Finance. He °-a5 
formerly associated with the Lib: rty 
Mutual. 
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Legislative Program 
Of Volunteer Firemen 


ADOPTED AT ALBANY MEETING 





New York Legislature To Be Asked to 
Approve Several Recommendations ; 
Some Suggestions Turned Down 


Representatives of thousands of vol- 
firemen in the state of New York 


unteé 

have adopted a program of legislation 
which will be proposed at the 1947 ses- 
sion of the state legislature, following a 


the Firemen’s Legislative 
Clear'ng House. Seth T. Cole, Albany, 
chairman of the law committee, has 
been authorizd to prepare the following 
approved measures: 


Provide that a town board shall not 
nt to incorporation of a fire com- 


meeting of 


ons 
ion unless the board first conducts a 
public hearing on the question, 

Pe: rmit organization of salvage 
squads in fire companies ; 


Permit a municipality furnishing fire 
protection to other localities to pay 25% 
of the contract price, for such service, 
to the fire company; 

Provide that any volunteer fireman 
disabled in line of duty to an extent 
which does not permit him to perform 
his duties any longer, will be an ex- 
empt fireman with all the privileges of 
an exempt fireman. 


Fire Prevention Codes 


bill permitting but not compelling 
county boards of supervisors to adopt 
country-wide fire prevention codes and 

0 appoint fire prevention inspectors and 
other officials. 

bill to provide extension and _ sim- 
plification of workmen’s compensation 
coverage : 

A bill to provide full rights, privileges 
and immunities for a fireman who offers 
his services away from home, to fight a 
fire and whose offer is accepted by the 
local fire authorities. 

The firemen rejected proposals that 
would provide a death benefit of $3,000 
regardless of cause of death; permit 
cities, villages and fire districts to ex- 
pend public moneys for maintenance of 
a fire department band; compel by law 
presence of an adult or competent per- 
son in a dwelling occupied by a child or 
children or old and infirm persons; per- 
mit publication in local newspapers of 
a digest rather than the entire text as 
now required of fire ordinances; to pro- 
vide a pension for volunteer firemen 
who have reached 60 years of age and 
have served actively for twenty years. 





Missouri Dept. Opposes 
Move to Collect Fees 


(\wen G. Jackson, Superintendent of 
the Missouri Insurance Department, has 
ounced that the state will resist the 
move instituted in the Missouri Su- 
preme Court November 10 by Glenn C. 
Weatherby, an attorney of Parkville. 
Mo., to enforce payment of a fee of 
137,523 which he alleges is due him for 
legal services given to the Missouri In- 
surance Department in connection with 
the old 10% fire insurance rate reduc- 


tion and restitution litigation which 
Sta‘ted back in November, 1922, and 
dr:-ged through various courts for 
Many years, 


*. Weatherby was one of several at- 
to’. cys who represented the Missouri 
In \rance Department as special coun- 
sc: in the litigation with the stock fire 
in -rance companies. He has asked the 
eme Court for a writ of mandamus 
{0 compel Superintendent Jackson to 
as oss the defendant fire insurance com- 
Paves for the fees as originally fixed 
by -he Cole County Circuit Court. In 
hi. petition, Weatherby sets forth that 
he was employed as special counsel for 
th: Insurance Department in December. 
19°), in connection with the recovery of 
€xccss premiums collected by the fire 
insurance companies. 





Port ana at Manila Eased 
American Embassy Report States 


From the American Embassy in 
Manila has come a report on improved 
conditions in the Port of Manila. This 
received by the Insurance Di- 
vision of the Office of International 
Trade, United States Department of 
Commerce, of which 
chief, is as follows: 

According to information supplied by 
the Luzon Stevedoring Co. and 
firmed by officers of the Maritime Com- 
conditions 


report, 


Jerome Sachs is 


con- 


mission and local importers, 


in the Port of Manila have improved 
substantially. There is an average of 
about 140,000 tons a month of imported 
goods over the decks, not including 
such goods as cement, kerosene, gaso- 
line and coal, aggregating possibly 
20,000-25,000 tons a month, which are 
not allowed to go over the docks. 

3efore the war, according to the Lu- 
zon Stevedoring Co., the movement of 
goods over the docks averaged about 
90,000 tons. Total imports at the Port 
of Manila in the two or three years 
immediately preceding the war are be- 
lieved to have averaged about 150,000 
tons a month, but this included sub- 
stantial amounts of coal, petroleum 
products, cement and other heavy prod- 
ucts that were taken off by lighters. 
The stevedores still short of equipment, 
claimed to have recently unloaded 3,145 
deadweight tons from two ships at Pier 
13 in twenty-four hours, which they 
state is a record for the port. 


Reasons for Improvement 


The improvement in efficiency is due 
to cooperation from customs brokers 
and consignees, increased availability of 
warehouse space and to a substantial 
increase in the penalty imposed by the 
Bureau of Customs for leaving goods 
on the piers. Until about the middle of 
1946 the pre-war penalty of fifteen cen- 
tavos per ton per day, starting after 
five days from the completion of the 
unloading of a ship, was in effect. On 
this basis the piers offered the cheapest 
warehousing in Manila and many im- 
porters left their goods on the piers 
until they were ready to deliver them to 


purchasers. 
After the penalty was increased to 
P2.00 per ton per day, starting after 


three days from the completion of the 
unloading of a ship, use of the piers as 
warehouses became much less attractive. 
To increase the effectiveness of the 
penalty the Luzon Stevedoring Co. en- 
deavored to reduce the average time of 
unloading a ship from around eighteen 
to twenty days to eight to ten days. 
This was done by handling only two 
ships at a time at Vier 13 instead of 
four, and only one ship at a time at 
the other piers instead of two. This 
reduced the congestion on the piers and 
increased the efficiency of unloading and 
removing goods from the piers. 

As a result the backlog of ships in the 
hushos awaiting a chance at a_ berth 
has been reduced from around twenty- 
five to only eight, and the waiting time 
has been reduced from five to six weeks 
to sixteen to eighteen days. The effects 
of the American maritime strike have 
not yet been felt at Manila but when 
they are, it is anticipated that the back- 
log will be entirely cleaned up. 


Piers Available 


Piers 7, 11 and 13 and half of Pier 
15 have been available since March. 
Pier 15, an uncovered pier, has been 
used mainly for the discharge of pas- 
sengers, perishables and_ refrigerated 
cargo. As of October 1, the Army took 
back the half of Pier 15 which had been 
used for civilian cargo, but in exchange 
released the whole of Pier also an 
open pier. Pier 9 will be used for per- 
ishables and refrigerated cargo and for 
goods such as rice, flour, lumber and 
sugar which may be discharged direct 





from the ship to trucks. To some ex- 
tent, ships with such cargoes may use 
the otherwise unused sides of Piers 7 
and 11 so long as there is no inter- 
ference with the unloading of general 
cargoes on those piers. 

An administrative order issued by the 
President in June, 1946, gave priority 
to ships whose manifests show that at 


least 50% of their cargo — of 
perishe ibles, esse cor foodstuffs (such 
as rice, sugar, milk and flour) and other 


essentials such as textiles. soap, medi- 
cal goods, fertilizer and build: ‘ng ma- 
terials. That order was effective for a 
time but in recent months practically 
no ships have come to Manila that have 
not qualified under the priority order. 

The cargo sheds on Piers 7 and 11 
have been repaired and are fairly 
weatherproof. Pier 13 is not yet 
weather-proof but repairs are proceed- 
ing. 


Quantities of Goods Still on Docks 


While conditions in 
improved there are 
quantities of goods left on the docks. 
In some this is due to the in- 
ability of the consignees to find storage 
space elsewhere; in others it is due to 
bad packing and the consequent arrival 
of the goods in bad order with mark- 
ings in many cases obliterated. There 
has appare ntly been some improvement 
in packing but there is still a large 
quantity of bad order goods. 

In some cases cardboard containers 
have almost completely disintegrated 
and there are large piles of tins, jars. 
etc., on the piers with no means of 
identification. The Bureau of Customs 
has the authority to sell goods left on 
the piers after thirty days. They re- 
cently sold 3,500 tons of such goods at 
auction. . 


the piers have 


still substantial 


cases 


While some importers say that p‘lfer- 

age has declined, insurance men indicate 
that they have not noticed any marked 
improvement. Some insurance men feel 
that the present basic rates of 5% for 
pilferage insurance and 614% for overall 
coverage, with somewhat higher rates 
on commodities especially susceptible 
to pilferage, are inadequate. 
_ It is generally agreed by importers and 
insurance men, however, that the 
Manila piers are not responsible for 
more than a proportionate share of the 
pilferage. Pilferage takes place durine 
the loading of the goods in the United 
States, on the ships, during the unload- 
ing at Manila, on the piers and on the 
customs brokers’ trucks. Hijacking of 
trucks on Manila streets has been re- 
ported from time to time and there have 
also been occasional instances of hijack- 
ing of lighters in Manila harbor. 

An inadequate police force and laxity 
on the part of the courts, which release 
prisoners on nominal bail even in the 
case of serious charges, appear to be 
partly responsible. According to the 
Chief of the Harbor Police, quoted in 
the Manila Daily Bulletin of October 
8, there has also been connivance on 
the part of some members of the Manila 


police force, althotigh there lras not 
be en sufficient evidence to warrant 
their arrest. ; 





Frank A. Nelson Advanced 


By American of Newark 

The American of Newark announces 
that Frank A. Nelson will leave the IIli- 
nois field shortly after January 1 to join 
the Western department office at Rock- 
ford, Ill, as assistant manager of the 
fire underwriting department. He will! 
be succeeded in the field by Harold G. 


Scott, who served as his assistant for 
several years, but recently has super- 
vised the company’s interests in east- 
ern Missouri. Mr. Scott will continue 
to be located in the St. Louis service 
office. Bert A. Jochen is manager of 


the Western department. 





Blanks Committee 
Reports on Changes 


NAIC GROUP RECOMMENDATIONS 


Suggested That Amendments Be Filed 
With Secretary by January 1; Com- 
mittee to Issue Report by May 1 


hearing recently 
Insurance [De- 


Following a_ public 
held at the New York 
partment, Sub-committee No. 2 of the 
Committee on Blanks of the National 
Association of Insurance Commissioners 
has prepared a report covering sug- 
gested changes in the procedures of the 
Committee on Blanks. At the hearing 
representatives of the industry urged 
that changes should be made in order 
to afford companies more time for con- 
sideration of proposed changes in the 
form of annual statements. In its re- 
port the sub-committee has taken cog- 
nizance of the time element and has 
made suggestions for changes which, i 
is anticipated, will accomplish the de- 
sired results. 


Recommendations 


Among the recommendations  con- 
tained in the report of the sub-commit- 
tee are the following: 

“All suggested changes 
ments shall be filed with 
of the committee on or before 
1 of each year. Suggestions received 
after that date can be considered at 
the current vear’s meeting of the Com- 


and amend- 
the secretary 
January 


mittee on Blanks only with the unani- 
mous consent of the members of the 
committee. 

“The secretary shall prepare an 


Two copies 
to each In- 


agenda of all suggestions. 

of the agenda shall be sent 
surance Commissioner on or_ before 
February 1 in each year and copies of 
the agenda shall be sent to every indus- 
try sub-committee requesting the same. 
Not more than twenty-five copies of the 


agenda shall be sent to any industry 
committee. 

“The Committee on Blanks as well as 
any and all sub-committees thereof 


shall meet on or about 
year—in no event. 
April 5. 

“The report of the 
Blanks shall be sent out by the secre- 
tary on or before May 1 in each year. 
Two copies of the report shall be sent 
to each Insurance Commissioner. Copies 
of the report may also be sent to indus- 
try committees and other interested 
parties who may request the same.” 

Present at the meeting of sub-com- 


April 1 in each 
however, later than 


Committee on 


mittee No. 2 in New York were Com- 
missioners W. Ellery Allyn of Connec- 
ticut and Charles F. J. Harrington of 


Massachusetts. Insurance Superinten- 
dent Robert E. Dineen of New York 
was represented by Deputy Superinten- 
dent Alfred J. Bohlinger. 


Multiple Line Bill To Be 
Offered in California 


Failure of the 1945 





California legis- 


lature to write into the California in- 
surance code a multiple-line law, has 
not deterred proponents of the plan 


from continuing efforts to have such a 
measure passed. Prominent Southern 
California insurance men have taken the 
matter up and prepared draft of a 
broad bill to be presented to the 1947 
legislature. 


CHICAGO DISTAFF ASS’N MEETS 


At the November meeting of the In- 
surance Distaff Executive Association of 
Chicago, Wallace Rodgers, special 
representative, Western Underwriters 
Association spoke on “The Value of 
Organization.” Mrs. Ann Whitney of 
the Association of Casualty & Surety 
Executives was elected to membership. 

N. J. SQUARE CLUB . DINNER 

The Insurance Square Club of New 
Jersey will hold its annual venison din- 
ner at Rocco’s in Blairstown, N. J., on 
Monday evening, December 9, at 6:30 
o'clock. Joseph R. Peschel is chairman 
of the entertainment committee. 
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Bay State Producers 
Offer Rate Proposals 

WOULD AMEND INDUSTRY BILLS 

Seek Regulation Which Will Not Stifle 


Competition; Want Freedom on 
Commission Contracts 





Massachusetts agents and brokers I:st 


week advocated changes in the All- 
Industrv fire and casualty rate regula- 
tory bills to allow companies to use 
rates without prior or subsequent ap- 
proval or disapproval by the Insurance 
Department and to empower the Com- 
missioner to prohibit continued use of 
rates which might be proved as not in 


compliance with stated requirements in 


the law. Appearing before a hearing in 
Boston held by the Insurance Commit- 
tee of the Massachusetts legislature of- 
fered a new Section 4 of the All-Indus- 
trv hills and recommended — other 
changes. Horace T. Cahill appeared as 


counsel for five producers’ organizations 
and Arthur D. Cronin, Bosten producer, 
also backed the amendments. 


New Section 4 


The new Section 4 of the All-Industry- 
Commissioners bills, which fo'lews gen- 
erally that advocated bv agents in Ver- 
mont last week, is as follows: 

“If at any time the Commissioner 
finds that a rate to which th's act ap- 


plies does not meet the requirements of 
this act he may, after a hearing held 
upon not less than twenty days’ written 
notice specifying the matters to be con- 
sidered at such hearing to every person 
anization bel'eved by him to be 
in compliance with the provisions 
of the act, an order specifying in 
what respects he finds thot such rate 
fails to meet the requirements of this 
act and stating when, with’n a reason- 
able period thereafter, such rate shall be 
deemed no longer in effect. 

“Said order shall not affect any con- 
tract or policy made or issued prior to 
the expiration of the period set forth in 
said order. However, if at any time the 


or org 
not 


issue 


Commissioner finds that an unfair dis- 
crimination exists in the application of 
a manual minimum or class rate rating 


plan to an individual 
after a hearing held on 
the insurer affected and 
to any rating organization which made 
such rate, issue an order that such 
discrimination be removed. Copies of 
any such order shall be sent to every 
insurer and rating organization.” 


Membership 

Another amendment would permit rat- 
ing organizations to limit their members 
and subscribers to insurers operating on 
the same basis. This would permit bu- 
reaus to limit their services to non- 
participating companies or vice versa. 

Other amendments state that the free- 
dom of contract on commissions or sal- 
aries is not to be abridged; insert “un- 
derwriting” before profit in the profit 
section; take away the Commissioner’s 
power to impose fines for violations and 
call for the reporting of all loss and 
loss expense figures to the Commis- 
sioner. Another amendment would re- 
quire that if wording of forms and 
clauses is made mandatory by bureau 
rules, “optional wording must be granted 
for a proper difference in rate.” 

Senator Charles J. Innes, committee 
chairman, announced that committee is 
still open-minded and that the question 
before it is “what is the minimum regu- 
lation we must have to retain control 
of the insurance business in this state.” 


schedule or rating 
risk, he may, 
like notice to 





ALBANY WOMEN ARE ACTIVE 





_The Insurance Women of Albany, 
N. Y., will hold its regular monthly 
meeting December 5, with entertain- 


ment in charge of the “freshman class” 
of the club. On December 18, the club 
will assist the Albany County Tubercu- 
losis Society by taking charge of the 
Christmas seal booth at the Union 
Station and on December 20. the club 
will give its second party at the Albany 
Home for Children, with Esther Hite 


as chairman. 


Company Spokesmen Support and 
Oppose AIC Bills at Mass. Hearing 


Strong 
to the 
posed 
regulatory 
sentatives of 
hearing held in 


support for and opposition 
All-Industry-Commissioners pro- 
fire-marine, casualty-surety rate 
bills were voiced by repre- 
stock companies at the a 
Boston last week by 


suggestions for mere using of rates 
with ultimate powers left to the Com- 
missioner. Mr. Leslie said it was pre- 


feels about rates at 
are made rather than 


Commissioner 
the time they 


the Massachusetts Legislative Insurance months afterwards. If rates are in ef- 
Committee. Advocates of the AIC bills fect for months and then disapproved 
were definitely against the suggestion there may be refunds of excess pre- 
of many opponents that commissioners miums and commissions, despite pro- 


be given only the right of eventual dis- 
approval of rates. Such indefinite post- 
ponement of decision on rates will lead 


vision that disapproval should not affect 
policies already written. He said the 
All-Industry Committee did not act on 


to extra expenses, litigation and other regulation of mutual company dividends 
troubles it was contended. as that subject is too big for a rating 
William Leslie, general manager of bill and should be treated under a sepa- 
the National Bureau of Casualty & rate statute. 
Surety Underwriters, argued that in- General Counsel J. Raymond Berry 
dependent and bureau companies may of the National Board of Fire Under- 
deviate from rates established under writers, and General Manager J. Dewey 
the AIC bills provided only that the Dorsett of the Association of Casualty 
program be applied uniformly to all & Surety Executives likewise endorsed 
eligible risks in a class. He likewise the AIC bills and opposed the “free 
said the bills do not prohibit grading competition” amendments offered by the 
of the expense factor in rates according eg producers groups. Mr. 
to premium size, including acquisition Berry backed Mr. Leslie in his opposi- 
costs. tion to long deferred disapproval of 


Opposing the producers’ organizations’ rates by a Commissioner, saying such 





ferable for all concerned to know how 
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American Equitable Assurance Company of New York 
Organized 1918 


Globe & Republic Insurance Company of America 
Established 1862 


Merchants and Manufacturers Insurance Company of 
New York 
Organized 1849 


New York Fire Insurance Company 
Incorporated 1832 





Corroon & Reynolds, Inc. 


MANAGER 
92 William Street, New York 
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ens 


could involve difficulties of man 
Mr. Dorsett feels that the AIC bills wi 
permit non-participating carriers to cop. 
pete successfully with other types 9; 
companies, 


President Donald C. Bowersock of the 
Boston Insurance Co. reiterate | hj 
known opposition to the AIC bills 
stating they provide for more regula. 
tion than is required under Public Lay 


15. Also he failed to endorse the pro- 
ducer’s bills in their entirety, saving 
there should be requirements for fling 
rates along with disapproval at the Com. 
missioner’s discretion. He endorse: th, 
producers’ suggestion that rating bureays 
be allowed to restrict member 
subscribers to carriers operating on th: 


same basis. He said this would not bar 
mutuals from stock rating bureaus jy 
some territories. 

General Counsel Cay Gleason of th 
Employers Group opposed the AIC bills 
on the ground that they give unfair 


advantages to direct-writing mutuals, He 
also said the bills would involve com- 
mission regulation and would ultimately 
force stock companies to go on a part 
pating basis. 





Hope a Poesidont of 
Pennsylvania Field Club 


At the meeting of the Pennsylvania 
Field Club held November 19 at the 
Harrisburger Hotel, Harrisburg, Wil- 


liam H. Hope, Harrisburg, special avent 


of the North River and United States 
Fire, was elected president of the club 
for the remainder of 


Mr. 


the current year. 


Hope was advanced from vice 
president. 
Owing to the interest shown in the 


speakers and the topic for the Decem- 
ber 9 meeting it has been decided to 
make this a joint meeeing with the 


members of the Anthracite Field Club 
of Wilkes-Barre and the Philadelphia 
Underwrittrs Club. Local members are 
being invited to bring other guests. 

Speakers for the meeting are Frank 
D. Moses, manager of the Pennsylvania 
Association of Insurance Agents, and 
Attorney George H. Hafer, Harrisburg. 
general counsel of the association. The 
topic will be Public Law 15 and how 
it will affect the operation of the fire 
insurance companies. 


Inspection Bureau Elects 


Governing Committee 


The Eastern Inspection Bureau last 
week elected the following to the.govern- 
ing committee: Guy E. Beardsley, vice 
president, Aetna; F. Minot Blake, vice 
president, Phoenix of Hartford; George 
H. Duxbury, U. S. manager, North 
British & Mercantile; J. Leslie Erhardt, 
assistant U. S. manager, Royal; John 
Glendening, vice president, Home; Ken- 
neth B. Hatch, vice president, Fire As- 
sociation, and C. S. Kremer, president, 
Hartford Fire. 








DALLAS PREMIUMS, LOSSES 


Fire insurance premiums in Dallas 
will go above the three million dollar 
total in 1946 for the first time, Pres! 


dent George F. Cox of the Dallas In- 
surance Agents Association pre licts. 
Total premiums for 1945 were $2. 





year 


000. The average increase this 

statewide is about 32%, but Pres dent 
Cox feels that the increase in Jallas 
will be above the average. If the !osses 


can be held under one million dollars 
for this year, and losses have been ap- 
proximately $700,000 for the firs! tet 
months, Dallas should be released of its 
present 5% penalty on March 1 when 
fire rate credits and penalties become 
effective in Texas, said Mr. Cox. 





MASS. HEARING NOV. 27 


The Massachusetts Legislative I 
ance Committee on Wednesday, N« 
ber 27, heard proponents of the pro 
ducers’ rating bills reply to arguments 
offered by company representatives last 
week who favor the All-Industry bills. 
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® Longfellow ¢g 


ONGFELLOW HOUSE in Cambridge, Mas- 
L sachusetts is one of America’s most 
beloved homes, for it was there that our 
favorite poet wrote many of his most de- 
lightful poems. 

When Henry Wadsworth Longfellow as- 
sumed the professorship of modern lan- 
guages and belles-lettres at Harvard, he was 
fortunate in securing rooms in the Craigie 
Mansion. This house in “Tory Row” was 
built in 1760 by John Vassall, a distin- 
guished financier of the period. At the out- 
break of the Revolution, the owner was 
forced to leave the country because of his 
sympathies, and the mansion was confis- 
cated. It soon became the favorite rendez- 





mg: 
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Londfellow’s study, gathering place of nineteenth century literati. 


















vous of the Colonial troops, 
and Washington used it for 
his headquarters for a long pe- 
riod. Mrs. Washington joined 
her husband while he was sta- 
tioned there, and the house 
and grounds were the scene 
of many brilliant Colonial fes- 
tivities. In 1793, the estate was 
purchased by Andrew Craigie, 








home, which had always 


been very dear to him, had 
become the meeting place of 
many illustrious guests. 
However, his closest friends 
were probably the children 
of Cambridge, for the house 
was always filled with them. 
In fact, on his seventy-sec- 
ond birthday they presented 


' The first Americanta Poets’ Corner t:... . 
whose widow was eventually 7) first American in Poets’ Corner hin with an armchair made 


in Westminster Abbey. 


forced to open her home to 
paying guests. Longfellow was assigned an 
apartment which included the room used 
by Washington as his private chamber. In 
this room the poet wrote the immortal “The 
Wreck of the Hesperus.” In 
1843, Longfellow was mar- 
ried to Frances Elizabeth 
Appleton and the couple was 
presented with the house as 
a wedding present from the 
bride’s father. 

During the latter years of 
his life many honors were 
bestowed on the poet, and his 





of wood from the chestnut- 
tree of his “The Village Blacksmith.” 
Many of the distinguished poet’s works 
are based on the American scene and in- 
clude such widely read and loved titles as 


“Hiawatha,” “Poems on Slavery,” “Tales of 


a Wayside Inn,” “The New England Trag- 
edy,” “The Hanging of the Crane,” “The 
Old Clock on the Stairs,” “Evangeline,” 
and “The Courtship of Miles Standish.” 


The Home, through its agents and bro- 
kers, is America’s leading insurance pro- 
leclor of American Homes and the Homes 
of American Industry. 


*« THE HOME * 
Srdreance Company 


NEW YORK 


FIRE © AUTOMOBILE © MARINE INSURANCE 
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Wohlreich Runs Insurance Classes 


Given by Rutgers in Newark, N. J. 


Abraham J. Wohlreich, CPCU, who is 
a member of the firm of Stavitsky & 
Wohlreich, Newark, N. J., heads the 
insurance lecturing staff this 
the School of Business Administration, 
Rutgers University, Colleges at Newark. 
Much of his 
the various courses given in connection 


year at 


attention is centered on 
with the degree for Chartered Property 
Mr. Wohl- 


insurance 


Underwriter. 
first 


and Casualty 


reich was one of the 
producers in the country to receive this 
degree and since then he has done much 
other 


and 


in an educational way to assist 
both 
company men, to qualify. 


Mr. Wohlreich 


a college credit course in principles of 


insurance men, producers 


Last summer taught 


insurance. He is repeating the same 
course this fall, enlarging the program 
in the second semester in January to 
give courses on fire and casualty insur- 
addition, he is conducting a 
CPCU—Parts I and 
I!, for four hours one night a week. 

The 


for its 


ance. In 


non-credit course- 


Rutgers University curriculum 


business administration school 


also embraces an agents and brokers 
instruction course for those seeking li- 


censes to operate, and Mr. Wohlreich 
is also in charge of this course. The 
classes he personally conducts include 
those on insurance principles, inland 


marine, agents and brokers practices, 
miscellaneous coverages; also the final 
examination. The well known insurance 


Miller to Appeal Court 
Ruling on Agents’ Rules 


Attorneys for Jack T. Miller, general 
agent, have filed notice of appeal to the 





Minnesota Supreme Court in his. suit 
against the Insurance Agents Associa- 
tion of Minneapolis. The lower court 


held against him on all points in his 
action charging conspiracy, boycotting 
and illegal rate-making. 





Willis Joins Ross Agency 


Arthur C. Willis has resigned as 
metropolitan manager of the Pearl 
American Group to join Ross Under- 


writers, Inc., a local agency at 116 
John Street. Born in Baltimore he was 
educated at Columbia University and 
ioined the Firemen’s of Newark in 1915, 
Later he became a junior underwriter 
with Fred S. James & Co. in New York. 
He served the Importers & Exporters 
for several years as a fieldman in East- 
ern states, general agent at Chicago and 
secretary at the home office in New 
York Citv. In 1932 Mr. Willis resigned 
to form Willis-Hanssler & Co., Inc., as 
general agent for the Pearl. Later the 
avency became the Willis Agency, Ine., 
and when the Pearl opened its own 
metropolitan department Mr. Willis be- 
came manager. 


Handy & Boesscr 
WOHLREICH 


ABRAHAM J. 


men of Newark who are ass’sting him 
in giving this course include: 
For fire insurance: Robinson G,. Hol- 


lister, partner, Fiedler & Hollister. 

For casualty lines: Malcolm Dickin- 
son, general manager, North America 
Cos. 

For fidelity, surety, burglary and glass 
insurance: Milton J. Gimber, Fidelity 
& Deposit’s assistant manager. 

For life and A. & H. insurance: Sid- 
ney E. Leiwant, CLU, state agent, 


Crown Life Insurance Co. 


U.S. F.& G. Plans 
(Continued from Page 1) 


Further use of participating policies 
by stock fire and casualty carriers has 
been widely discussed as a_ potential 
means for meeting non-stock and inde- 
pendent company competition. Very few 
stock companies today write participat- 
ing contracts but a growing number of 
them are moving to obtain such charter 
rights so they will not be placed in 
disadvantageous positions in the event 
this type of contract should come more 
generally into use. 


PRODUCERS’ REVIEW CLASS 

The next review class to be conducted 
by the Home Insurance Co. for prospec- 
brokers will be held 
evening, December 12, 
to 9:30 o'clock, at the Hotel 
New Yorker, Eighth Avenue and Thirty- 


tive and agents 


on Thursday 


trom 6 


fourth Street, grand ballroom. Problems 
presented in previous state examinations 
will be discussed. This is in preparation 
for the New York State brokers’ and 
agents’ examinations, and all are cor- 
dially invited to attend. 





CPCU Winners in 
Dallas Are Honored 


LOMAN AWARDS CERTIFICATES 


Distinguished Group of Insurance Men 
Pay Tribute to Willard Crotty, Hal 
Gulledge and P. M. McCulley 


The first three men in the Southwest 
to receive the CPCU designation, Wil- 
lard Crotty, Hal Gulledge and Price M. 
McCulley of Dallas, were honored by an 
all-industry luncheon in the Baker 
Hotel, Dallas, November 20, when Dean 
Harry J. Loman of the American Insti- 
tute for Property and Liability Under- 
writers, Philadelphia, presented them 
with certificates and awarded the de- 
grees. The educational program is spon- 
sored in Dallas by the Insurance Agents 
Association and President Geo. F. Cox 
of that group was chairman of the 
luncheon. About forty fire and cas- 
ualty insurance men and women of Dal- 
las are now studying for the examina- 
tions which lead to the CPCU designa- 
tion. ; 

Mr. Crotty, a vice president of the 
Dallas Association, is in charge of the 
insurance department of J. W. Lindsley 
& Co.; Mr. Gulledge, also a vice presi- 
dent of the Dallas local agents group, 
is a member of the local agency firm of 
Highfill, Gulledge & Terry, and Mr. 
McCulley is office supervisor of the Dal- 
las branch of the Fire Companies Ad- 
justment Bureau. 

Among other honor guests at the 
luncheon were R. B. Cousins, Jr.. Aus- 
tin, manager of the Texas Insurance Ad- 
visory Association; Casualty Commis- 
sioner Joe P. Gibbs, Austin, who repre- 
sented the Texas Board of Insurance 
Commissioners; Will M. Keller, Pales- 
tine, president of the Texas Associa- 
tion of Insurance Agents; Drex G. Fore- 
man, Fort Worth, executive secretary 
of the Texas Association; Will C. 
Thompson, Dallas, insurance comnany 
attorney; Gordon S. Yeargan, Dallas, 
vice chairman of the Texas Insurance 
Advisory Association; Dean Laurence 
Fleck and Director Bert Jaqua_ of 
Southern Methodist University; Miss 
Vera Keyes. Dallas, president of the 
Insurance Women of Dallas; and Geo. 
W. Hanway, most loval gander of the 
Texas Pond, Blue Goose. 








E. Shepley Paul Heads 
New England Advisory Bd. 


E. Shepley Paul of Auburn, Me., was 
elected chairman of the New England 
Advisory board at a meeting held in 
3oston last week. The board is com- 
posed of the officers of the six New 
England state associations of insurance 
agents. Mr. Paul succeeds Carrol K. 
Steele of Gloucester, Mass. Edwin S. 
Cowles, Jr., of Hartford was elected vice 
chairman and Edward S. Pike of Rut- 
land, Vt., continues in office as secre- 
tary-treasurer. 

The New Ocean House at Swampscott, 
Mass., was selected for the 1947 Sum- 
mer meeting of New England agents 
to be held during the last vy eck in June. 

President Carleton I. Fisher of the 
Rhode Island Association reported on 
the future financing program of the 
National Association and members of the 
board discussed state rate regulatory 
regulation. 


Rating Bills Prepared by 


Pa. Industry Committee 


Two rating bills have been prepared 
by the Pennsylvania Industry Confer- 
ence Committee, formed early this year 
to consider the problems created by 
passage of Public Law 15. Copies of 
these bills are going to 150 associations, 
companies and others. Representatives 
of many branches of the fire and casu- 
alty business will meet on Thursday, 
December 5, in the assembly room of 
the Insurance Co. of North America, 
in Philadelphia, to consider the com- 
mittee’s report and the proposed bills. 
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Holds Use of Right Words 
Vital in Selling Coverage 


Foster Studi 
HOWE 


RALPH W. 


Ralph W. Howe, first vice president 
of the Davenport Insurance Corporation, 
Richmond, Va., gave an interesting .talk 
to the 1946-47 class of prospective field 
men of the Royal-Liverpool Group on 
November 19. The talk was given in 
the group’s educational headquarters at 
150 William Street, New York. 

Mr. Howe’s talk placed particular 
emphasis on the use of words in selling 
activities and in explaining insurance 
coverages: “Words often have various 
interpretations and meanings” he sail, 
“and therefore extreme care should !:c 
used in choosing your words so. that 
your prospect may interpret them in t 
sense they are intended.” 

Mr. Howe further recommended ca 
in the selection of words especially wh: 
preparing surveys, suggesting that te 
aid of agency specialists in the vario's 
branches of insurance be utilized 
checking every survey so that ther 
purpose will be intelligently understo 
by the prospect and thus ultimate 
accomplish their purpose. 





SINNOTT JOINS C. J. REID 

Gilbert J. Sinnott, Jr. has been a 
pointed vice president of the insuran 
brokerage firm of C. J. Reid, with o 
fices at 52 Vanderbilt Ave.. New Yor 
City. He will take over his new duti 
on December 1. Mr. Sinnott for tl! 
past twenty-one years has been an 0! 
ficer of the brokerage firm of Delano 
Kipp & Swan, and its successor fir 
DeLanoy & Kipp, from which he re- 
signed. 
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“Marine Special Agent 


For Boston and Old Colony 





NEAL F. 


HOLMGREN 


Donald C. Bowersock, president of 
the Boston and Old Colony of Boston, 
announces appointment of Neal F. 
Holmgren as marine special agent for 
both companies in Connecticut and 
Rhode Island. He will make his head- 
quarters 195 Church Street, New Haven. 


Mr. Holmgren, who served overseas 
with the 66th Infantry Division, has 


had broad inland marine experience. 

Shortly after graduating from Trinity 
College, Hartford, where he majored in 
history and economics, Mr. Holmgren 
decided on insurance as a career. In 
1938 he entered the home office marine 
department of the Aetna in Hartford. 
Three years later he was transferred to 
that company’s Philadelphia branch of- 
fice where he was engaged principally 
in underwriting inland marine, remain- 
ing there until going into the Army 
in April, 1943. 


NAIC Committees to 
Meet at Hotel Delmonico 


Commissioner C. F. J. Harrington of 
Massachusetts, chairman of the commit- 
tees on rates and rating organizations 
and Federal legislation of the National 
\ssociation of Insurance Commissioners, 
announces that these committees, which 
are scheduled to meet on December 3-6, 
will meet at the Hotel Delmonico in- 
stead of at the New York Insurance 
Department as previously announced. 
This will facilitate joint meetings with 
the All-Industry Committee which is 
scheduled to meet December 3-5 at the 
Hotel Delmonico. 





LLOYD’S AGENCY IN CANADA 


A new firm has been established in 
Montreal to be known as Canada-United 
Kinedom Underwriting Agency, Ltd. 
The office will transact marine and non- 
marine business in Canada. The object 
of the agency is to supplement the fa- 
cilities of the Canadian insurance mar- 
ket by making readily available in Can- 
ada the services of certain underwriters 
at Lioyd’s of London. The agency does 
hot intend to act as brokers; and will 
accept business through licensed brok- 
ers end agents only. Chairman is Gas- 
ton Pratte, of the city of Quebec, and 
vice chairman Harvey Bowring, of 
Lloy.’s of London. 





HARTFORD ADVANCES WEIR 
The Hartford Fire announces that J. 
M. Weir, who has been an_ inspector 
with the company, from now on will 
Supervise the underwriting department 
lor all Canada with the exception of 
Ontario province. FE. J. Molden becomes 
field representative and inspector for 
western Ontario and V. Saunders for 
astern Ontario. 


New York Square Club 
Annual Dance Dec. 6 


The dance committee of the Insur- 
ance Square Club of New York, Inc, 
has completed plans for the twenty- 
fourth annual dance and entertainment 
at the Hotel St. George in Brooklyn on 
Friday evening, December 6. High rank- 
ing Broadway talent will appear in the 
entertainment numbers. 

Advance ticket sales are large, Chair- 
man Alfred S. Diederich reports. The 
usual charities will participate in the 
profits of the dance. 


EDMONDSON ON COAST 
Most Loyal Grand Gander 
Edmondson of Blue Goose, was guest 
of Calofornia Pond, at its meeting No- 
vember 22, and gave the ganders an 
outline of his plans for the order during 
1947. In attendance at the meeting, in 
addition to the members of the pond, 
were Past Most Loyal Grand Gander 
3uchanan; Deputy Grand Ganders Ray 
Rowhrer; Ariel C. Harris, and Jack 
Jerry. 


George 


Mr. Edmondson left November 
23, for Phoenix, Ariz. where he at- 
tended a meeting of the Arizona Pond, 
November 25, 





NAME VENABLES AT WINNIPEG 
Jack Venables, of the Employers Lia- 
bility Group, has been elected president 
of the Insurance Institute of Winnipeg. 
Vice president will be F. W. 
of Grain Insurance & Guarantee: 
secretary G. FE. Budden of the Western 
Canada Insurance Underwriters Associa- 
tion; assistant secretary, J. L. Tremlett 
of the St. Paul Fire & Marine; treas- 
urer, C. R. Francis, Canadian Fire. On 
the council are R. E. Jackson, C. A. R 
MacLeod, F. E. Goodyear, E. C. Ryan, 
G. W. Reed, F. Horne, M. L. Charter. 


Bamford 
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From hangars to helicopters, from passengers 
to personnel, risks of commercial or private 
aviation can be adequately insured through 


the facilities of the Great American Group 


of Insurance Companies. 


ilar to this appears in NEWSWEEK, November 11, and SATURDAY EVENING POST, November 30 
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Let the Great American Group, which writes 
practically every form of insurance except 
‘life, consolidate all your insurable risks, through 


one of its 16,000 conveniently located agents 


—or your own broker. 


* * * 


Confidence, the key to successful pursuit of life or business, is greatly strengthened 


by the knowledge of adequate insurance. 





Great American 
American National 


Massachusetts Fire & Marine 


GREAT AMERICAN GROUP 


of Insurance Companies 
Great American Indemnity 
County Fire 


North Carolina Home 





American Alliance 
Detroit Fire & Marine 


Rochester American 
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Limit of Liability by Innkeeper 
On Guest’s Property Held Invalid 


\ guest in a hotel in Little Rock, 
\rk., delivered a camera to the operator 
of the hotel! for safe keeping, to be re- 
turned to checked 


No compensation was paid by the guest 


him when he out. 


for this safe keeping and the hotel 
issued to the plaintiff a check limiting 
its liability to $25. Next day the guest 


checked out and on presenting his 


check for the 
it could not be located. 


camera was informed that 
The camera was 
returned to the guest. The hotel 
offered him $25, which he re- 
to accept. 

trial 


never 
operator 
fused 
The 
been 
for $300, the 


held, a having 


action by the 
camera, 


court jury 
guest 
that 
was covered by the Arkansas 
Sec. 7204, Digest, 
liability fixed by 
Reversing this judg- 


waived in an 
value of the 
the loss 


statute, Pope's and 
that the 


Sec. 7205, at 


hotel’s was 


$50. 


ment, the Arkansas Supreme Court 
holds Hackney v. Southwest Hotels, 
Inc. 195 S. W. 2d 55, that the guest 
should recover $300 because the limita- 
tion in Sec. 7205 does not apply to Sec. 
7204. 
Provisions of State Law 

Section 7204 refers to “any baggage 
or other articles or property ot such 
evuest for safe-keeping (elsewhere than 
in the room assigned to such guest).” 

In this case the guest’s camera was 


with the hotel for safe-keeping, 
clsewhere than in the guest’s room. 
That made the hotel’s liability covered 
by Sec. 7204, as held by both courts. 
Section 7205 refers to “personal prop- 
erty placed by his guests under his 
care, other than that described in the 


left 











New Edition of Inspection 
And Underwriting Volume 


Charles C. Dominge and Walter O. 
Lincoln. veteran New York fire insur- 
ance men and authors of “Fire Insur- 
ance Inspection and Underwriting,” are 


preparing the sixth edition of that 
known and highly regarded book. <A 
complete revision of the book is now in 
process and it is expected that the new 
edition will be off the early in 
1947. It will be published by the Spec- 
tator Co. and the cost will be $7.50 a 
copy. 

“Fire Insurance Inspection and 
derwriting” contains much valuable un- 
derwriting information secured by the 
authors who are still active in insurance 


press 


Un- 


after more than a half century in the 
business. The fifth edition contained 
over 1,000 pages and treated in excess 


of 5,000 subjects. 


Wheatley Joins 1s Canadian 
Aircraft Insurance Group 


The Canadian Aviation Insurance 
Managers, Ltd., managers of the Cana- 
dian Aircraft Insurance Group (affiliate 
of United States Aircraft Insurance 
Group) and the Aviation & General 
Insurance Co., Ltd., announce appoint- 
ment of Thomas A. Wheatley as under- 


writer at the office in Montreal. 

Mr. Wheatley commenced his insur- 
ance career with the North British & 
Mercantile in 1931 and after nearly a 
dozen years’ experience in both the 
fire and casualty fields was granted 
leave of absence to join the RCAF. 


APPOINTS FRANCIS A. DOYLE 
The Pacific Coast Fire has appointed 
Francis A. Doyle, 123 William Street, 


as New York metropolitan agent, effec- 


tive January 1, and suburban general 
agent, effective immediately. The agency 
was established eleven years ago. 








“This section, the 
Court holds, relates 
room while the 


sections. 
Supreme 


preceding 
Arkansas 
to property left in the 
euest is out of the room, and that the 
limitation of liability therein does not 
apply to Sec. 7204. It therefore fol- 
lowed that there is no limitation of lia- 
bility as to the value of property en- 
trusted by the guest to the hotelkeeper 
under Sec. 7204. 

The hotelkeeper was held liable as a 
bailee for hire under Sec. 7204. It was 
admitted that the hotel had received 
the property and there was no explana- 
tion of its non-return offered by the 
hotel. The value of the property was 
agreed as $300, the amount sued for. 

“We would be reading out of the sta- 
tute (Sec. 7204, Pope’s Digest) some- 
thing that is not there if we permitted 


the hotelkeeper by language on the 
claim check to limit the extent of his 
liability concerning property especially 


entrusted to his care, and concerning 
which property he would be an absolute 
insurer but for the statute, and con- 
cerning which property the legislature 
did not provide for the limiting of the 
extent of the liability of the hotelkeeper. 
* * * The failure of the legislature to 
limit liability in Section 7204 or to pro- 
vide that the hotelkeeper and the guest 


might agree to limitation of valuation 
liability in Section 7204 signifies a legis- 
lative intent that, as to property falling 


within the parview of Sec. 7204, the 
hotelkeeper should be liable for the ac- 


tual value of the property as a_ bailee 
for hire.” 

The judgment of the Circuit Court 
was therefore reversed and the case re- 


marked with directions to render judg- 
ment for the guest for $300 with inter- 
est and costs. 


The claim check provision was: “In 
no court shall the hotel’s liability ex- 
ceed the sum of twenty-five dollars.” 
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AMERICA FORE DIRECTORS 


Stillman on Contninetal Board; Drye 
F. & C. Director; Lyon of Newask 
on Board of the Niagara 
Following the boards of 
directors of the Continental, Niagara 
Fire and the Fidelity & Casualty of New 
York, on November 21, Chairman of 
the Boards Bernard M. Culver an- 
nounced the following elections of new 

directors: 

W. Paul Stillman, president of the 
National State Bank of Newark, N. J. 
is a new member of the Continental 
Board. Mr. Stillman is also chairman 
of the board of the Mutual Benefit Life 
of Newark. 

John W. 


meetings of 


Drye, Jr. is a new director 
of the Fidelity & Casualty. He is a 
partner in the law firm of Rathbone, 
Perry, Kelley and Drye of 70 Broadway, 
New York City. Mr. Drye is a director 
of the Brooklyn Union Gas Company ; 
Coe Foundation; Grocery Store Prod- 
ucts Company; Penn Rivet Corporation; 
Lanston Monotype; Virginia Railway 
Company and the Wyoming Land Co. 


Charles C. Lyon, Newark, was elected 
to the board of the Niagara Fire. Mr. 
Lyon has been associated with the 
Niagara more than forty-five years. 
Since 1917 he has been manager of 
the company’s Newark office and long 
prominent in New Jersey Civic and 


Fraternal affairs. 


Federal Court Holds Premium Return 
Unessential to Policy Cancellation 


In an action by an insurance company 
for a declaratory judgment regarding its 
the in- 
sured counterclaimed, asking for a 
declaratory judgment that the policy was 
in force and that the plaintiff insurance 
company was liable thereunder. An ap- 
peal by the insurance company from a 
judgment to the defendant in the Fed- 
eral District Court for Southern Florida, 


liability on a burglary policy, 


the Fifth Circuit Court of Appeals, Gen- 
eral Accident Fire & Life Assurance 
Corp., Ltd., Scher, 151 Fed. 825, re- 


versed the judgment and remanded the 
case for further proceedings. 

The insurance company alleged that 
the insured was claiming that a_ theft 
had occurred between 5 p.m., February 8, 
and 8 a.m., February 9, 1942, and. tha: 
the insurance company was liable for it; 
whereas the insurance company had 
given the notice of cancellation provided 
for in the policy effective 12:01 am., 
February 8, 1942, and was not liable for 
the loss unless it had occurred before 
that time. 


Judgment to Defendants 


The notice of cancellation given read 
that the company “does hereby give you 
written notice of cancellation of this 
policy. Cancellation will be effective on 
the 8th day of February, 1942, at 12:01 
a.m.” This declaratory judgment action 
was initiated August 9, 1942. After a 
long trial on the issue of the amount of 
the loss, this was determined by the 
District Court Judge, who gave defend- 
ants judgment therefor on their cross- 
hill. 

On 


the appeal, the defendants con- 


tended that the notice of cancellation 
was ineffective because the premium did 
not accompany the notice; that the evi- 
dence showed there was no such failure 
to keep books as excluded the plain- 
tiff’s liability, and that if there were 
such failure, the insurance company 
had waived it. 

On three points, the Circuit Court of 
Appeals said it did not agree with the 
insured’s contentions. A comparison of 
the cancellation clause in the policy with 
that of the standard policy led the court 
to hold that the cases from Florida and 
elsewhere which construe the standard 
policy as the insured wished the court 
to construe this one, were not in point 
and that the matter was open for the 
appellate court to decide. 


Return Premium Not Required 


The Eighth Circuit Court of Appeals, 
Sumners v. Travelers, 109 F. 2nd &45, 
127 A. L. K. 1336, has construed a 
clause, the exact counterpart of this, as 
not requiring the return of premium to 
accompany the notice, and the Fifth 
Circuit Court considers this a correct 
interpretation of its meaning and effect. 

It was therefore held that the notice 
of cancellation was effective; that the 
case must be reversed for a trial of 
these issues: Did the loss occur before 
or after the effective date; was the de- 
fense of failure to keep books and rec- 
ords waived; and, if not, was it made 


out? In Florida and generally else- 
where, the law is that while, where the 
facts are not in dispute, the question of 


Waiver or no waiver is one of law, or- 
dinarily waiver presents a question of 
fact. 
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Classification Coding 
By N. Y. Stamping Offices 


The governing committee of the New 
York Fire Rating Organiza- 
tion has authorized classification coding 


Insurance 


of premiums by stamping offices in its 
daily reports. 
connection with the new revised standard 
classification for 
ience approved by the New York Insur- 
ance Department. 
daily 


territory on This is in 


fire insurance exper 
Stamping offices are 


now coding new and 
renewal business dated on or after Jan- 
uary 1, 1947. In New York City it is 
expected that writing offices will do th 


coding as there are no stamping 


reports on 


offices 
Code numbers will be entered in the 
blanks provided for fire premium and 
extended coverage premium in a combi- 
nation stamp and will be placed on the 
face of daily reports as near premiun 
figures as space allows. A_ percentage 
breakdown of blanket premiums, where 
more than one code applies, will be 
shown on the reverse side of daily Te- 
ports in accordance with National board 
of Fire Underwriters instructions 

Rate cards published henceforth will 
carry a three digit occupancy classili- 
cation number followed by a single digit 
construction — protection number ir r 
each building rated. Letter designation 
of construction and protection ani pro- 
tection will no longer be shown oni rate 
cards as these features will be covered 
by the single final digit as follows: 1 
frame protected; 2—frame unproi:cted: 
3—brick protected; 4 —brick unprotec- 
ted; 5—fire-resistive protected, aii! 6 
fire-resistive unprotected. 


| 





‘Sen. Gray, Ohio, Says He Is 


Not Available as “upt. 


Theodore M. Gray, Ohio state s‘-at 
and secretary of the Ohio Asso: ation 
of Insurance Agents, has been inet 
tioned in connection with the ay om 
ment of the new Insurance Super 'tet 
dent of Ohio, but he has issued a_ tate 
ment in which he said he wou! not 
accept the position. Mr. Gray ted: 

“I appreciate the compliment be- 
ing considered for this most imp ‘tat 
state office, but I am not available MM! 
present situation offers an equa OP 
portunity of service in the pub! 1 
terest. I have confidence that “40 
ernor Herbert will select the best | ual 
fied man available for this imp rta™ 
post which affects the well-bei: Pei 
every policyholder as well as the <re! 
business of insurance.” 
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Deviation Is Ruled Voluntary, Not 


Caused by 


| 1941, before the United States was 
at war, the owner of three Brazilian 
vessels applied to the United States 
Maritime Commission (afterwards the 


War Shipping Administration) for “war- 
ranis” for vessels, and these were re- 
ceived by the owner. By receiving such 
warrants a shipowner obligated itself to 
adhere to the rules and regulations of 
the Commission, including the routes 
and voyages which its vessels should 
undertake, and in return was —_— 
or 


among other benefits, to priority 
facilities for loading and discharging 
zo and for the procurement of 


bunker fuel and coal. 
New York Named as Port of Discharge 

\ manufacturing company early in 
1942 shipped 44,967 bags of castor beans 
on these three vessels, the bills of lad- 
ing naming New York as the port of 
discharge, but reserving broad liberties 
to the carrier to proceed to and ter- 
minate the voyage at some other port 
to avoid war perils. This cargo was in- 
sured with the Insurance Co. of North 
America under two open policies, one 
of marine insurance, the other of war 
risk insurance which covered only while 
the cargo was aboard the overseas ves- 
sels from the port of loading in Brazil 
to’the port of discharge in the United 
states. 

\fter the castor beans had been de- 
livered to the carrier, and bills of lading 
issued therefor. the owner of the three 
vessels, Lloyd Brasileiro, because of re- 
cent sinkings of Brazilian ships by Ger- 
man submarines, ordered all its vessels 
into. port pending arrangements for 
convoys to protect them from the men- 
ace of those submarines in the Atlan- 
tic. The shipowner’s general agents in 
the United States then anplied for and 
received from the Wartime Insurance 
Committee of the War Shipping Admin- 
istration hull war risk insurance on the 
condition that all the vessels would pro- 
ceed to New Orleans instead of to New 
York 

The director of Lloyd Brasileiro then 
ordered all his company’s ships to pro- 
ceed to New Orleans. One clause of the 
hull insurance policy provided that the 
shipowner agreed to follow the direc- 
tions of the War Shipping Administra- 
tor as to the port or ports of discharge, 
naiure and quantity of the cargo to be 
carried, and as to freight rates. Any 
breach of this warranty to automatically 
void the insurance. 

Suit for Transportation Costs 

lhe vessels proceeded to New Or- 
leans and discharged the cargoes of 
castor beans. The owner of the beans 
then shipped them by rail to its fac- 
tory in Bayonne, N. J., at an additional 
ir'ght charge of $39,249. 

he owner of the beans then brought 
an action in the Federal District Court 
tor Southern New York against the 
Insurance Co. of North America to re- 
cover that amount under the war risk 
poicy, alleging that this additional cost 
Was a loss proximately caused by the 
We perils insured against. 
he trial court found that the orders 
ot Lloyd Brasileiro directing the con- 
duct of the ships were given as a pri- 
va‘e owner and not as a sovereign in 
Its governmental capacity as a depart- 
Ment of Brazil. It was also found that 
the conditions upon the issue of war- 
raris and hull insurance were volun- 
tar'ly accepted by the owners and thus 
Were not sovereign acts of the United 
nor compelled by the United 
Navy. 
no finding 


was made as_ to 





“Restraint of Princes” 


whether or not the loss was caused by 
sovereign acts of the German Govern- 
ment within the terms of the policy. 
Judgment was entered in the District 
Court for the defendant, dismissing the 
complaint on the ground that there was 
no sovereign restraint, neither by the 
Government of Brazil nor by the Gov- 
ernment of the United States. 

The plaintiff appealed, and the Sec- 
cnd Circuit Court of Appeals has now 
affirmed the judgment. Baker Castor 
Oil Co. v. Insurance Co. of North 
America, 157 F. 2d 3. 


Circuit Court Opinion 


“The District Court,” the Circuit 
Court holds, “correctly held that there 
were no acts by either the Government 
of Brazil or that of the United States 
constituting a sovereign restraint within 
the terms of this war risk policy. As 
stated by that court 160 F. Supp. 32, 35] 
‘Restraint of princes’ means the opera- 
tion of the sovereign power by an exer- 
cise of vis major, in its sovereign capac- 
ity, controlling and divesting, for the 
time, the dominion or authority of the 
owner over the ship. Bradlie v. Mary- 
land Insurance Co., 37 U. S. 378, 12 Pet. 
378, 402, and in marine and war risk 
policies restraint of princes applies only 
to acts done in the exercise of the 
sovereign power. 

“What Lloyd Brasileiro did as a pri- 
vate owner and with regard only to its 
own ships was not the exercise of any 
such sovereign power. Nor were the 
acts of the War Shipping Administra- 
tion and its branches an exercise of the 
sovereign power of the United States. 
Rather, the acts were the exercise of 
a right voluntarily conferred upon the 
War Shipping Administration by the 
owners in order to secure the warrants 
and hull insurance. 

“The United States did not purport 


to deny all rights to any owner not 
obeying its rules; on the contrary, it 
cfitered the positive inducement of cer- 
tain privileges to those who would 
voluntarily cooperate with it to protect 
shipping.” 

The cargo owner further argued that 
the threat of German submarines active 
along the Atlantic Coast was the real 
peril and the real cause from which the 
loss was a consequence “naturally flow- 
ing from the peril or incident thereto” 
and therefore “attributable to the peril 
itself.” To this the appellate court said: 

“Had there been any ‘impact’ of that 
risk insured against, the necessary con- 
sequences would have been covered by 
the policy. 3ut here there was no such 
‘impact.’ The loss resulted from the 
acts of the owner in avoiding that risk. 
And, although those acts in avoidance 
may have been such prudent acts as 
to excuse the shipowner, and although 
they may have been motivated by the 
presence of the war risk insured against, 
they were not, within the legal concept 
of cause, the result of that peril. and, 
therefore, are not the result of ‘re- 
straints and detainments and other war- 
like operations and acts of kings, 
princes and peoples in prosecution of 
hostilities’ [citation omitted].” 





Kentucky Eases Rule on 
Whiskey as Inland Marine 


The state came to the rescue of Ken- 
tucky distilleries which have found 
themselves without adequate fire insur- 
ance protection due to the big rise in 
the market price of whiskey. State In- 
surance Director Harry B. Wilson is- 
sued an order permitting insurance com- 
panies to insure under marine policies 
liquor in bonded warehouses. after they 
have reached the maximum limit of pro- 
tection they can give through their 
regular fire insurance policies. 

Just a few weeks ago Director Wilson 
had ruled that whiskey could not be 
written under inland marine form. How- 
ever, considerable pressure was brought 
to bear, in that owners had to have in- 
surance in order to secure bank loans 
to carry needed stocks. Some agents 
contended that it was opening the door 
to inland marine underwriting of to- 
bacco and other products, and were op- 
posed. However, the big writing agen- 
cies were having considerable trouble 
taking care of their lines. 


Court Rules on Landlord’s Liability 
For Theft From Storage Lockers 


In an action by a tenant holding an 
apartment lease to recover value of 
items in a box stored by the plaintiff in 
the defendant’s building, the Municipal 
Court of Appeals for the District of 
Columbia reversed a judgment for the 
plaintiff for a new trial. Barclay, Inc., 

Maxfield, 48 A. 2d 768. 

The lease provided that the use of 
lockers or storage spaces in the building 
was without consideration, might be 
discontinued at any time, and such 
spaces were not to be considered under 
the control or care of the landlord. The 
tenant agreed that the landlord should 
not be held liable for the loss of any- 
thing stored therein. 

“If the bailment was one for hire,” 
the court said, “then the effect of the 
lease provision was to limit the liability 
of the landlord to the minimum permit- 
ted by law, that is, to limit its liability 
to cases of gross negligence, wilful act 
or fraud. If the bailment was gratuitous, 
the liability of the landlord as gratuitous 
bailee even in the absence of the lease 
provisions would be only for gross neg- 
ligence, wilful act or fraud; and we 
think it would be contrary to public 
policy to permit even a gratuitous baile 
to contract against his liability for such 
acts.” 

It was therefore held error to hold 





the landlord to the standard of ordi- 
nary care. Under the circumstances of 
this case the landlord, whether gratui- 
tous bailee or one for hire, was liable 
only for gross negligence, wilful act, or 
fraud. Gross negligence, like ordinary 
negligence, is generally a question of 
fact, so that a new trial was here neces- 
sary to determine that fact. 


the court added, “if the 
bailee can establish that the loss was 
due to a cause in no way connected 
with the lack of proper care on his 
part, this will constitute a good defense; 
but a good defense may also be made 
out by affirmative proof that the bailee. 
exercised that degree of care which the 
particular bailment called for, even 
though he may not be able to explain 
or justify the loss. Either defense pre- 
sents a question of fact.” 


“Of course,” 


The court held the statement that the 
defendant was responsible for the ac- 
tions of its own employes was_ too 
broad, because it would hold the bailee 
responsible for all acts of its own em- 
ployes; and it is established in the Dis- 
trict of Columbia that “if bailed goods 
are stolen by an employe of the bailee, 
there is no liability on the bailee if the 
theft occurs without his connivance or 
negligence.” 
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JOHN P. HOLMES ADVANCED 


Appointed Superintendent of Agencies 
for Pacific National in Charge 
of Southern States 
President John L. Mylod of 
National Fire Co. 
vancement by the Eastern department 
in Philadelphia of Special Agent Joln 
P. Holmes of Atlanta, to the position 
of superintendent of agents, with su- 
pervision over the company’s agency 
operations in the Southern states. 
Mr. Holmes, a graduate of Virginia 
Polytechnic Institute, started his insur- 
ance career as inspector for the South- 
Eastern Underwriters Association, be- 
coming assistant chief engineer. He 
later joined the Atlanta local agency 
of Adams, Holmes & Tharpe and in 
1937 resigned from that firm to accept 
a field position with Pacific National. 
His subsequent record has justified his 
assignment to increased responsibilities. 


the Pa- 


cific announces ad- 


Mr. Holmes will continue to make 
headquarters in the Trust Co. of 
Georgia Building, Atlanta, Ga. 


Ohio Pond, Blue Chitin 
Honors 80 War Veterans 


Eighty members of the Ohio 
of Blue Goose who served in 
War II were honored at a dinner 
at the Deshler Wallick Hotel in Co- 
lumbus November 18. Allen C. Guy, 
Western Adjustment and_ Inspection 
Co., Columbus, was toastmaster, and 
the principal address was given by 
George E. Edmondson of Tampa, Fla., 
most loyal grand gander of Blue 
Goose. 

The army 
Leo M. Kreber of the 
mander of the Ohio 
Taking part in the program’ were 
Frank J. Weber, Cleveland, most loyal 
gander; Paul F. Brown, Columbus; C. 
H. Garbutt, Cincinnati; and Fred I. 


Pond 
World 


given 


was represented by Gen. 
37th, now com- 
National Guard. 


Sipp. who read a memorial to Walter 
R. Moore of Columbus, captain of 
cavalry, who was the only member of 


the pond to lose his life in the service. 

Five members of the pond served 
in both World War I and World War 
II. They are Harry F. Albershardt, 
Columbus: Benjamin E. Chenzy, Co- 
lumbus; Wilbur C. Cotner, Van Wert; 
C. H. Garbutt, Cincinnati, and Ralph 
V. McKinney, Columbus. 





Henry H. Dixon Dies 


Henry H. Dixon, veteran head of 
the New Bedford, Mass., agency of 
Paul & Dixon, died November 19, after 
a long illness at the age of 77 years. 
He had been in insurance in Taunton 
and New Bedford for nearly sixty years. 
Zorn in Taunton, Mr. Dixon was with 


the Tallman Agency there from 1887 
to 1900, when he entered the New Bed- 
ford agency of Samuel H. Coe. Later 


that agency became Paul & Dixon. Mr. 
Dixon was a Mason and a trustee of 
the New Bedford Savings Bank. He 
leaves his widow and daughter. 
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Haugh Makes Presidential Addr 
g ess ¥ 
\ 
Before Casualty Actuarial Soci 
efore Casualty Arctuarial Society 
Discusses Compulsory Disability Law Trend; Urges Simpl. i 
e . 
AMA Issues Program Dineen Can’t Force fication of Procedures; Stresses Importance of Intersta ‘t+ 
. J . . 
For Buyers Conference Cos. Into Price Bodies Rating in Casualty Insurance wae 
ne — Gets 
IN CHICAGO, DECEMBER 5-6 GIVES IDEAS OF ALL DUTIES Embracing a wide Lape of timely Lur 
i 3 7 topics, Charles J. Haugh, secretary, com- 
Carpenter General Chairman; Blanchard, Denies Sawyer’s hetespestetion of N. pensation and liability department, 
Chiuminatto and Jacobus Will Y. Department’s Philosophy; Price Travelers Insurance Co., delivered his Jose 
Also Conduct Sessions Competition Exists Here presidential address before the annual 1 8 
———— meeting of the Casualty Actuarial So- ae 
The American Management Associa- Superintendent Robert FE. Dineen in ciety at the Hotel Biltmore, New York in Ne 
tion will hold a midwestern insurance his talk before the Life Underwriters City. November 22, Mr. Haugh touched Nove 
buyers conference at the Drake Hotel, Association of New York last week took 0n the growing trend toward adoption that c 
Chicago, December 3-6, with I. M. Car- issue with “one of the ablest men in Of compulsory disability laws, revision who < 
penter, manager, insurance department, the business” who made a speech in and simplification of procedures in the Jersey 
basco Services, New York, vice presi- .Chicago arguing that the so-called model realms of companies, rating bureaus and ciation 
dent of AMA in charge of the insur- rating bills are in many respects similar Statistical data, the need tor closer at- aines 
ince division, as general chairman. to the New York law, and who also cention to surety rate-making and the ian 
In a foreword to the program, Mr. — said: “Competition in price is practically nt Sey interstate rating in cas- Fass 
Carpenter says: “By public demand, the non-existent in’ New York Superin- bis ty far age rene ak af the 
: oe ee pags : ; Mr. Haugh’s chief plea was for ad- : 
insurance buyers of America are taking —tendent Dineen sincerely believes in that ie ee: ite Seed lrive 
ee a 4 :; ” : ‘er vancement. He said the status quo is a Ad 
over this AMA. conference. In their — philosophy. Although not mentioning anced ener tk miiende ax wk Ge ae 1947 
responses to the association's pre-con- him by ~~ a Dineen evidently had ecient Po anak aoe ene Ope 
ference questionnaire, insurance execu- in) mind” EF, . Pawyer, wounsel oF foong 3. st cat Bes se ieee made 
lives esate asked for discussions National Association of Casualty & jsanedord Aon ail he a ol secret 
0 ‘rs’ problems by the buyers them Surety Agents and National Association =... pina nt Pay si ee oduc 
i buyers’ problems by the buyers t ee ‘i wid richly rewarded; above all, he urged tr 
selves, of Insurance Brokers. - relegation to oblivion of “that melan- have 
The first session of the conference will Mr. Dineen said that for the Chicago cholic cry: ‘This is not the time’” the \ 
open Thursday morning, December 3 speaker to have reached his conclusion ci , F dicted 
at 10 o'clock, with ie. Carpenter in about the New York Department he Compulsory Disability Benefits A. & 
the chair. Spe akers and their topics must have overlooked six pages of the good 
for this session are as follows: address the New York Superintendent With respect to the growing trend to- excep! 
Marshall and Gallagher had delivered in Chicago October 14 be- Ward the adoption of programs of com- Kaiden-Keystone Phot — 
\. ID. Marshall, assistant secretary, fore the National Association of Inde- pulsory  non-occupational — disability, CHARLES J. HAUGH SM 
General Electric Co.. Schenectady, N. pendent Insurers. "Those pages,” said medical and hospitalization benefits, Mr. } ae | 
\.: “Trends in Social Insurance”; Rus- Mr. Dineen, “were devoted to a section- Haugh reminded his hearers that in the that performance. rhe problems are a Y 
sell B. Gallagher, insurance manager,  by-section analysis of those portions of coming year, the Congress and - = there—it Is up to us to recognize and . 
Philco Corp., Philadelphia, “The Effect the All-Industry-Commissioners _ bills latures of forty-four aorta ites solve them,” he said. aap 
of Public Law 15 on the Insured.” guaranteeing freedom of action and the S€Ss!0" and it may be anticipated that . . - 
Ee eae oe se owae: : some such program will be among the Dismay Is Abroad Again Edn 
At the Thursday afternoon. session, opportunity to compete on a price basis . 
aa Se . . ; a 2 subjects under consideration in a num- : . Street 
Ralph H. Blanchard, professor of insur- to all companies which desire to follow , f Gce Sectituiecs belies. Se Mr. Haugh rec called that when. work- ieee 
ance, School of Business, Columbia Uni that course.” er of these legislative bodies vie men’s compensation insurance was first accep’ 
’ : kgs pa bigs: . ; ; may be a variety of schemes suggested, aR Ne panne wae aa ; presid 
versity, New York, will be chairman. Mr. Dineen said that the Superinten- bn anid aud tee arecmmianeee ic ak al introduced, there were those in the in- iN 
This will be a questions-and-answers dent of New York State has no power ne eatin will ie ee as surance business who looked upon its cele 
session, with the following panel mem- to compel independents to join  price- gardless of silaniluee they are me Lact to introduction with dismay and doubted 19 at 
bers: _ fixing combinations, nor to make mem- fe established on a sound insurance the feasibility of its being written by egy? 
Buver, R. S. Bass, treasurer, A. FE. bers of price-fixing combinations func- ga ; pube pein private carriers. “Dismay is abroad yne-n 
Staley Manufacturing Co., Decatur, Ill.; tion as independents. Furthermore he ‘Up to the present time, Mr. Haugh @82!" and similar doubts are expressed ing y 
went, Allan I, Wolff, Associated Agen- has no power to determine how few continued, manv of the advocates of this today with respect to compulsory medi- and i 
cies, former president, National Asso- or how many companies may join in the type of legislation appear to have as- cal hospital and disability insurance, eect 
ciation of Insurance Agents, Chicago; concert of action. The theory of the <umed that only Governmental bodies he sate. Before we succumb to this Mr 
bonding, Ellis T. Schmidt, manager, law is that the Superintendent is vested are willing or should be permitted to attitude, - us be sure we have not been the A 
Fidelity & Deposit Co. Chicago; ne (Continued on Page 34) write such insurance, even though many ca vy the magnitude of the prob- ny hh 
ert A. Jochen, manager, western de- - aides es of them recognize the tremendous 6" P . ; ete is to 
pa . em ee : P 5 : If, after careful consideration, it. is 
vartment, American Insurance’ Co., amo of coverage already . oO : : : syste 
Rockford, Ill, liability and compensa- Mendenhall Prints Survey rages ent bosis pF tb apes bee concluded that private carriers. canno! dl ne 
tion, speaker to be announced; inland hospitalization plans and individual poli- write this business, he said, that conclu- Fasci: 
marine, R, A. Mitchell, manager, Chi- Of S. & F Blanket Bonds cies, sion should be accepted with the realiza- rectly 
cago service office, Insurance Co. of A survey and report on “Blanket Asking where the established insur- —— ~ eee sige : “Or 
North America Group, Chicago. Bonds Protecting Savings and Loan ance companies fit into this picture, Mr. — keel from this = Amer 
Discussion Questions Associations,” has been written by W. Haugh said this question immediately Be seis a oP esi dais SUTVIN 
Questions which will be presented K. Mendenhall, assistant secretary, raises another: will established insur- ity ged € eliminated from the writ- and; 
for discussion will embrace the follow- Towner Rating Bureau, and published ance companies write this form of in- ing . group insurance and, what is far emers 
ing: by the bureau in pamphlet form. surance? <A categorical answer cannot sag a to the casualty veces a? crises 
Why the inland marine department In order to obtain the factual data on be given offhand, he said. because the pv = cog y ey = yo pear and | 
may insure property in bailment at a which to base a study of existing con- writing of such insurance presents some oa isi cree the writing of work- buy 
lower rate than under the fire policy; ditions, members of the bureau were very difficult problems for which solu- Al nina g — chong ila scrate 
where an automobile accident involves Trequested to review the record of tions are not readily apparent. He PMs Ma ss i Bins parr ees bipa of pre 
a company car driven by an employe blanket bonds written by them for sav- — said he recognizes that casualty insur- is shee th i gad gable “Teg 
with two other employes as passengers, ings and loan associations and the re- ance has been confronted with difficult now pet woslnnests as hs fea. + ames artis 
how can the company protect the driver sults were compiled by Mr. Mendenhall — problems in the past and has solved miums in the aaa ae . eraaait a bre 
against liability for damages under suits @nd included in a table in the pamphlet. them and the time has arrived to repeat 0 million nies aa aa ae aia pu 
filed by the other two employes ; the tion plans develop premiums conserva- : at 
reason for the limited American market tively estimated at 150 million dollars: : 4 
mm excess insurance. . : and group accident and health premiums : ve 
Also, ee ete ol > aed a amount to approximately 200 million ve a 
yy accident, occurrence an even lars a year.” " ee 
as used in public liability and property NON-CANCELLABLE ees ge Ik _— ma ee 
damage policies; equipment in the hands ime ORS aaa 
of suppliers covered by floater or unde —e 
he Teeonie ako” Geer a Se ee eee ot oo oe 
wore vt ors — Uf ALL FORMS OF LIFE that there will be no decrease in the A. & 
spective rating; extent to which U. & sane bee ge \ 
0, claim is collectible where insured i Paigetag ad fel Sage Bos hel beer 
finds it impossible to complete repairs INSURANCE still alate. but the amount of detail 1 FE 
or restoration because of a strike of the be handled increases, necessitating ovel- on * 
contractor’s employes making the re- time work at increased rates o! pay: our ¢ 
pairs. a During the war, he said, lack o: pet integy 
Also, proposal for insurance —— sonnel forced the carriers to curt: | the we f 
to authorize use of a mortgagee clause keeping of s a sion of Oe 
on policies covering personal property LIFE INSURANCE COMPANY rie Se preorie has eid 
which an insured may have pledged to a OF WORCESTER, MASSACHUSETTS greatly increased the volume of work nor { 
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A.&H. Women’s Division 
Formed in New Jersey 


JOSEPHINE MESKILL CHAIRMAN 





Gets Off to a Good Start at Newark 
Luncheon; Eight Charter Members; 
National Ass’n Affiliate 





Josephine Meskill of Loyalty Group’s 
\. & H. department at the home office 

Newark, was hostess at a luncheon 
November 21 in Military Park Hotel 
that city, to a group of insurance women 
who are charter members of the New 
Jersey women’s division, National Asso- 
ciation of Accident & Health Under- 
writers. As state chairman of this 
division, Miss Meskill welcomed her 
guests graciously, outlined the purposes 
of the . organization and declared that a 
drive for members would be the chief 
1947 objective. 

gy remarks at the luncheon were 
made by George L. McDowell, assist unt 
secretary, Commercial Casualty, who in- 
troduced Miss Meskill. He was glad to 
have a part in the initial gathering of 
the women’s division which, he pre- 
dicted, eid become a factor in the 
A. & H. affairs of the state. Off toa 
good start, the group will meet monthly 
except in the summer months, and its 





SMITH’S A. & H. CHALLENGE 





N. Y. Club’s President Scores Govern- 
ment Controlled Insurance; Big Op- 
portunity for Private Enterprise 
Edmund A. Smith, Travelers, 55 John 
Street branch office, made a hit in his 











ayn acceptance address as the newly elected 
re ine @ President of the Accident & Health Club 
nin New York, speaking at the annual 
‘oli meeting of this organization November 
re hy 19 at Fraunces Tavern, New York. For 
‘elle! one thing, he spoke vigorously against 
essed [g Ove-man rule and said that in the com- 
ies ing year “we shall work as a unit. 
moe” and if we succeed in our endeavors the 
this credit will belong to the entire club.” 
ee Mr. Smith then declared that in 1947 
seh the A. & H. Club as well as the indus- 
try has a challenge to meet and that 
se ts is to prove beyond all doubt that “our 
cis system of free enterprise is far superior 
ea to any of the isms such as Communism, 
se Fascism and Socialism.” Speaking di- 
y. be rectly to the point, he emphasized: 
ee “Our business is part of the great 
vals \merican economic system. We have 
wei survived a serious financial depression 
“ya and a devastating war, and we have 
ee emerged stronger than before these 
ating crises, Next. to life insurance, accident 
aie and health insurance is America’s best 
buy, but we have only commenced to 
ther scratch the surface. There are millions 
S US, Or rospects who are yet to be reached. 
riers “Far be At from me to engage in 
pre- har‘isan politics, but we have been given 
ately a breathing spell by placing into office 
ene in our Government practical men. The 
pe \\ ‘ner-Murray-Dingell bill would have 
lars: Meant a huge expenditure on our tax- 
“IMs havers to provide a permanent dole for 
HHion ahout 25% of the people of the United 
States, not to mention the political 
costs, In 1947 we must prove to the 
public that private enterprise can do 
Mr. a hetter and more efficient job, and in 
ote order to do so we must reach the mil- 
the 4 8 who are not vet protected by 
uae _& H. insurance. 
hel r. Smith urged the A. & H. Club’s 
1 mo bers to support their respective 
ois conipanies (and to help in this. great 
pay re paign. “Let us stand united behind 
aid our contracts proving to the public the 
es Integrity of each individual policy. If 





we fail in this brief recess given to us, 

we shall. haye Government controlled 

accident and health insurance. We must 

nor fail; we must be eager to accept 
challenge.” 
















MESKILL 


JOSEPHINE 


next get-together has been set for De- 


cember 17 in Loyalty Group’s home 
office. 
The charter members include Mar- 


garet Coyle and Caroline Keating, sec- 
retaries in the agency of John A. Couch, 
Jr. & Co., Newark; Mrs. A. M. Kelley 
of C. J. Simons & Co., Inc., Newark; 
Esther Halprin, who runs the Gantzell 
Agency, Newark; Anne Galante of 


3ertholon-Rowland & Co. Newark 
agency; Florence L. French, who heads 
her own agency in Elizabeth, N. J.; 


Donigan, general office 
manager in her husband’s agency in 
Trenton; Bertha Glaser, A. & H. under- 
writer and personal producer in the 
Trenton branch office of Loyalty Group. 

Chairman a who has been with 
the Loyalty Group for _ past five and 
a half years, joined its & H. depart- 
ment a year ago as sere iry to Second 
Vice President Paul G. Carey. In this 
short time she has acquired a good 
working knowledge of accident and 
health insurance and has a sales-minded 
viewpoint on the business. A graduate 
of St. Elizabeth’s Academy of Convent 
Station, N. J., Miss Meskill lives in 
Montclair where her father, T. F. Mes- 
kill, is vice president of the Montclair 
Savings Bank. She is a member of the 
Loyalty Group women’s bowling team 
and a ping pong enthusiast. 

The Accident & Health Underwriters 
Association of Newark has_ invited 
members of the new women’s division to 


Mrs. Helen R. 


attend its Christmas dinner party De- 
cember 17, and the invitation was fa- 
vorably received by Miss Meskill’s 


eroup. 


Rauwolf President’s Aid 
Of N. A. Accident Co. 


S. Robert 
director, has 





Rauwolf, formerly agency 


assumed his new duties 
as assistant to the president of the 
North Accident Insurance Co. 

Mr. Rauwolf spent his entire 
home office of 
begun _ his 


American 
has 
business career in the 
the North having 
association 


American, 
with the company twenty- 
three years ago. He has been in charge 
of the company’s public relations pro- 
eram and agency development work. 


HARTFORD A. & I. OFFICE 

The Hartford Accident & Indemnity 
Co. will open a service office at 603 
Symes Building, Denver, Colo., on 
January 2, 1947. This office will service 
the business of the company’s local 
agents in Colorado, New Mexico and 
Wyoming. 


Wisconsin’s Prepaid Hospital Plan 
Surveyed for Actuaries by Masterson 


Norton E, 


Masterson, vice president 
actuary, Hardware Mutual Casu- 
made a worthwhile contribution to 
Actuarial Society’s annual 
York in 


and 
alty, 
the Casualty 
meeting November 22 in New 
his paper on the “Wisconsin Plan of 
Prepaid Surgical, Obstetric and Hos- 
pital Insurance.” Mr. Masterson said he 
regarded this plan as a pioneer effort 
to solve a health problem on a voluntary 
basis through cooperation between a 
state medical society and private insur- 
ance carriers and as such the plan is 
deserving of study in its essential fea- 
tures by the Casualty Actuarial So- 
ciety. He concentrated on its historical 
development, policy provisions and rates 
in his paper. 

The Wisconsin 
year old, and while Mr. 
ported that many of the 
private companies writing hospital and 
surgical expense under the plan have a 
currently favorable loss experience, he 
cautioned that this is not too reliable. 
In explanation he said: “The period of 
the experience has been too short te 
pick up the normal lag in actual in- 
curred losses. First year expenses of 
the companies have been hich and there 
is vet no backlog of renewals to average 
down the expense ratio.” 


May Be Affected by Public Law 15 


Mr. Masterson also expressed his con- 
cern that the status of cooperative rate- 
making under state regulation after the 


plan is less than a 
Masterson re- 


twenty-three 


expiration of the moratorium in Public 
Law 15 on January 1, 1948, may have 
a decisive effect on this plan. However, 


he said, “the public demand for ade- 
quate hospital and surgical care is too 
deep-rooted to halt materially its prog- 
Industry, the medical society, and 
the private insurance companies must 
and will continue to provide this social 
insurance within whatever Federal legal 
framework is developed.” 

The short time that :the Wisconsin 
plan has been in existegze does not per- 
mit too many wie ga tfions as to its 
current success and pobable future de- 
velopment. But Mr. faeces made a 
number of suggestions, saying that 
“more flexibility may be desirable in 
some aspects of the plan which are not 
responsive enough to changing condi- 
tions or variable conditions throughout 
the state of Wisconsin.” He continued: 


Full Payment Provision 


“The full payment 
agreement which participating 
cians have with the State Medical 


ress. 


provision fan 
physi- 
So- 


ciety| applies to persons without de- 
pendents and with incomes less than 
$40 per week or $50 or less per week 


for persons with dependents. Measured 
by current salary and wage levels these 
limits do not include a large enough 
proportion of the insured persons under 
the full payment provision. Now pend- 
ine for consideration is. a proposal to 
change these income limits to $2,000 per 
vear for persons without dependents 
and to $3,600 for persons with de- 
pendents. 

“Wisconsin _ hasic 


rates afte now 


G. R. nites Heads 


Franchise Department 


On November 15, Glen R. Casebeer 
began his career as manager of the 
Franchise Department in the home 
office of the North American Accident 
of Chicago. Mr. Casebeer comes to the 
North American possessed of wide ex- 
perience in the franchise and group, 
accident, health and hospitalization 
insurance field. He enjovs wide per 
sonal acquaintance with leading 
dent and health accounts nationwide 
The sixty year old North American 
completed its first year as a combined 
life, accident and health insurance com- 
pany on Ogtober 19 16. 


acct- 


keyed to a $5 per day hospital expense 
benefit. To reduce the cost to employers 
and employes it may be necessary to 
allow a lower amount per day as better 
adapted to needs outside metropolitan 
areas of the state. 

“The Wisconsin plan covers 
obstetric and hospital expense for em- 
ployes and dependents. Most carriers 
will endorse their policies to cover med- 
ical expense benefits for professional 
visits by physicians. This is typical of 
some extensions of coverage which may 
be added in the future to the Wisconsin 
plan.” 

Objectives of the plan, as drawn up 
by the State Medical Society’s specia! 
committee which originally conferred 
with the insurance carriers, were as 
follows: , 

“1. Protection broad 
lieve the minds of the 
worries of surgical, 
pital bills. 

“2. A cost low enough to enable most 
of the people of the state to be brought 
under the protection of the plan. 

“3. A system that would retain for 
each individual his right of complete 
freedom in the selection of doctors and 
hospitals. 

“4. A plan that 
standards of public health through the 
encouragement of prompt surgical, ob- 
stetric and hospital care when needed.” 


surgical, 


enough to re- 
people from the 
obstetric and hos- 


would raise the 


ECKHOUSE BULLETIN EDITOR 


Formerly With Executives’ Association, 
He Succeeds Cosgrove as Editor 
of NAIA Publication 


Robert D. 
director of the 


Eckhouse, former assistant 


information and pub 
division of the Association of 
& Surety 
named editor of the American 
Bulletin of the National 


lications 
Casualty Executives, has been 

Agency 
Association of 
Agents to John N. 
Cosgrove, who is resigning to join the 
New York Journal of Commerce. Mr. 


Eckhouse 


Insurance succeed 


will assume his duties 


December 2. 


new 


Prior to joining the executives asso- 
ciation, Mr. Eckhouse served as a major 
in the Army. He 
1041 and both the 
and Mediterranean theaters. In 
Mr. Eckhouse 
of the 
Defender.” 


Mr. Eckhouse 


entered the service in 


served in Pacific 


Hawaii, 


was an associate editor 


Army publication, “The Hawaiian 


returned from the Pa- 


cific to attend officers candidate school 
at Camp Davis, N. C. After he received 
his commission he was sent to Africa 


and joined General Eisenhower's public 


relations staff later moving on to Sar- 
dinia, Corsica, Italy, Austria and Ger- 
many. When Field Marshal Alexander 


Allied forces 
placed Mr. 


took over command of the 
in the Mediterranean, he 
Kckhouse in charge of radio broadcast- 
ing in the area. Mr. Eckhouse made 
frequent broadcasts to the United States 
and handled production for the NBC 
“Army Hour” broadcasts. For his out- 
standing work in organizing and oper- 
ating frontline radio broadcasts, Mr. 
Eckhouse was awarded the Bronze Star 
Medal. 

3efore entering the service Mr. Eck- 
house was a member of the staff of the 
Newark Evening News. He has also 
been previously associated with the 
Newark Morning Ledger, Vailsbury 
Post and Irvington Advertiser in edito- 
rial capacities. He has also been a 
writer of short stories and a_ feature 
writer in national magazines and has 


had a variety of experience in the pub- 
lic relations 
Rutgers 


N. J. 


graduate of 


Newark, 


field. He is a 
University and the 


high schools. 
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2 then comes the task of attempt co t 
Ex-Gl Graduate of Aetna . & S. Maryland Promotes Joyce; interpret the tremendous at ie a 
9 Finholm Named Successor _ pieces of business, each too small, ‘1 jp. 
C Invited to Return and Speake womens tamer manger of sll so besten any cedenes a 
1e judicia yond department o e he 5 ee ee ps CHO 
ourse, nvite O eturn a pea New "Tork office of owvtund Casualty the data together again. 
Co., has been promoted to be manager Another aspect to which some sim. 
of the contract bond department of the plification must be applied, he s 1, js 














Stockwell (shown above), 


Frederick If 
graduate of 
of the casualty and surety 
conducted by the Aetna 
Surety in Hartford, was 
ored by being invited to 
course and address the final class of 
the ninetieth session. At the conclusion 
of each one man is. chosen 
from among the more than 3,000 gradu- 
ates to come to Hartford and describe 
what damsaniaia methods he uses. Mr. 


eighty-third session 

sales course 
Casualty & 
recently hon- 
return to the 


the 


session, 


po Safety esha 
Announced for March 25 


seventeenth annual safety con- 


The 
ference and 
New York 
March 25, the 


exposition will be held in 
for four days beginning 
Greater New York Safety 
the 


Jones, 


event, has an- 


retired 


Council, sponsor of 


Krank L. vice 
president, Equitable Society, is president 
of the council and insurance companies 
will participate in the conference. _ 
There will be 49 separate sessions, 
all at the Hotel Pennsylvania, and 300 
speakers including experts from all over 


nounced. 


the nation on various phases of safety, 
leaders in Government, industry and 
labor, and traffic officials, educators, and 
cne neers. 

William F. Brown, general chairman 
of the executive committee, disclosed 
that the 1947 convention would have, for 
the first time, labor-management ses- 


sion, in an attempt to halt the industrial 


accident rate which has risen steadily 
since the end of the war. 

\mong the subjects to which sessions 
will be devoted are safety in the home, 
aviation, public assembly, traffic and 
vehicular problems, construction, build- 


ing management, public education, in- 
dustrial health and industrial nursing, 
smaller plants, fire protection, public 


utilities, foods and beverages, shipyards 


and cargo handling, and eve protection. 
The exposition, annually the largest 
of its kind in the East, will display 


in 114 booths the latest developments in 
safety devices and equipment. The con- 
vention had an attendance last year of 
8,000 persons who registered from every 
state of the Union. 


MAAS DETROIT MANAGER 


\lbert W. Maas has been appointed 
Detroit branch manager of the Zurich 
Insurance Cos., succeeding the late 


William O. Gamble. Mr. Maas has been 
with the Zurich organization nine years 
and has been assistant manager at De- 
troit for the past three years. 








Stockwell, who is associated with 
Storer, Damon & Lund, Inc., Aetna 
representatives in Boston, has made an 


outstanding record in the short time he 
has been in business. 

A member of the Army Air Forces 
during the war, Mr. Stockwell is one 
of the more than 500 veterans of World 
War II who have attended the Aetna 
course under the benefits of the GI 
Bill of Rights and the Aetna’s approved 
“on-the-job” training program. 


RODDA ON AIRCRAFT SAFETY 








Tells Mutual Men Power of Underwrit- 
ing Is Not Yet Sufficiently Felt 
in Aviation Industry 

The insurance companies which 
required to pay the losses growing out 
of airplane accidents must begin to ex- 
ert their power to eliminate unsafe 
practices—both by becoming more selec- 
tive in what they insure, and by press- 
ing for improved safety engineering and 
inspection procedures—it was asserted 
by William H. Rodda, secretary of the 
Mutual Aircraft Conference, Chicago, 
in addressing the annual convention of 
the National Association of Mutual In- 


are 


surance Companies at Buffalo, N. Y., 
November 13. The Mutual Aircraft 
Conference is the underwriting and 


safety organization in which major mu- 
tual insurance companies writing air- 
craft coverages are associated. 


“The tremendous power for improve- 
ment which can be exerted by insurance 
company underwriting has not yet made 
itself sufficiently felt in the aviation in- 
dustry,” he said. “Airlines described in 


Civil Aeronautics Board accident. re- 
ports as guilty of lax practices have 
nevertheless been continuously insured. 


Some aircraft manufacturers have con- 


tinued to build planes with features 
which may kill the pilot in even a 
minor crackup, but planes which are 


better designed are given no rate credit. 
Insurance companies have been lax be- 
cause they have said that losses are in- 
evitable in a new business; they have 
accepted a bad loss ratio as something 
to be expected, instead of making a de- 


termined effort locate the cause and 
to use the power of underwriting to 
effect correction. 

“Insurance companies must take the 


lead in convincing the aviation industry 
that accidents are caused—they do not 
happen. Insurance safety engineers 
must work out procedures which will 
eliminate unsafe practices—they must 
advise, inspect, and select. When the 
unsafe aviation risk learns that it must 
pay the cost of its carelessness in higher 
premiums, it will clean house and make 
itself a good risk.” 


office. He succeeds William B. Mc- 
Niece, who resigned to join James J. 
Lucy in forming the Lucy & McNiece 
General Agency. Mr. Joyce has been 
with the Maryland since 1937, excep 
for a period of eighteen months in the 
Army. 

Thomas Finholm, formerly of Globe 
Indemnity Co., succeeds Mr. Joyce in 
the judicial bond department. 





Peel Completes 25 Years 
With Hartford A. & I. 


William J. Peel, elevator inspector 
with the New York department of the 
Hartford Accident & Indemnity Co., 
marked completion of his twenty-fifth 
year as a member of the Hartford or- 
ganization, November 21. Mr. Peel 
joined the company’s staff on Novem- 
ber 21, 1921, after several years of ex- 
perience with other insurance compa- 
nies and the Gurney Elevator Co. 

3orn in Dundee, Scotland, Mr. Peel 
came to this country at an early age. 
He was educated in New York at the 
Evening Manual Training School, Coo- 
per Union and Pratt Institute, special- 
izing in electricity and steam engineer- 
ing. During World War I he served 
with the United States Navy as an 
electrician 3C. 


MICH. COMP. RISE SMALL 

Commissioner David A. Forbes, as ex 
officio chairman of the rates and classi- 
fications committee of the Michigan 
Workmen’s Compensation Rating Bu- 
reau, announced 1947 rating schedules as 
fixed at the bureau’s annual meeting in 
Detroit during the past week. The 
average rate for all classifications is to 
be increased only one-half of 1%, indi- 
cating that prevailing rates have closely 
approximated experience. 


OPPOSE MINN. COMP. RISE 


Opposition to a proposed over-all rate 








increase of 2.2% on compensation in- 
surance for 1947 in Minnesota was 
voiced by representatives of employer 


groups at a hearing before the Minne- 
sota Compensation Insurance Board. 
Spokesmen for the Minnesota Employ- 
ers’ Association, Insurance Buyers As- 
sociation of Minnesota and Minnesota 
General Contractors Association not 
only opposed the increase but made 


counter demands that ranged from no 
change to as much as 15% decrease. 
The board is expected to decide by 


December i. 


Meush Adlideene 


(Continued from Page 30) 


but the necessary increase in personnel 
has not been realized. 

In order to meet these conditions, he 
suggested that the business must re- 
view operating methods and procedures 
within the companies and within the 
rating organizations and must eliminate 
the inessentials. He said sight should 
not be lost of the primary objective of 
rate-making to establish a premium 
which as closely as possible reflects con- 
ditions existing in the individual risk 
but that the recording and compilation 
of data whch may be interesting but 
are inessential should be eliminated and 
rating and rate-making procedures 
should be reviewed with the purpose of 
simplifying them wherever possible and 
of eliminating any unnecessary refine- 
ments. “It may be,” he said, “that some 
of our efforts to attain perfection may 
cost far more than the loss arising 
from any error which the process is de- 
signed to eliminate.” 

Mr. Haugh explained how a statistica 
procedure may be established under 
which separate experience is to be re- 
corded and compiled for every separate 
classification of every line of business; 


the voluminous reports which © i 
nies must make to Governmental |. ’ 
rating organizations, et cetera. | ex- 
pressed the opinion that careful 


ves 
tigation very probably would in ‘icate 
that some of it could be eliminate’ ang 


much of the rest could be simplifi: 4, 
Fidelity and Surety 
On the subject of fidelity and 


ret) 

business, Mr. Haugh sa‘d: 
ga} pon rare occasions in the pas: this 
organization has coyly glanced in the 
direction of fidelity and surety, but 
these advances have met with no en- 
couragement. The extension of recula- 
tion may open the gates of this clois- 
tered commune and it is inevitable that 
the passage of time will bring about 
some more formal procedure for the 
determination of rates. In makine: this 
statement, I am not unaware of the 


differences which exist between surety- 
ship and insurance and am fully cogni- 
zant of its traditions. I recognize that 
in surety losses are quite unexpected, 
but I do hope I am not going to be 
expected to register surprise every tin 
one occurs. 

“Some years ago a paper was sub- 
mitted to the society on the subject of 
surety rate-making. At that same meet- 
ing it was the topic of informal dis- 
cussion. I would like to urge upon the 
membership further serious considera- 
tion of it, for it is inevitable that this 
is going to be a subject confronting the 
business and we should be prepared to 
discuss it intelligently.” 

Favors Interstate Rating 


In the matter of interstate rating, Mr. 
Haugh said that the extension of rate 
regulation to all lines of casualty insur- 
ance accentuates its importance. Inter- 
state rating is in effect to a substantial 
extent in all lines of casualty insurance 
in many states, but it is not universal 


and some of the large industrial states 
are among the exceptions, especially 
with respect to workmen’s compensa- 
tion insurance, he said. 


“The purchasers of insurance operat- 
ing interstate are not hampered by state 
lines in the conduct of their business 
and can see neither reason nor justi- 
fication for variation in rating on oppo- 
site sides of a state boundary,” he said. 
“They are interested in securing insur- 
ance on a basis which recognizes thie 
hazards of their risks regardless of state 
boundaries. Insistence that every as- 
sured be fitted into a rating procedure 
rigidly restricted to state boundaries 
benefits neither assureds nor carricrs. 

“One way or another assureds will de- 
feat this Procrustean method of rat- 
ing, the net effect of which is economic 


waste due to unnecessary detail and du- 
plication of effert. It is to the interest 
of the insuring public and the carriers 
to make interstate rating available gen- 
erally.” 
“This Is Not the Time” 
In conclusion, Mr. Haugh urged the 


importance of an early conquest 0! “an 


impediment which has hampered our 
business” on too many occasions, fe- 
ferring to “that baffling statement- that 
irrefutable statement—‘This is no! the 
time.” Declaring that he could fer 


little advice to the intrepid soul w'» !§ 
willing to attack this problem, \Ir 
Haugh added: 

“No one appears to have any ki owl 
edge as to how to determine the pr cise 
moment for action. But opponen:. 0! 
any proposal have no hesitancy in cvali- 
fying themselves as experts at ¢ tef- 
mining that that particular occasi«) '§ 
clearly not the proper time for ac'io”. 


If there should be forthcoming at any 
reasonably early date a solution t any 
other problems discussed, the intreuc- 


tion of such solution will be eased 1m 


measurably if there is available co 
rently an horological factor with w/c! 
to relegate to oblivion that melanc'oli¢ 


cry—‘This is not the time.’’ 
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Survey 


Reveals Widespread ‘Trend 


To Tighten Drivers’ License Laws 


By BeTHUNE JONES 


\s one of the major phases of the 
ide effort to curb highway acci- 
ills for more stringent drivers’ 
seense laws will be widely introduced 
ine next year’s state legislative ses- 


durin 
aon roughout the country, a survey 
eved! 

Tw states—Wyoming and South 
Dake are still without any kind of 
Inver licensing laws, with their 1947 


ures expected to consider bills to 


egisl 

orre.| this deficiency. 

Seven states do not examine = ap- 
sliicanis for licenses; eleven do not have 


licensing by one 
tate department; three states have li- 
enses good until revoked; one has no 
‘ee and thirty-one charge less than $1; 
thirteen do not have license laws con- 
«ining standard provisions relating to 
revocation of licenses and seven do not 
rant administrators broad discretionary 
wthority to suspend a driver's license 
ord with recommendations of the 


xm Vehicle Code. 


Urges Stronger Laws 


entrelized = driver 


n ac 


Unif 


In urging stronger state drivers’ li- 
nse laws, a committee report adopted 
last spring by the President’s Highway 
Safety Conference called for: central- 
ed administration of licensing; pe- 
renewal of license and adequate 
fees; examination of all new applicants 
ior licenses; mandatory revocation when 
the licensee commits certain anti-social 
its, and discretionary suspension of 
licenses when such action is warranted. 
The committee also found desirable 
the feexamination of drivers with bad 
records: license restrictions for cause; 
instruction permit for beginners; min- 
imum age limit for drivers and parental 
msent and responsibility for minors. 
pipet umination for those drivers who 


rodic 


re involved in accidents, who repeat- 
edly violate traffic laws or who have 
hysical or mental disabilities was ad- 
vocated by the report. Thorough re- 


examination of those most obviously in 
need of it, the committee declared, is 
more to be desired than mass reexami- 
ration which, because of limited per- 
sonnel, might be of “dubious thorough- 
value.” 


ness or 


Opinion Research Poll 

\ nationwide research pole 
nade public earlier this vear by the 
National Committee for Traffic Safety 
showed that “a generous majority that 
es not fall far short of being unan- 
"are of the opinion that all 
irivers should p nass not only a satisfac- 
ory vision test, but as to their general 
physical fitness also; driver licenses 
should be required; and every applicant 
tor such a license should pass a_ rigid 
lest of his or her ability to drive and 
demonstrate a thorough knowledge of 
iraft rules and regulations. Forty per- 
cent of the people surveyed even stated 
‘hat drivers should be reexamined regu- 


opinion 


‘rly before having their licenses re- 
new 2 

No state now requires periodic re- 
exal ‘nation of all drivers. Such pro- 


nosa's will be more seriously considered 
Nex! vear than in the past, however, 
With prospects that some states may 
l various forms of limited re- 
nation. 

; “ade 

\eoxaminations of all persons bevond 


Irn to 


a ars of age at various intervals, 
with those unable to nass the tests 

denied licenses. has been sug- 
estcl in New Jersey by State Motor 
Vehile Commissioner Arthur W. Ma- 
“ee Ss part of a more stringent driver 
‘cen-ine program to be proposed to 
the 47 New Jersey legislature. Under 
yew Tersey’s present svstem an = ap- 
plicant may obtain a license at the 


age -f 17 and -despite the fact he may 
uently suffer infirmities or im- 
hairnent of sight there is no provision 
or his reexamination. Renewals are 


granted on application and payment of 
the annual $3 fee. 

Commissioner Magee also proposes to 
set up a driver training program, 
stiffen drivers’ test and promote safety 


education. He recommends the estab- 
lishment of thirty new driver examina- 
tion stations equipped with the latest 


testing equipment to replace the thirty 
stations now in use. 

Periodic reexamination of drivers will 
be proposed to the 1947 Utah legisla- 
ture. Under the new bill, holders of so- 
called “grandfather” licenses issued in 
1933 without anv examination: would be 
subject to driving tests every ten years, 
while those holding permits renewable 
every three years would be subject to 
reexamination every nine years. 

Driver tests would be given every two 
years in Towa under legislation pro- 
posed by the Iowa State Safety Coun- 
cil. The recent Nebraska Traffic Safety 
Conference’s proposals included a _ rec- 
ommendation for physical examinations 


for drivers every four years. Physical 
examination of operators was among 
the proposals of the recent Florida 
Highway Safety Council. 


Propose Reexamination of Violators 


Many proposals for reexamination are 
expected to be limited to traffic law 
violators and “accident prone drivers.” 
This procedure was recommended by 
the New York State Safety Conference 
this year, and also has been under con- 
sideration in Connecticut and_ else- 
where. 

Most important legislation during the 
current year in the field of driver regu- 
lation was the 1946 Louisiana legisla- 
ture’s enactment of a licensing law, 
which will become fully operative next 
July 1. Heretofore, Louisiana was with- 
out any drivers’ license law. 

Mississippi’s legislature this year en- 
acted a new “commercial or chauffeurs” 
license law. with a $2.50 annual license 
fee in addition to the regular 50-cent 


MANUFACTURERS LOSES CASE 


N. Y. Court Passes on _ Validity 
of Finance Agreement Where 
Agents Paid Arrearage 
The Manufacturers Casualty Insur- 
ance Co., appellant, lost its appeal by 
a unanimous decision of the Appellate 
Division of the Supreme Court, Third 
Department, in favor of Kenneth J. 
White, in infant, by Alfred A. White, 


his guardian ad litem. 

In a memorandum accompanying its 
decision, the Court said: 

“On December 18, 1941, defendent is- 


sued its insurance policy sued upon and 
then or shortly thereafter received pay- 
ment in full of the premium charge for 


the year’s term, part of which was fi- 
nanced by an investment company, ne- 
gotiated by defendant's agent who so- 
licited and sold the policy, under a 


written agreement which provided that 
if the insured defaulted in the stipula- 
ted payments such ‘shall be construed 
as final notice to cancel said_ policy,’ 
and the investment company or its as- 
signs was authorized to surrender the 
policy for cancellation and collect and 
account as to all unearned premiums 
and certain other named equities of the 
insured, 

“The defaulted in the 


insured pay- 





drivers’ license fee. The latter fee was 

increased from a former 25-cent figure. 
New Law in Missouri 

A new the 1946 

for the 


measure enacted by 
Missouri legislature provides 
biennial expiration of driver’s licenses 
on the date of birth of the driver. Not 
passed by the Missouri solons, however, 
was a bill to require rigid examination 
of drivers and to increase the license 
fee. 

New York State’s legislature repealed 
wartime relaxation of age requirements 
for drivers, but continued to next July 1 
a provision permitting holders of junior 
operators’ licenses to operate vehicles 
for agricultural or dairy purposes on 
the public highways. 

Rejected by the Rhode Island legis- 
lature this year was a bill to increase 
the minimum age for driver from 16 to 
IS vears, while Kentucky’s legislature 
rejected a bill to put driver licensing on 
a biennial instead of annual basis. 
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FOR YOUR 


UNUSUAL RISKS ¢:;"' | 
Ka | 
vale 6 
Coal Operators Casualty Company S 
specializes in unusual risks... ; 


PROFESSIONAL LIABILITY FOR BEAUTY PARLORS « PROPERTY DAMAGE 


GENERAL LIABILITY FOR COAL MINES AND WORKMEN'S COMPENSATION 
AND GENERAL LIABILITY FOR COMMERCIAL CLASSIFICATIONS. 


Agents and brokers not having facilities for writing these classes of busi- 
ness are invited to submit their problems to us. Our individual executive j 
attention has helped many others; perhaps we can do the same for you. 


COAL OPERATORS 
CASUALTY COMPANY 





WORKMEN'S COMPENSATION AND 





agents who had sold 
the policy, acting for themselves, paid 
the arrearage to the investment com- 
pany but caused an incompletely exe- 


ments. Defendant's 


cuted and, as regards the insured, an 
unauthorized endorsement of the policy 
which in form and content was de- 


signed as a suspension of the operation 


of the policy provisions. The policy was 
not canceled. Insured’s accident where- 
in he injured plaintiff's ward occurred 
during the policy term after the afore- 


said invalid suspension endorsement had 
been procured and at a time when de- 
fendant’s agents were the insured’s only 
creditor in the premises. 

“The action, however, was tried upon 
the issues of the validity of the finance 
agreement which the insured executed to 
the investment company. The evidence 
presented questions of fact as to 
whether such was deceptively induced, 
and void because of fraud in the fac- 
tum. The finding there which the ver- 
dict imports was not against the weight 
of evidence and we find no errors upon 
the trial which call for a reversal.” 


KANSAS THEFT RATES UP 

The National Bureau of Casualty & 
Surety Underwriters announces that re- 
vised rates for the residence and outside 
theft policy has been made effective 
in Kansas. Johnson and Wyandotte 
counties are placed in rate territory 15 
and the remainder of Kansas in a new 
rate territory 13(a). The other changes 
regarding the rating of specific insur- 
ance On jewelry and furs, ete., made 
effective in most states on August 19, 
are now effective in this state. 


AMA Program 
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(Continued from 


items which 
usual com- 


bank as collateral fora loan; 
should be included in the 
prehensive fire policy, in addition to 
the standard paragraphs, to make the 
coverage complete and up to date; how 
to meet dangers inherent in a co-insur- 


ance clause in fire insurance policies 
during an inflationary period; predic- 
tions regarding trends in liability cov- 
erage. 
Chiuminatto to Preside 

P.M. Chiuminatto, secretary and 
treasurer, Hoberg Paper Mills, Green 
Bay, Wis., will preside over the Friday 
morning session, when these three 
speakers will be heard: 


Lewis E. Eldridge, insurance manager, 
Collins & Aikman Corp. Philadelphia, 
“Today’s Problems in Crime Insurance ;” 
Joseph A. MeGuckin, property protec- 
tion engineer, Philadelphia Electric Co., 
Philadelphia, “Educating the Employe 


in Fise Loss Prevention;” B. EK. Kelly, 
Ebasco Services, New York, “Operating 
Under Use and Occupancy Insurance.” 


Second Panel Discussion 


will be 
Rov L. 
insurance, Mont- 
as chairman. The 
“Insurable Values, 
Adjustments.” 


there 
with 


afternoon 
session, 


On Friday 
another panel 
Jacobus, manager of 
gomery Ward & Co., 
discussion will be on 
Replacements and 
Representing the appraiser will be J. 
J. Ward, vice president, Coats & Burch- 
ard Co., C “linen and Robert M. Beatty, 
executive general adjuster, Western Ad- 
justment & Inspection Co., Chicago, will 
represent the adjuster. 

As explained in the program notes 
under today’s conditions it is almost 
impossible for the policyholder to keep 
his values up to date because by the 
time an appraisal is complete it probably 
is out of date while on the other hand, 


Loss 


it is manifestly unfair to the insurance 
company to pay premiums on one set 
of values and settle on another. Dis- 


cussions will cover the following points: 
Basis of settlement of some recent 
large claims; usefulness of the Con- 
struction Index as a measure of value; 
effect on depreciation of inflated prices; 
collectibility of losses, particularly where 
policies bear coinsurance restrictions. 
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Casualty Actuaries 
Reelect All Officers 


ANNUAL MEET WELL ATTENDED 


Haugh’s Address, Fondiller’s Report 
and Formal Papers Followed by 
Off-the-Record Discussion 


Charles J. Haugh, 
department of 


secretary in the 
the 


the 


casualty Travelers, 


was reelected president of Casualty 
Society at its annual meeting 
Hotel Biltmore, New 
Haugh’s presidential address, 
the officers 
and council members and which created 
else- 


Actuarial 
November 22 in 
York. Mr. 
followed 


which election of 


considerable interest, is reviewed 


where in this department. 
In the 


have 


year President Haugh 
the following 
were also reelected: Vice 
James M. Cahill, secretary, 
Casualty & Surety 


coming 
the 
officers who 
Presidents, 
National Bureau of 
Underwriters, and Harry V. Williams, 
assistant secretary, Hartford Accident & 
Indemnity; secretary-treasurer, Richard 
Fondiller of the consulting actuarial 
firm of Woodward & Fondiller, New 
York; editor, Miss Emma C. Maycrink, 
secretary-treasurer, Association of New 
York State Mutual Casualty Cos., New 
York, and librarian, Thomas O. Carlson, 
actuary of the National Bureau. 

Newly elected members of the coun- 
cil, all for three-year terms, include 
John A. Mills. vice president-actuary. 
Lumbermens Mutual Casualty; H. T. 
Barber, associate actuary, Tr: avelers In- 
surance Co., and Francis S. Perryman, 
os president-actuary, Globe, Royal and 

“agle Indemnity Cos. 


276 Members in Society 


will support of 


Sixty members of the society attended 


the annual meeting in addition to some 
twenty officials of casualty companies 
and organizations, Among Insurance 


Department officials on hand were C. F. 
J. Harrington, Massachusetts Commis- 
sioner; Joseph F. Collins, chief of the 
rating bureau, New York; S. C. Pickett, 
rating supervisor, Connecticut, and 
(;eorge B. Elliott, compensation actu- 
ary, Pennsylvania Department. 
Fondiller announced 
membership of the society now con- 
members including those 
fellows and associates admitted by ex- 
amination at the annual meeting. There 
are 151 fellows and 125 He 
said that because of increased printing 
osts it has been necessary to increase 
thre price of the proceedings He also 
announced that the report of the com- 
inittee on mortality for disahled lives 
now been published and is avail- 
able at $2.50 a copy. 

harles W. Crouse, actuary, Manu- 
facturers Casualty, Philadelphia, an 
having completed the examina- 
admitted as a fellow of the 
and was presented with a 
diploma. In addition the following can- 
didates have passed the examinations 
and have been enrolled as 
Loring M. Barker, Fireman’s 
demnity, San Francisco; M 
Hux Lumbermens Mutual C 
(Chicago: Matthew Rodermund, 
Mutual Indemnity, New York; 
loin H. Rowell, Connecticut General 
Life, Hartford; Miss Ruth Salzmann, 
Hardware Mutual Casualtv, Stevens 
Point, and John W. Wieder, Jr., Aetna 


Casualty & Surety, Hartford 


that 


secretary 


sists of 276 


associates 


1 
mas 


as- 
sociate, 
110n, Was 
society 


associates: 
Fund In- 
Stanley 
asualty, 
Inter- 


hey 


Formal Papers Presented 


Following President Haugh’s address 
the balance of the morning session was 
devoted to reading of lovmal papers in- 
cluding: “Mechanical Methods for the 
Preparation of Unit Reports,” by Har- 
mon T. Barber, Travelers; “Multiple 
Injury Accidents and Losses in Excess 
of Any Specific Retention—Pennsylvania 
Workmen’s Compensation,” by George 
B. Elliott, Pennsvilvania Insurance De- 
partment, and “The Wisconsin Plan of 
Prepaid Surgical, Obstetric and Hos- 
pital Insurance,” by Norton E. Master- 


AMERICAN SURETY AWARDS 


Suggestion Program Has Brought 3,500 
Suggestions Since President La- 
frentz Inaugurated Plan 
In the monthly distribution of awards 
November 15 


on for suggestions ac- 
cepted in the suggestion program of 
the American Surety Group, the fol- 


lowing named employes were designated 
as winners: home office—Gilbert Baker, 


Mary Ballatore, Mary Deer, H. E. 
Ising, A. W. Miranda, Margaret Owens, 
W. C. Peters, James S. Priest, William 


. Roy, Leonard J. Schloer, Jane Weisz 
and D. H. Yarnall. 

3ranch offices—M. B. Albright, Al- 
bany; D. A. Ashmun, Brooklyn; Ade- 
laide Barker, Washington: Muriel Cari- 
ton, Cincinnati; Paul N. Cherry, Wash- 
ington; Francis B. Davidson, Boston; 
M. Small Errick, Metropolitan Ameri- 
can Surety Co.; Justin S. Lencke, 
Louisville; George H. McClellon, Bos- 
ton; Leon B. Slack, Indianapolis; Cor- 
rie Wheeler, Atlanta, and R. B. Wil- 
liams, Boston. 

Since the inauguration of the sugges- 
tion program by President A. F. La- 
frentz on February 27, 1942, more than 
3,500 suggestions have been received. 


Philadelphia Surety Men 
Elect King President 


Joseph N. King, New Amsterdam 
Casualty, has been elected president of 
the Surety Underwriters Association of 
Philadelphia. Other officers are: 

Vice president, B. Bryan Leitch. Na- 
tional Surety; secretary, M. F. Perry, 
Maryland Casualty; treasurer, Frank FE. 
Madden, Standard Accident; executive 
committee, Winder G. Keating, Ameri- 
can Suretv; B. Brvan Leitch, National 
Surety; Fred W. Moore, Hartford Ac- 
cident & Indemnity; Joseph N. Kine, 
New Amsterdam Casualty; A. A. Mich- 
elbacher, Travelers Indemnity, and 
Herman F. Schwefler, Fidelity & De- 
posit. 


QUARTERLY DIVIDEND 
The Fireman’s Fund Indemnity will 
pay a quarterly dividend of 75 cents per 
share on its capital stock, pavable De- 
cember 16, to stockholders of record. 
December 5. 





son, vice president and actuary, Hard- 
ware Mutual Casualty, reviewed else- 
where in this department. 


Off-the-Record Discussion 


Interest at the afternoon session cen- 
tered around informal and_ off-the- 
record discussion of two problems of 
current interest. Harry V. Williams of 
the Hartford Accident presided, and 
Harmon T. Barber, Travelers, took the 
negative side of the first question which 


had to do with further limitations for 
payroll in the compensation rating 
structure. This problem was headed: 
“It is represented by certain persons 
advocating further limitation for pay- 
roll in the compensation rating struc- 


ture that such action will avoid the feast 
and famine swings that seem to be pro- 
duced by fluctuations in wage levels. 
Is this the complete answer to the 
variation of loss ratios resulting from 
the swing of economic cycle ? 
Commissioner Harrington of Massa- 
chusetts also expressed his views on 
this subject. 

The second problem concerned the 
question, “What are the practical diffi- 
culties which may arise out of the 


adoption of uniform. classification of 
accounts by casualty insurance compa- 
nies?” TT. F. Tarbell, Travelers, who 


recently talked on the proposed com- 
bined fire and casualty uniform annual 
statement blank before the Insurance 


Accountants 
cussion. The 
he explained 
study by a 

form 
sociation 
countants 
surance 


Association, led off the dis- 
proposed statement blank, 
resulted from an intensive 
joint committee of the uni- 
accounting committees of the As 
of Casualty & Surety Ac- 
& Statisticians and the In- 
Accountants Association. 


CUT IN COMP. RATE LEVEL 


Becomes Effective in New Jersey on 
New and Renewal Business January 1, 
1947; Hamilton Analyzes Changes 


A reduction of 5.5% in the collectible 
level of New Jersey workmen’s compen- 
sation and employers’ liability insurance 
rates has been approved for 1947 by 
the Commissioner of Banking and In- 
surance following its adoption by the 
governing committee of the Compensa- 
tion Rating & Inspection Bureau. The 
reduction becomes effective January 1, 
1947 and thereafter on new and renewal 
business, Bernard Hamilton, chairman 
of the bureau, in discussing this and 
other significant changes, summarizes: 

“The change of 5.5% in the collectible 
level, together with the change in the 
expected loss factor in experience rating, 
has required a recalculation of the off 
balance of the experience rating plan, 
so that the reduction in the manual 
rate level is substantially greater than 
in the collectible. Over-all, the manual 
rate change has been 11% downward. 
In the manufacturing group, it has 
been 9%, in construction and erection 
15.6%, and in the all other group 9.5%.” 

Mr. Hamilton reminds subscribers 
except for adjustment in the specific 
rate elements applicable to silicosis and 
asbestosis exposures, there was no 
change in the rate structure as of July 
1, 1946. He explains: “This revision of 


rates, therefore, incorporates the ad- 
justment of rate relativity usually un- 
dertaken in connection with the mid- 
vear review. The specific rate elements 
for silicosis and asbestosis have been 
reduced 10%. 

“The per capita rates for domestic 
servants, although included in this re- 
vision, have not changed in amount. 


The vessel schedule remains unchanged. 


The rate values of the chemical and 
dye stuff rating plan have been re- 
duced in the amount of the genera! 
reduction. 


“An important factor in this revision 
of rates is the downward adjustment of 
the loss portion of the loss and expense 
constant, with its consequent effect on 
minimum premiums. In place of the 
present value of $12 for the manufac- 
turing group, $15 for the construction, 
erection, logging, mining or quarrying 
group, and $8 for all other classifica- 
tions, except domestic servants and 
clerical office, which carry no loss con- 
stants, the amounts adopted and_ in- 
cluded in the minimum premiums are 
$8 for manufacturing, $10 for construc- 


tion, etc., and $5 for all others.” 
4 ’ 
Dineen’s Ideas 
(Continued from Page 30) 
with sufficient regulatory power, irre- 


spective of the size of the combinations, 
to stand between these combinations and 
the public and to see to it that the 
interests of the public are protected. 
Mr. Dinen also referred to an officer 
of prominent companies which operate 
as members of monopolistic price-fixing 
combinations not only in New York 
State, but in various sections of the 
country whom he called “an exponent 
of what he calls ‘minimum’ regulation.” 
He Assistant General Berge, “who 
is familiar with price-fixing combinations 
in the insurance business, takes a dif- 
ferent approach.” In Berge’s recent talk 
before insurance law section of Ameri- 
can Bar Association the latter said that 
even where such combinations are regu- 
lated by government they require “af- 
firmative” and “effective” regulation and 
the “utmost scrutiny and = safeguards.” 
Mr. Dineen added that he had not con- 
sidered the problem in terms of maxi- 
mum or minimum regulation. “To me 
the problem is one of seeing to it that 
a degree of regulation is provided for 
price-fixing combinations which will 
serve as the nearest substitute for com- 
petition in producing a rate level which 
is consistent with public interest. 
“Many people in the business forget 
that there is a direct relationship be- 
tween the amount of regulatory legisla- 


said 


—=—_— 


ON “WE, THE PEOPLE” PROGRay 


K. H. Wood, U. S$. F. F. & G., Does Fin 

Job for Surety Cos. in Radio Talk 
on “Embezzlers” 

Kenneth H. Wood, assistant 1 


4 it Manager 
in the New York office of United State 
F. & G, spoke last Sunday «© yening 
(November 24) on the ‘ ‘We, the People’ 


program of Columbia Broadcasting g Co, 
and his message on “Embezzler:” wy 
heard by an estimated 2,000 people in 
Columbia Playhouse No. 5 where the 
broadcast took place, and by an esti. 


mated 22,000,000 people coast-t-coas- 
He had been invited to talk as « result 
of the public interest in the Merger. 
thaler embezzlement case, and the news. 


paper publicity given to it. In his intro. 
duction the announcer referred to the 
U.S. F. & G. as “one of the largest 
bonding companies in the country. 

Having the opportunity to tell hoy 
much surety bond protection Bat to 
the American people, Mr. Wood made 
the best of it. He hammered home that 
our losses from embezzling are esti- 
mated at $1,000,000 a day, a large part 
of which is either under-insured or not 
insured. He said that while surety com- 
panies regard most people as_ |ionest, 
there are exceptions and notable in this 
category was William A. Nickel, the 
central figure in the Mergenthaler case. 
Giving a composite picture of the 
typical embezzler Mr. Wood described 
him as follows: 

Age 36, married with two children, 
Owns small car; lives in moderate cir- 
cumstances. Has good future in business 
and with average of five to six years 
with his company. 

It may have surprised some of his 
listeners when Mr. Wood said_ that 
thousands of people are bonded with- 
out their knowledge, and __ speaking 
grimly he said that “there are undoubt- 
edly many people listening to me wh 
are short in their accounts at this very 
second.” He closed his talk with. the 
general admonition that “staying honest 
is easy; turning honest is hard. Why 
not take the easy way and stay honest.” 





tion required and the manner in whic! 
insurance companies elect to operat 
If companies desire to take advantay 
of the privilege conferred upon them by 
law to operate as members of a price: 
fixing combination and in that proces 
carry their activities to the point wher 
they monopolize or very nearly monopo- 
lize the field, it seems to me self-evident 
that they must expect a degree of regi 
lation commensurate with their practices 





,and dominant position in the field. 


“There is a way to cut down the 
amount of rate regulation now on the 
statute books or contemplated and that 
is for companies to discontinue fixing 
prices in concert. As matters stand a 
the moment, both Congress and_ th 
New York State legislature have bee 
assured that concerted activity in the 
fire and casualty business is in the pul- 
lic interest, and the legislative recori 
indicates that those arguments were per 
suasive. ... It may well be that some 
concerted activities in the insurance bus! 
ness which have heretofore been tt 
garded as essential are not as indispet 
sible as has been thought. 

“T am happy to report to 
notwithstanding the debate now going’ 
throughout the country upon what fort 
of rating bill shall be enacted, the tr 
sponsible people in the business. ant. 
particularly those who operate prite-fy 
ing combinations, have, with few e 
ceptions, recognized the need for effec 


yoil ops 


tive regulation. They know, as we & 
do, that some day the efforts which 
are now making will be subject ' 
scrutiny, -When that time comes it " 


our hope that no one will be able. 
say with justification that the legi-/atio" 


which was drafted through this jot! 
effort of the industry and the (Cont 
missioners permitted, to use the wort 
of Assistant Attorney General ‘ers! 
‘a system of private controls ui 


er ¢ 
cloak of state protection.” If we all ¢ 
our respective jobs well, we can preserve 

” 
regulation of the insurance busine: 
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